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Foreword 

By H. A. Ironside, Litt.D. 

Pastor, Moody Memorial Church, Chicago 


I T WAS in the city of Duluth, about the close of 
the last century, that I first became acquainted 
with the LeTourneau family. I was in that city minis¬ 
tering the Word of God to a small assembly of 
believers with which Mr. and Mrs. LeTourneau were 
connected. I vaguely recall the subject of the present 
biography, Robert G. LeTourneau, as a restless, ener¬ 
getic youngster, stockily built, who did not have much 
desire to come into intimate contact with the visiting 
preacher. Some years afterwards I became better ac¬ 
quainted with him, when the family had moved to 
Portland, Oregon, and then later to California. 

As I look back over the years, I marvel at the won¬ 
derful way in which God has displayed His grace in 
this man. I am reminded of what George Muller said 
in regard to his orphanage work in Bristol, England. 
He declared that the outstanding reason which led 
him to decide to count on God to supply all financial 
need in answer to prayer, apart from any personal 
solicitation, was in order that he might demonstrate 
to a gainsaying, unbelieving generation that God is 
still the Living God. It seems to me that in a some¬ 
what different way this is what we see manifested in 
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the life of R. G. LeTourneau. What thoughtful per¬ 
son can doubt, upon becoming familiar with the 
striking facts recorded in this volume, that a living, 
loving, all-powerful, personal God has been watching 
over this man from childhood up to the present mo¬ 
ment. It was His grace that convicted the boy of sin 
and led him to trust the Saviour. It was the same 
grace that restored his soul when he had drifted into 
a careless, easy-going Christian profession, in which 
he had no real testimony for the Lord. 

When at last awakened by the Spirit of God and 
led to acknowledge the Lordship of Christ over his 
life, what marvelous evidences have been given 
throughout the years, proving that there is indeed a 
God who answers prayer and who never goes back 
upon His word. He has declared, “Them that honor 
me, I will honor, and they that despise me shall be 
lightly esteemed.” In large measure, the subject of 
this biography has endeavored to honor God, and He, 
in turn, has honored His devoted servant, giving him 
seemingly almost unlimited powers of endurance and 
using him in a manner which none could have fore¬ 
seen in his early days. 

LeTourneau has never aimed at becoming person¬ 
ally wealthy; yet God has entrusted him with millions 
of money, which he has sought to use conscientiously 
for His glory. His life story should be an encourage¬ 
ment to Christian young people everywhere, impress¬ 
ing upon heart and mind the truth of the Saviour’s 
words, “Seek ye first the kingdom of God and His 
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righteousness, and all these things shall be added unto 
you.” In other words, Christianity is not simply a 
spiritual fire insurance policy, whereby one may hope 
to escape judgment and find salvation in a future 
world, but it is a livable experience suited to all the 
exigencies of life here on earth. This business man 
and mechanical genius has demonstrated the reality 
of spiritual things in a real workaday world. Person¬ 
ally, my own life has been enriched by knowing him 
through the years, and I am thankful to have the 
privilege of commending, in this way, his testimony 
as embodied in this book. It shows what God can do 
with a life that is wholly yielded to His control. This 
is not to say that Mr. LeToumeau has always under¬ 
stood the will of God and obeyed it in every particular. 
He would be the last man to pretend to anything of 
the sort. As I have known him through the years, he 
has always been ready to acknowledge frankly his own 
failures and shortcomings. But it is one thing for a 
man to fail at times in apprehending the will of God 
and quite another to be living in self-will. The whole 
trend of this man’s life, since he yielded himself to 
the Lord, has been that of consecration to the will of 
God. If at times he has fallen, he has fallen face 
forward and risen again to press more steadily on his 
way, as one who could say with a saint of old, “Rejoice 
not over me, O mine enemy, for if I fall I shall rise 
again.” And as with purpose of heart he has pressed 
along the upward way, God has delighted to show 
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Himself strong in behalf of one who has trusted Him 
so fully. 

In this he may well be an example to us all. It 
would not be irreverent for him to say to others with 
the apostle Paul, “Follow me as I follow Christ." 
Thus pursuing the path of dependence on the Living 
God, one will know for himself the truth of the 
words, “The path of the just is as the shining light, 
which shineth brighter and brighter unto the perfect 
day." If any be encouraged by this record to seek to 
emulate the faith and devotion of its subject, I am 
sure that he who has consented somewhat unwillingly 
to the publication of his life story will feel more than 
repaid. 
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T HERE is an old Dutch picture of a little child 
dropping a cherished toy from his hands; and, 
at first sight, his action seems unintelligible, until, at 
the corner of the picture, the eye is attracted to a 
white dove winging its flight toward the emptied out¬ 
stretched hands. Similarly, we are prepared to forego 
a good deal when once we catch sight of the spiritual 
acquisitions which beckon to us. And this is the true 
way to reach consecration and surrender. Do not ever 
dwell on the giving up side, but on the receiving side. 
Keep in mind the meaning of the old Hebrew word 
for consecration, to £11 the hands. There will not be 
much trouble in getting men to empty their hands 
of wood, hay, stubble, if they see that there is a 
chance of filling them with the treasures which gleam 
from the faces or lives of others, or which call to 
them from the pages of Scripture. The world pities 
us because it sees only what we give up; but it would 
withhold its sympathy if it could also see how much 
we receive—“good measure, pressed down, and run¬ 
ning over, given into our bosoms.” 


F. B. Meyer. 
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Dirt in the Carbureter 


T WO MEN, father and son, sat talking one Satur¬ 
day evening in the library of their home in the 
city of Boston. 

“What do you know about the man who is to 
speak at tomorrow night's service?” asked one of 
them. 

“Nothing,” answered the elder, “except what the 
pastor said about him. He told us the man is the 
active head of a big manufacturing company who has 
been enormously successful in business and that he 
attributes his success to the fact that he made God 
his business partner. He also said he makes week-end 
trips to churches all over the country in his own air¬ 
plane, at his own expense, to present his personal 
testimony as a Christian.” 

The young man smiled. 

“I wanted to see if you knew as much as I know 
about him. One of my Tech profs knows him per¬ 
sonally. He told me he designs and builds road ma¬ 
chinery which literally moves mountains. A man, 
with one of these machines, can move 100,000 
pounds of dirt at a speed of 25 miles an hour. The 
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prof said that this man started with nothing, is now 
wealthy, and contributes 90 per cent of what he 
makes to Christian work. He has three big plants, 
employs thousands of workmen, and yet is able to 
run his business without labor trouble. I’d like to 
hear him and learn more about him. He must have 
something.” 

"Well! Let us, you and I, go and hear him then.” 

They did. The church was filled. The pastor in¬ 
troduced the speaker. He was big and husky, about 
middle age, and everything about him looked strong 
and well put together. Evidently an outdoor man, 
used to using his hands. He moved as though he ex¬ 
pected things to get out of his way. He wasted no 
time in introductory remarks. He had traveled thou¬ 
sands of miles by air, he said, to deliver a spiritual 
message. He came directly to the point of what he 
had to say: 

"When I was a young fellow about twenty years 
old,” he said, "I decided I wanted to be an auto¬ 
mobile mechanic and got a job in a garage. One 
evening, when I was on duty all alone, a man called 
up and said: 'My car is broken down. Send a me¬ 
chanic to fix it.’ I answered, ‘I haven’t anyone to 
send. I’m the only one here.’ He said, 'Don’t leave 
me stranded here this way; give me some sort of 
help.’ I replied, ‘All right. I’ll lock up and be over.’ 

“At that time I hadn’t learned much about a car. 
I didn’t know where to look for the magneto or the 
carbureter. Fearing this man might expect too much 
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of me, I explained, when I found him, that I was not 
a full-fledged mechanic. That was a great mistake. 
Never apologize for what you don't know. I never 
made that mistake again. He said, 'Don't touch that 
motor then!’ He went to work on it himself. He 
cranked and he fussed until he wore himself out. He 
threw the crank down on the pavement and said, 'Go 
ahead and see what you can do with it.’ 

"It was one of those old-time Cadillacs and while 
he’d been fussing I studied that engine. I saw where 
the magneto was located, and the carbureter, and 
where all the wires went. So when he gave me the 
signal, I was ready to go. I said to myself, I don’t 
know too much about this machine, but I have sense 
enough to take it apart and clean it up and put it to¬ 
gether again. 

"I started in. I took the carbureter apart, cleaned 
everything very carefully, and laid the pieces side by 
side. Inside the carbureter I found a tiny speck of 
dirt. I took it out and put everything back just as I 
found it. Every screw back where it belonged. I 
replaced the carbureter. Then I took the crank and 
turned the motor over and away it went, as pretty as 
you please. 

"That man was so happy over the way I’d fixed his 
engine that whenever he got in trouble with his car 
after that, he’d call up and say, 'Send me that kid.’ 

"Friends, listen to me: I want you to get the mean¬ 
ing of the story I’ve just told you. I could not do a 
thing for that man until he was willing to let me help 
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him. I might have had all the skill in the world. As 
long as he said, ‘Don't touch it!' I couldn’t help him. 
My skill could be of no use to him until he was will¬ 
ing to say, ‘Go ahead!’ 

“That’s the way it is with our lives. God Himself 
can’t help us until we are ready to let Him. Why? 
Because God has given us the power of choice. He 
gave us that prerogative and it is up to us. God won't 
force us. You can accept or refuse His offer, just as 
you choose. 

“I trust that there are some here tonight who are 
thinking it over seriously and are ready to let God 
help them. Folks, I hope you get the lesson out of 
this story. That speck of dirt in the carbureter was 
the cause of the trouble that man was having with 
his engine—that tiny speck was able to stop that big 
machine. 

“My business is manufacturing road-building ma¬ 
chinery. We employ Diesel engines in some of these 
machines. In a Diesel engine there is a tiny hole, 
about 6/1000 of an inch in diameter, through which 
the fuel has to pass. A little speck of dirt no bigger 
than 6/1000 of an inch is all it takes to stop one of 
those powerful engines. I say to you it doesn’t take 
much to cut off the power between a human being 
and God. It may be a small thing—ever so small— 
and yet it will stop the power. 

“When God talks to us about some little thing 
in our lives, that’s the time we must give it up. Paltry 
things must be given up if we are to enjoy a close 
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fellowship with God. I am not here to say that I 
have done everything God has told me to do, but I 
am still trying. I am asking Him to show me day by 
day what He wants me to do. This is the only way to 
live.” 

At the close of the service, father and son joined 
with a large part of the audience in waiting their turn 
to meet the speaker. He seemed willing to talk with 
everyone present. 

On their way home the younger man asked: 

“What did you think of him?” 

“That story he told shows he is a good mechaanic,” 
replied the father. “I was especially interested in the 
application he made from it in portraying the Creator 
as the great Master Mechanic, Who, when we, the 
creatures He has fashioned, break some moral law, or 
commit some sinful act, is not satisfied merely with 
helping us to overcome that special fault, but goes 
to the source of our wrongdoing, and changes our sin¬ 
ful hearts. 

“I would like to know more about him and some¬ 
thing about his early life. A noted clergyman once 
said that if one would become great, he must choose 
the right parents. I can imagine that a boy with the 
energy and initiative that this boy possessed must 
have kept his parents wondering what he would do 
next.” 

Because many people have felt as this father felt 
and have expressed themselves as wanting to know 
more about the background and activities of the man 
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who thrilled that Boston congregation that night, this 
book has come into being. 

Tire boy, they say, is father to the man. When we 
look at a man and wonder, "How did he get like 
that?" the answer in many cases is, "He got like that 
when he was a boy!" 
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The Twig is Bent 


T HE SPEAKER before the Boston congregation 
whose address was reported in part in the preced¬ 
ing chapter was Robert Gilmour LeToumeau. Last 
year he preached over five hundred times in widely 
separated parts of the country, at the same time giv¬ 
ing his personal attention to the management of his 
manufacturing enterprises in California, Illinois and 
Georgia. In order to make time for the demands of 
his business and the carrying out of his evangelistic 
activities, he uses his own airplane, pays his own ex¬ 
penses, and carries with him his own singers. He tells 
his story before all kinds of gatherings and denomi¬ 
national groups from Portland, Maine, to San Fran¬ 
cisco, from Sault Saint Marie to the Rio Grande. Be¬ 
sides this, he holds gospel meetings in his own fac¬ 
tories and gives his Christian testimony to his own 
employees. 

“As the twig is bent the tree’s inclined,” said Pope; 
and Solomon, inspired by the Holy Spirit said: “Train 
up a child in the way he should go: and when he is 
old, he will not depart from it” (Proverbs 22:6). 
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What of this early training in the case of R. G. Le- 
Tourneau? 

He had the great advantage of being bom of 
Christian parents. His grandfather and grandmother 
on his father’s side were members of cultured Humic- 

O 

not families in France. They came to Canada and 
settled in Quebec, where the grandfather served for a 
time as teacher in the Grand Ligne Mission, a Prot¬ 
estant institution. Here he also preached. Ill health, 
however, made it necessary for the family to move to 
Richford, Vermont, where for a time the grandfather 
maintained a boarding school. Increasing illness at 
length incapacitated the grandfather for teaching, the 
boarding school had to be given up, and a farm was 
taken. This farm later became the home of one of 
the sons of the grandparents, Caleb, father of Robert, 
and on this farm, November 30, 1888, R. G. Le- 
Tourneau was born. 

On his mother’s side, Mr. LeTourneau descended 
from people of similar Christian character. The 
grandfather, a farmer, was as well a keen Scotch 
theologian who had a reputation among his friends 
and neighbors as “The Bible Concordance” because 
of his familiarity with the Scriptures and his ability 
to quote chapter and verse. The grandmother was 
distinguished for an unusual zeal in Christian work, 
her church being her supreme interest throughout a 
long life. 

From his father, Mr. LeTourneau inherited his 
aggressive disposition and his aptitude for mechanics. 
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From his mother came his dynamic enthusiasm and 
buoyant optimism. 

R. G. LeTourneau was number four in a family of 
eight children, five sons and three daughters. There 
was never a dull moment in the LeTourneau house¬ 
hold. Five robust and energetic sons, to say nothing 
of the girls, provided plenty of excitement, often tax¬ 
ing the mother’s resourcefulness to maintain disci¬ 
pline. It was her responsibility to act in the dual ca¬ 
pacity of high priestess and police officer in the fath¬ 
er’s absence, a particularly trying period occurring 
when the father made an extensive western trip to 
seek a more favorable locality for his home. He was 
gone for a long period, during which the mother, no 
matter how driven by her multitudinous household 
tasks, carried on as head of her spiritual house and 
kept the fires of worship burning on the family altar. 
As a result of the father’s investigations, the family 
moved from Richford to Duluth, Minnesota, and 
here Robert spent his boyhood until he was fifteen, 
when the family moved again, this time to Portland, 
Oregon. 

Several incidents occurred during these early years, 
which, if briefly referred to in passing, will, it is 
hoped, throw fuller light on the character of the man 
that was to be. 

One of these incidents goes back almost to baby¬ 
hood. Robert was not quite two years old, and sick 
enough with one of those maladies of early childhood 
to warrant the calling in of the family doctor. After 
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the doctor’s departure, the mother, in attempting to 
carry out his directions and administer the medicine 
he left, found that her baby had his own ideas and 
showed unmistakable signs of desiring to stick to 
them, doctor’s orders or no doctor’s orders. A battle 
royal between mother and child resulted, after an all- 
night siege, in compromise. Robert’s prolonged re¬ 
sistance to his mother’s efforts to get him to take his 
medicine reduced him to such a state of weakness 
that his mother became alarmed and prayed he might 
regain strength enough to renew the battle. He did. 
This early evidence of will power was the forerun¬ 
ner of that indomitable perseverance which now 
characterizes many of his actions in mature life. 

Inquisitiveness is another LeTourneau trait which 
manifested its existence during these early years. His 
insatiable curiosity tried his mother’s patience in her 
own home and caused her much embarrassment 
when visiting in the homes of other members of the 
family. A great-aunt told her, '‘You certainly have 
the makings of a great explorer in that child. Some 
day he may become another Livingstone.” An uncle, 
engaged in building a new barn and annoyed by 
Robert’s climbing around on the upper beams, said 
to his mother, “If that boy isn’t kept away from here, 
he’ll have a broken neck.” Trying to find out what 
things were made of was a passion with him in child¬ 
hood and has no doubt been of great value to him 
in his mechanical career. Another uncle became a 
victim of Robert’s curiosity to test the strength of 
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glass against the impact of stones. This uncle raised 
vegetables for market and the sight of his glass- 
covered hotbeds was a temptation not to be resisted 
by boyish flesh and blood until he had broken every 
pane. Some years later, this uncle received a gener¬ 
ous check during a time of sickness in the uncle’s 
family which compensated a thousand times over 
for the damage done by that youthful prank. 

Restlessness seems to have been more pronounced 
in Robert’s case than in other boys. A friend of the 
family, amused at his irrepressible energy, exclaimed: 
“Robert, if you will sit down in that chair and keep 
still for five minutes, I’ll give you five cents.” At the 
end of five minutes Robert observed: “I’ll sit still for 
five minutes more for another nickel.” At meal time, 
with the meal consumed, he would sit at the table 
stamping his feet on the floor and saying over and 
over, “What can I do, Mama? What can I do?” The 
desire to be always occupied taxed his mother’s in¬ 
genuity to the limit. Another of Robert’s victims was 
a heifer called “Pete,” belonging to the family, which 
he loved to ride bare back. Pete turned out to be 
something of a bucking broncho, however. One day 
he harnessed her to a snowplow, thinking he’d open 
up the roads. She tacked and bucked, careened off the 
road, zig-zagged across the fields, broke the rope of 
the plow, and, leaving the driver stranded, raced back 
to her stall. 

Robert’s father, realizing that a boy of his energy 
and restlessness must have an outlet, worked out a 
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program of daily chores. But tasks like sawing wood 
held little attraction for him and only touched his 
interest when a fishing trip lay in prospect at the con¬ 
clusion of the task. Another uncle recites the unex¬ 
pected effect of imposing an irksome task on a boy of 
Robert’s imaginative temperament. Robert and one 
of his brothers took turns in carrying water for the 
family supply from a near-by mineral spring. One day 
when it was the brother’s turn to carry the water, 
Robert’s father, not realizing it was the brother’s 
turn, asked Robert to do it. When he protested, the 
father suggested that it might not do him any harm 
to take his brother’s place for once. Robert thought 
this an imposition. So he got a neighbor’s boy to 
help him, and between them, after arduous efforts, 
they pumped the spring empty. Then Robert went 
home and reported the spring empty. His mother, 
incredulous, made a visit of inspection and was 
obliged to confirm Robert’s word. The mystery, in 
the absence of drought or earthquake, remained a 
mystery until the next day, when, it being the broth¬ 
er’s turn to carry water, the spring was found to be 
full again. What the consequences to Robert were, 
or whether the deception was ever discovered, has not 
been revealed. The point of the story is that Robert 
did not want to tell a lie. And didn’t. The spring 
was empty, as he claimed. 

Complete absorption in the task at hand is another 
of the LeToumeau characteristics which gave evi¬ 
dence of its existence during early years. Even at play, 
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he played as though his life depended upon the issue. 
A boy for whose intelligence he had not a high regard 
beat him at checkers. He resolved that such a thing 
must never happen again and became so obsessed with 
the determination to win that he could not sleep and 
lay awake all night making imaginary moves. On an¬ 
other occasion, while swimming in Lake Superior, he 
determined to learn how to dive, and dived into the 
water with such force and recklessness that he hit a 
rock and nearly scalped himself. He climbed out, 
reached home without help, and when his condition 
was discovered, a surgeon was called and took thir¬ 
teen stitches in his scalp. The scar remains to this 
day. 

One time, at the age of thirteen, he ran away from 
home. He had some arguments with his father and 
got an idea into his head that his father didn’t care 
for him any more, and he decided to leave. He found 
a farm a few miles away where he could work for his 
room and board, and went there and began making 
his own way. Evidently his parents weren’t very 
much worried, for Robert was permitted to stay. He 
hadn’t been away very long when Thanksgiving Day 
arrived. It was a LeTourneau custom to hold a family 
reunion on this day, when all the cousins and thfc 
uncles and the aunts, with their children, came to¬ 
gether for a big Thanksgiving dinner. Robert got to 
thinking how embarrassed his father and mother 
would feel to have the family all present and Robert 
not there. So he decided to return home just for the 
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day. He did that, enjoyed himself as though noth¬ 
ing were wrong, and when the day was over, began 
thinking about going back to the farm. The Thanks¬ 
giving reunion had been held at the home of a rela¬ 
tive, not his own home, and in order to reach the 
farm he had to pass his home. He walked along with 
his own family until they reached their house, when 
his father said, “You’d better come in and spend the 
night, Bob, and then go on in the morning.” It was 
a cold Minnesota night, walking on alone didn’t seem 
so attractive, he had liked being back for the day; so 
he decided to go in. After he was in, he realized his 
father did care for him, and that he had been a lot 
better off at home than away from home, and that 
maybe he’d better stay. 

Robert left school at fourteen, while in the eighth 
grade. When he was fifteen the family moved to 
Portland, Oregon. Sitting in school palled on him. 
He was full of physical energy and wanted to be do¬ 
ing something. He decided he would be an iron 
molder. Quitting school abruptly, he went to work 
in a foundry to serve a four-year apprenticeship. Here 
he found an outlet for his superfluous energy. The 
heavy physical work of the foundry exactly suited his 
lively and restless nature. He preferred twelve hours 
a day at muscular activity to book study. He had 
served about half of his time as an apprentice when 
he had the experience which changed the whole 
course of his life. This young man, strong of body, 
powerful of will, impatient of restraint, ambitious and 
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rebellious, obstinate and courageous, imaginative and 
talented beyond his years, came suddenly to the Val¬ 
ley of Decision. 

He said of himself at this time: “I was raised in a 
Christian home by a father and mother who loved 
Jesus and served Him with all their hearts. We had a 
family altar where we worshiped God. Father prayed 
and asked God to make his children useful in His 
kingdom. In spite of that, at the age of sixteen I 
found myself on the wrong road going the wrong way. 
I knew the right way but I’d forget about it.” 

The story of what happened to him at this time is 
best told in his own words: 

“About the time I was sixteen, I began to realize 
that something was wrong in my life. I tried to turn 
over a new leaf many times, but each time I failed and 
each time I got worse. It wasn’t that I didn’t know 
the Bible or the way of salvation. The trouble was I 
knew it too well. In our home we had had to memo¬ 
rize Scripture and I had memorized a great deal of 
Scripture. But I recited it in a parrot-like way. I 
knew the words but they had no meaning for me. 
Revival meetings would come to town and I would 
go and get all worked up; but after the revival I’d go 
back to my old kind of life. 

“Then a special revival came and everybody said, 
'Are you going tonight?’ and I said, 'Oh, yes, I guess 
so.’ I went for four nights and then decided I wasn’t 
getting anywhere. I was looking for something but 
I didn’t know exactly what. I thought I was seeking 
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after God but I was really seeking after the things 
which He had. The next night I stayed home and 
thought the whole thing over. I saw myself going 
down into sin and realized I was a lost sinner. The 
next night I went to the meeting and when the altar 
call was made, I went forward. The workers asked 
me, 'Do you believe that Christ died for sinners?' 
But I knew all the Scripture answers. There was 
something between my soul and salvation. I couldn't 
seem to get it; it wasn’t real to me. I went home 
from that meeting that night and went to bed and as 
I lay there, this thought came to me: 'If I should die 
tonight, I would go out into a lost eternity. Hell 
would be worse for me than for anyone else because 
I had heard the Gospel and rejected it.’ 

“Then I cried out in desperation to God, ‘Lord, 
save me or I perish.’ Right there something hap¬ 
pened. The glory of the Lord broke over me and the 
full reality of salvation came into my soul. My first 
thought was of my mother, who had been praying 
for my salvation for a long time. I thought she might 
be praying for me at that moment. I got out of bed 
and ran to her bedroom. 'Mother/ I said, 'it’s all 
settled now. You don’t need to pray for me any more. 
I am saved and on my way to heaven.’ 

“How glad I am that we have a Know-So salvation 
and that we don’t have to wish we are saved or wonder 
if we are saved. But we can say with Paul, ‘I know 
whom I have believed, and am persuaded that he is 
able to keep that which I have committed unto him 
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against that day/ Before I was saved I was churched 
and bibleized, but I had never experienced salvation. 
Since that night I have never doubted that my sins 
were washed away.” 

His mother wept tears of joy. This was the answer 
to her prayers. “The lion,” she said, “is changed into 
a lamb.” To see this self-confident youth, accus¬ 
tomed to conquering everything in his path, now con¬ 
quered by the love of Christ, was indeed a miracle of 
grace to those who beheld it. Rebellion gave place to 
a yielding spirit. The selfish cry of his youth, “What 
can I do?” was replaced by the cry of the Apostle Paul 
on the Damascus road, “Lord, what wilt thou have 
me to do?” 

Shortly after Robert’s conversion at sixteen, the 
foundry in which he was working at the time was 
burned. He had two years to serve to complete his 
apprenticeship. He tried other foundries in Port¬ 
land but could find nothing. He thought of going 
to San Francisco and finding work there. When he 
mentioned it to his father and mother, they were 
none too pleased at the prospect of having him go so 
far away, but at length consented. He said of this cir¬ 
cumstance, “I was sure they would have put up a 
fight if I had asked to go a few months before, but 
now that I was saved, they knew I had something to 
help me and keep me straight.” He found work in 
San Francisco and after two more years of appren¬ 
ticeship, he won his card as a master molder. He was 
in the city during the earthquake and fire and tells a 
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graphic story of how the Lord saved his life in that 
experience. 

He awoke from sleep one night to find the house in 
which he lived sinking into the ground. He was in 
the second story and by the time the house had sunk 
to that level, he gathered together what he could of 
his personal belongings, stepped out of his window on 
to the sidewalk, and traveled seven miles through fall¬ 
ing debris and past burning buildings till he came to 
safety. He felt that his life had been saved by divine 
intervention. The earthquake occurred on April 18, 
1906, and the resulting fire destroyed $400,000,000 of 
property and many lives. 

With his apprenticeship finished, Robert won¬ 
dered what he could do next. He was a competent 
master molder, thoroughly familiar with pattern mak¬ 
ing, foundry procedures and the physical properties of 
castings. Subjects like metallurgy and mechanics 
excited his imagination. He had developed a keen 
interest in making things while employed in the 
foundry, and during this time he had made the pat¬ 
terns, molds and castings, and taking them to a near¬ 
by machine shop, had machined and assembled them 
into a small steam engine. 

Casting about for something to do, he spent about 
a year on a farm in the San Joaquin Valley, near 
Stockton, California. The desirability of having a 
better education was borne in upon him at this time, 
and he got hold of a correspondence course and began 
to study. He was working on a contract to cut up one 
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hundred cords of wood. He would work at splitting 
the wood from early morning to about one o’clock in 
the afternoon. Then he would study for the rest of 
the day in a cabin which he and another young fel¬ 
low shared, keeping house and cooking their own 
meals. It was during this period that Robert made up 
his mind that he wanted to be a mechanic. The year 
on the farm gave him the opportunity to settle the 
question of the kind of work he wanted to do and he 
resolved to educate himself along the lines of mathe¬ 
matics and engineering. By the time the year was up 
he had several hundred dollars in the bank, his savings 
on his wood-splitting contract, and had completed his 
correspondence school course in trigonometry and 
geometry. 

Thus at nineteen years old, tall, powerfully built, 
the embodiment of physical health and strength, 
overflowing with the will and energy that seek release 
in long hours of hard work, an educational back¬ 
ground which consisted of no more than the eighth 
grade of public school and a correspondence school 
course, a born-again Christian believer of unclarified 
aims, what might not God do with a life such as this? 
What did the great Master Mechanic have in store 
for His youthful protege? It will be interesting to 
watch him at a few of his early preoccupations and 
observe the working out of the will of God in a life 
yielded to the divine Will but not as yet consecrated 
to the divine Purpose. 



Ill 

A Broken Neck 


T HE NEXT TEN YEARS of Robert LeTour- 
neau’s life were spent in Stockton, California, 
roughly from 1908 to 1917. They were a sort of a 
standing still period in his life, in which the Lord 
waited for him to decide upon his walk. They were 
years not without interest on the human side also, for 
his father and mother moved to Stockton from Port¬ 
land during this period and in Stockton Robert met 
and married the young lady who is now Mrs. R. G. 
LeTourneau. In fact, Stockton is important in this 
history for several other reasons, namely, it was where 
he made his own first home, where he lost his first 
child and where the other six children were born, 
and where the LeTourneau business as it exists today 
was first established and is still being carried on. 

These early years in Stockton were important in 
still another way; they explain something of his 
knowledge and skill as a mechanic which became the 
groundwork of his success as a machinery manufac¬ 
turer. It is interesting to point out that although he 
was an ironworker by trade, he soon became a con- 
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vert to welding, and now uses no castings in his ma¬ 
chines. 

While he was still on the farm he possessed him¬ 
self of a motorcycle and made a first-hand acquaint¬ 
ance with an internal combustion engine. He learned 
to take it apart and put it together again. Leaving the 
farm, he sought a job in a garage as a mechanic and 
after a short period of experience at this work, he 
and another young man decided to go into business 
for themselves. They pooled their resources and went 
into the automobile repair business, LeTourneau as 
mechanic and repair man, and his partner as salesman. 
The enterprise lasted for ten years. Referring to these 
days, he said, "People called me the man with two 
torches—one in each hand. I used to weld broken 
automobile frames, crankcases, and everything else, 
with my acetylene torches." 

It was at this time he "took to welding," to quote 
his own words, and made some of the discoveries 
which played their part in his later success. From 
using his oxyacetylene torch to repair broken parts of 
cars and trucks, he made successful experiments in the 
building of shop fixtures and tools by the welding 
process. He discovered that welding enabled him to 
make designs which simplified work and cut costs, 
and that welded structures, built of steel, were excep¬ 
tionally light, strong and rigid. There were no "blow¬ 
holes" to contend with, as with castings, and machin¬ 
ing was simpler and less expensive. Welding, he 
found, permitted him to build things in a hurry, at a 
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fraction of the time and cost required by other 
methods. 

However, these discoveries of a technical and 
mechanical nature were not the only ones young 
LeTourneau made during his first business venture. 
He liked going places as well as figuring things out. 
That was true then as it is true today. 

One of his experiences was a motorcycle trip to 
Portland, Oregon. Stockton to Portland in those days 
was a distance of eight hundred miles over roads 
which, compared with the roads of today, were pretty 
poor. His machine had no lights, so that he could 
ride only by day. The towns were far apart, the roads 
through the mountains steep, the pavements either 
rough or heavy with clay—the clay sticky enough to 
lock his wheels and make steering almost impossible. 
He found he could often do better riding alongside 
the road. He was doing pretty well at this on one 
occasion, when, without warning, he struck a rock, 
dived over the handlebars, and came down on the 
landscape with great suddenness and force—bruised 
but without serious injury. 

Leaving his motorcycle, he climbed a hill to recon- 
noiter, and spied a farm house about a mile away, 
which he set out for. On the way he crossed a field in 
which a herd of western cattle were grazing. Brought 
up in dairy country, he thought these cattle to be 
friendly domestic cows. They turned out to be un¬ 
friendly steers. They started for him at once. Still 
thinking they were only cows, he picked up a ten- 
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foot rail from a near-by fence and brandished his way 
through them—almost. Realizing at last that he had 
wild steers to deal with and that the herd was several 
times larger than he had at first thought, he pulled 
out a revolver which a friend had lent him for self¬ 
protection on his journey and fired several shots into 
the air. It scattered some of the steers nearest to him 
and permitted him to escape over a fence. 

He reached Portland at last, wiser in many ways 
about steers, mechanical transportation, mountain 
roads, and many other things. 

Many times since his conversion, Robert LeTour- 
neau has had miraculous deliverances from physical 
harm, and even from death. These deliverances have 
been due, he has always declared, to the unremitting 
guardianship of his heavenly Father. 

One day, while welding some broken parts to¬ 
gether in a pit under a car, and fearing the flame of 
his torch might ignite the grease with which the parts 
were covered, he called to a bystander to be ready 
with a pail of water. The bystander, it happened, was 
a personal friend and the man after whom he was 
named, Robert Gilmour. The flame from the torch 
did ignite the grease, Robert yelled for the water, and 
the bystander threw the contents of the pail in the 
direction of the burning grease. The contents of the 
pail turned out to be gasoline, which exploded with a 
roar. Robert leaped from under the car, rushed to the 
garage a hundred feet away, seized a fire extinguisher, 
and put out the fire without much damage to the car 
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and none to himself. That his escape from death on 
this occasion was miraculous he verily believes. 

Automobile racing interested Robert during those 
days in Stockton. Speed seems to be ingrained in his 
nature. A newspaper reporter once said of him, “He’s 
a wack on speed.” His interest in it at that time, 
however, almost cost him his life. 

Robert was one day trying out a racing car when 
his car lost a wheel while going at a high rate of speed. 
The car left the track and plunged through eight sec¬ 
tions of barbed-wire and board fence. Unconscious 
for forty-eight hours, he came to in a hospital room, 
exclaiming as he glanced at the window and then at 
the nurse, “Where did I get those curtains?” and 
“Where did you come from?” His neck was broken. 
For two months his head lay useless on his shoulder. 
Then he recovered and the only trace of that accident 
today is a slight tilt in the way he carries his head. 

Thus he occupied himself and thus the years passed 
until 1917. 

Eager to serve his country in the World War, 
Robert left his garage business in the hands of his 
partner and entered the machine shop at Mare 
Island Navy Yard, San Francisco Bay, remaining there 
until the signing of the Armistice, the year and the 
month in which he reached his thirtieth birthday. He 
went back to Stockton and the garage business, only 
to find that things were in pretty bad shape. After 
six months’ effort to straighten things out he and his 
partner found themselves owing about $5000, with 
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nothing with which to pay the creditors. So they 
closed up the business and Robert started out to look 
for a job by means of which he might earn money to 
pay his debts. 

A friend met him on the street one day and asked 
him what he was going to do. He said he would take 
the first job that came along and didn’t care what 
kind of a job it was. The friend told him he could 
get him a job on the "islands,” a locality well known 
to people who live in Stockton, overhauling some trac¬ 
tors, but in order to get the job he would have to 
demonstrate his ability as a mechanic by repairing a 
boat engine which was generally considered by every 
one who knew about it to be unrepairable. Robert 
repaired the boat engine and secured the tractor job, 
which was on a large farm in the San Joaquin Valley. 

He was shown an old 75 tractor and told to over¬ 
haul it and make it run. When he got it to running 
he was told to take it over to a forty-acre piece of land 
and level it with a scraper. He finished the job and 
wondered whether leveling land wasn’t a pretty good 
business for him to get into. But he couldn’t go into 
it without a tractor and a scraper and he had no 
money. He consulted a banker acquaintance. The 
banker approved his plan and agreed to back him in 
the purchase of a 75 Holt tractor and a scraper. He 
started out as a contractor. He hadn’t gone very far 
when he saw that his scraper wasn’t constructed as 
he thought it should be. So he got out his acetylene 
torch, procured some steel, and built himself a scraper. 
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He said of it, “It worked pretty good. After I’d been 
using it awhile, a fellow came up and said he wanted 
me to make one for him. I told him to take mine 
and I would build another for myself. When I built 
the second one I corrected some of the things I knew 
were wrong with the first one.” That was the way it 
started. He kept building scrapers, and other con¬ 
tractors bought them as fast as he built them, and he 
kept improving them. All the scrapers on the market 
were riveted and he believed that welded construc¬ 
tion was more serviceable and lasting. This was in 
1920. 

LeTourneau was thirty-two. Sixteen years had gone 
by since his conversion—two years in foundries, a year 
on a farm, ten years in a garage, two years at Mare 
Island, and another year since. He had been a Chris¬ 
tian for sixteen years. He knew he was saved and on 
his way to heaven but he felt that nothing that he did 
counted for Jesus Christ. Many times during this 
period his younger sister would say to him, “Bob, 
don’t you love Jesus?” He knew that she had some¬ 
thing in her heart—a love that he did not have. She 
had a passion for souls and wanted to tell everyone 
About the Lord she loved. She went to China as a 
missionary. These reflections gave Robert much con¬ 
cern. He knew that he had been living an aimless 
Christian life for sixteen years. 

A revival campaign was on in Stockton and Robert 
attended the meetings. A call was extended for con¬ 
secrated lives. Robert went forward. He knelt and 
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prayed, “Lord, I know my Christian life has been a 
failure. I haven’t been living for You. I have tried to 
turn over a new leaf, but it just seems I can’t make 
the grade. I have been ashamed of You.” He said 
that as he knelt there he realized what a coward he 
had been. He cried out from the depths of his soul, 
“Lord, if You will give me a victorious Christian life 
and put the love in my heart that I know ought to be 
there and fill me with Your Spirit so that I can wit¬ 
ness for You, I’ll do whatever you ask me to do from 
this day on.” 

He said, “God heard my cry while I was on my 
knees. I didn’t have to wait until the next day to 
know whether I was accepted. I arose from my knees 
with the determination to keep my promise. The 
next morning I went to see the pastor and told him, 
'Brother, God did something for me last night and I 
promised Him I would do anything He wants me to 
do from this day on/ I had an idea that in order to 
serve God I would have to be a preacher or a mission¬ 
ary, and that He might send me out as a missionary. 
I didn’t see how it could be done, but now I was will¬ 
ing, while before that I had not been. I said to the 
pastor, ‘Do you think God wants me to be a mission¬ 
ary?’ He said, ‘Let’s pray about it/ So we both knelt 
down and prayed. When we arose from our knees, he 
said these words to me—they still ring in my ears as 
the voice of God speaking to my soul—‘God needs 
business men as well as missionaries/ I answered, ‘I 
will do my best to be God’s business man/ ” 
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Ever since that moment Robert LeTourneau has 
been trying to carry out that commission. The events 
of his life from that hour bear convincing testimony 
to the sincerity and success of his efforts. He believes 
that if every business man could realize the oppor¬ 
tunity he has to serve God in his business, the world 
and business would be far different and better. He 
believes that God has a place for every one, in busi¬ 
ness, in the workshop, in the home, behind the sacred 
desk, on the foreign field, and that every one is hap¬ 
piest when he finds that place. He said recently, “I 
am still trying to be God’s business man. That is why 
we hold gospel meetings wherever He leads. I 
wouldn’t trade places with anyone. I am happy in 
the service of the King. If only people would know 
the joy and satisfaction and peace that come from this 
service, they would say, ‘Lord, here am I. Take me 
and make me what You want me to be.’ ” 

He said, “From the minute I made God my busi¬ 
ness partner, things started to go.” 

He began his career as a land-leveling contractor 
and immediately began building scrapers, so that he 
was a manufacturer almost from the time he became 
a contractor. He spent his evenings designing bigger 
and more powerful scrapers and his days in construct¬ 
ing them and in carrying out his road-building and 
other land-leveling contracts. His success in design¬ 
ing and building these machines enabled him to take 
contracts at lower figures than such work had formerly 
been done for and led to more and more demand for 
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his services and his machines. As fast as he built new 
scrapers, he sold his old ones to other contractors. His 
“shop” was the open field beside his home. 

In 1921 Robert built his own manufacturing plant 
in Stockton, known as the “old Moss Avenue Shop,” 
which is still standing. A year later he made his first 
“drag scraper,” and later in the same year his first 
“gondola.” Here, too, he built his first “mountain 
mover” and other large-capacity scrapers, which gained 
recognition throughout the West for their dirt-mov¬ 
ing economy. 

The years from 1921 to 1929 were years of struggle. 
It was a small business—at the beginning a local busi¬ 
ness. Because it was a combined contracting and 
manufacturing business one department hampered 
the other. A big contract tied up all the equipment 
and held up manufacturing. At the same time, the 
experiences of the contracting business led to the 
building of better machines. The business grew 
steadily during these years, but the growth was slow. 
There were many setbacks, many obstacles to be over¬ 
come, many lessons to be learned. By 1930 the capac¬ 
ity of the Moss Avenue shop was outgrown and a 
new plant of welded steel construction, 60 by 300 feet 
in size, was erected on Roosevelt Street and Wilson 
Way in Stockton. The business was incorporated in 
1929—R. G. LeTourneau, Inc., a California corpora¬ 
tion. 

The eleven years from 1920 to 1930 saw Robert 
LeTourneau changed from an employee to an em- 
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ployer, from an unknown mechanic working for wages 
to the head of his own business, with sometimes large 
numbers of men working for him. Many of these 
men are still with him, holding responsible positions. 
Little did he dream, even at forty-two, what God had 
in store for him in the next eleven years. But there 
were many testings ahead. 



IV 


Working on Sunday 


A FAVORITE SAYING of Robert LeTour- 
neau’s is, “The trouble with most of us is that 
we try to fit God into our plans rather than fit our¬ 
selves into His plan.” One of the first mistakes he 
made after he decided to make God his business part¬ 
ner was in the matter of money. In referring to this 
mistake he recently said, “At that time I kept saying 
to myself, ‘Next year I will have a lot of money for 
the Lord. I will be true to Him later/ I did not know 
that now is the Lord’s time. To Him the ‘first fruits/ 
That is why we call our shop paper ‘NOW/ If God 
speaks to your heart tonight, now is the time. Don’t 
put it off. When it came to giving, I thought I won’t 
pledge so much this year. Next year I will have more 
to give. But next year we were facing bankruptcy.” 

Two experiences were involved in this crisis. The 
first of these occurred about the year 1931. Two large 
construction projects were in hand. The first was a 
million-dollar contract to build a highway to Boulder 
Dam on the Colorado River in Nevada. The second 
was a half-million-dollar contract to build the Orange 
County Dam in Southern California. Unexpected 
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difficulties in completing the Boulder Dam highway 
contract left LeTourneau with a loss of $100,000. 

This heavy loss made it impossible to undertake 
the second contract without outside financial help. A 
bonding company in San Francisco would do either 
one of two things, they would take the contract out 
of LeTourneau’s hands, or furnish the necessary fi¬ 
nances and appoint an overseer to superintend the 
work and safeguard the interests of the company. The 
latter course was decided upon as the only possible 
way to recover the loss incurred in completing the 
first contract. 

The overseer of the bonding company, when he 
appeared on the scene, hindered more than he helped. 
He endeavored to tell LeTourneau how to run things. 
To make matters worse, a State inspector appeared 
about the same time. He said, “You are too late get¬ 
ting started. The rainy season will be here and wash 
out what you do with loss of life and property. We 
can’t let you go ahead; you will have to wait until 
next year.” He had the authority, under California 
law, to carry out the threat implied by his words. In 
Southern California there is no rain in summer. 
Work on highways and similar projects must be done 
before the rains start. The inspector said, “You can¬ 
not get this work done before fall.” LeTourneau 
argued. The loss involved in abandoning the work 
with the men and equipment on the job meant a 
loss beyond hope of financial recovery. The inspector 
relented: “I’ll tell you what you can do. There are 
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400,000 cubic yards to be built into the base of this 
dam which can be put in without danger to life or 
property. If you can complete that foundation in one 
month, I know you’ll be able to do the rest on time.” 

Such an undertaking looked impossible. LeTour- 
neau had planned on 200,000 cubic yards for the first 
month. He discussed it with his men. He had a small 
force, but they realized it was the only hope for the 
company’s existence. They said, “Let’s try it.” They 
worked days and nights and Sundays. Extra machines 
were put in. The wheels never stopped turning. 

When the month was up and the figures in, the 
goal was achieved, with a good margin of safety. 
Nothing like it had ever been accomplished before. 
With the foundation completed, what remained to 
be done on the contract would be finished within the 
specified time, working at the same rate of speed- 
day and night and Sunday. 

LeTourneau had not been in the habit of working 
his men on Sunday, although it was common practice 
in the contracting business, especially where time and 
weather conditions had to be taken into account, to 
work seven days a week. Sunday was a convenient day 
for making repairs to equipment and machines. But 
working on Sunday troubled Robert’s conscience. He 
felt it was not God’s way. Besides, an evangelist was 
holding Sunday meetings in a near-by town, and he 
wanted to attend those meetings with as many of his 
crew as wanted to go with him. 

He approached the bonding company’s overseer: “I 
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want to stop this Sunday work. My men have worked 
hard this past month. With one day’s rest each week, 
they’ll accomplish as much work in six days as they 
would by working seven.” 

The overseer replied: “Not on your life. If you 
don’t work seven days a week, we’ll take over the 
job.” 

LeTourneau prayed, “Lord, what can I do?” A still 
small Voice within him said, “Obey God rather than 
man.” He went to his foremen on Saturday night 
and issued orders that there would be no work on 
Sunday. On Sunday morning just two men showed 
up—the overseer and his assistant. 

When the crew resumed work on Monday morn¬ 
ing, a furious overseer telephoned the main office of 
the bonding company. 

“What’s the big idea?” shouted the head man at 
San Francisco when he got LeTourneau on the tele¬ 
phone. “We try to help you out and this is the way 
you turn us down. You know what that means! Work 
on Sunday, or we take over and you’re out.” To 
which LeTourneau answered, “I cannot change my 
decision. You can take everything I have except my 
wife and children.” 

Knowing in his heart God was able to save his 
business, he prayed again, “Lord, give me faith.” 

Three days later the head of the bonding company 
arrived on the scene. He walked up to LeTourneau 
and put out his hand. “Go ahead with the job,” he 
said, “and I will stand back of you.” 
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Said LeToiimeau later: “I don’t know what 
changed his mind, for I never asked him. I feel sure 
that what he said to me wasn’t in his mind when he 
left San Francisco. Something happened to him on 
that journey. God dealt with him.” 

The contract was completed on time without Sun¬ 
day work. It seemed as if the machinery was no 
longer in need of repairs on Saturday night. The 
profit earned by the company when the work was 
finished put it in a more solvent condition. 

The second of the experiences referred to at the 
outset of this chapter occurred in 1932. Of this ex¬ 
perience LeTourneau said: 

“It was the beginning of the business depression. I 
found myself with debts amounting to several hun¬ 
dreds of thousands of dollars. Many firms in better 
shape than ours was, went down, never to rise again. 
The pay roll was about five weeks behind. We had 
stalled the material men until we couldn’t hold them 
off much longer. My attorney said to me, ‘You can¬ 
not go any farther. You must appoint a receiver. The 
papers are made out and should be filed today.’ I did 
not know what was going to happen. I said, ‘Wait a 
few days longer.’ The next day was Sunday and the 
closing of our missionary convention. 

“I sat in the choir. Our people were making their 
pledges for missions. God spoke to my heart, ‘How 
about making a pledge for missions this year?’ I said, 
‘Lord, how can I?’ In the congregation I saw a num¬ 
ber of young men who worked in my factory. They 
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had had no pay for five weeks. If I made my custo¬ 
mary pledge, the amount would be announced, and 
everybody would know it was my pledge. They would 
call me a hypocrite for making a pledge for missions 
when I wasn’t paying my bills. I prayed, ‘Lord, what 
shall I do?’ A still small Voice said, ‘Divide your 
pledge and make it in the names of your children. 
Put Me on your payroll and pay Me when you pay the 
others.’ I obeyed and made the pledge. When I told 
our bookkeeper what I had done and that my mis¬ 
sionary pledge of $5000 had to be listed with the other 
obligations, she threw up her hands, for she had been 
ordered to pay $25 per $5000 of indebtedness to our 
creditors in order to forestall receivership and bank¬ 
ruptcy. I told her, ‘The missionary pledge must be 
paid first.’ She said, ‘Then you might as well give up.’ 

“Just about this time I had brought out a new 
machine and had sold it to a contractor on condition 
that it would work satisfactorily for him. It was bigger 
than any machine I had previously built. He tele¬ 
phoned me, ‘This machine is too big and heavy and 
won’t work in this desert sand.’ I said, ‘I’ll send you 
a smaller machine.’ He said, ‘No. Even your smaller 
machine is too big for the work I have here—the 
tractor won’t pull it. I’ll find what I need elsewhere.’ 

“In desperation, I remembered that about a year 
before I had purchased a set of the largest pneumatic 
tires then obtainable, thinking they would work more 
satisfactorily than steel tires on tractor-drawn ma¬ 
chines, although I had never been able to induce any 
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contractor to try, much less buy, a scraper thus 
equipped. I still had these pneumatics and they gave 
me an idea. 

“ 'Listen!’ I said, 'I have a set of pneumatic tires 
which I am going to put on that smaller scraper and 
tow it by truck to your place of business. This is per¬ 
missible under road regulations and will cost you 
nothing for freight. If the scraper does not work, I’ll 
have my driver bring it back without cost to you.’ I 
convinced him it was worth a trial. 

“When the test was made, he called me up and 
said, 'The small scraper is going like a house afire. 
Send me the steel wheels that belong to it.’ 

“This was something I didn’t want to do, fearful 
the steel wheels would not work on his job. But I 
sent them with a heavy heart. When the steel wheels 
arrived, he took off two of the pneumatics from the 
rear of the small scraper, put the steel wheels on in 
their place, then put these two pneumatics on the 
front end of the big scraper, and ran both scrapers out 
on the grade for a test. The big scraper ran one speed 
faster than the small scraper. 

“Surprised at this performance, the contractor 
called me on the telephone: 'Come down on the 
night train.’ When I arrived, he said: 'I’ll buy this 
small scraper with the pneumatic tires. I also want a 
full set of pneumatics for the big scraper. Then I 
want another big scraper with pneumatics all around/ 
1 said, 'Wait a minute. I have only built one of those 
big scrapers.’ He replied, 'Well, can’t you build an- 
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other?’ ‘Yes,’ I answered, ‘but I’m short of money. If 
you could let me have a small down payment in ad¬ 
vance—’ ‘Down payment!’ he exclaimed. ‘I'll write 
you a check for the whole amount right now!’ ” 

Robert LeTourneau returned to his factory with 
a check for $25,000 in his pocket, a sum sufficient to 
cover his missionary pledge and make substantial pay¬ 
ments to his creditors. The sale he made of scrapers 
equipped with pneumatic tires instead of steel wheels 
marked an innovation in the construction of tractor- 
drawn machines and has since come into general use 
by all makers of heavy grading equipment. 

That God worked throughout both of the experi¬ 
ences described in this chapter to the preservation of 
the business into which He had been taken as a part¬ 
ner, and that His hand definitely guided His servant 
in the course he followed, there has never been any 
question in Robert’s mind. He proved that “God 
will not be any man’s debtor.” He said, “I failed the 
Lord when I said, ‘It will take all my finances to 
handle the program I have set this year, and next year 
I’ll have a lot of money for the Lord.’ But I was 
wrong. It doesn’t take much faith to count up what’s 
left and give God a portion of it. God expects us to 
let Him have the first fruits and trust Him that the 
harvest will be sufficient to meet the needs, for with¬ 
out faith we are told it is impossible to please Him. 
What a wonderful God we havel Why don’t we 
believe Him more?” 

When injustice and self-interest unexpectedly in- 
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trude themselves between the Christian and his Lord, 
there is a sifting of the soul by Satan such as led Peter 
to deny his Master with an oath. Something like such 
a sifting of the soul came to Robert LeTourneau 
when a man with whom he had earned a large profit 
on a contract claimed it all; and again when an urgent 
business engagement stood between him and attend¬ 
ance at a Gospel meeting. How these situations arose, 
how they were dealt with, and the consequences to 
the man whose career is here described, is next to be 
recounted. 



V 

On Going to Law 


O NE of the severest testings in his life came to 
Robert during the period in which, with the 
Lord as his partner, he was laying the foundation of 
his business. 

He had been engaged in highway construction work 
for some time when, as he says, “I got my eyes on a 
piece of State highway construction which was a little 
too big for me to handle with the equipment and 
men I then had." In his church was another man 
who had had experience in highway construction 
work, a Christian, whose equipment, added to Rob¬ 
ert’s, would be equal to the handling of the contract. 
He sought this man out and suggested to him that 
they bid for the work “as partners." They did so 
and secured the contract. 

Shortly after the work was undertaken, difficulties 
revealed themselves. The work was tough, the inspec¬ 
tor was tougher, progress was slow, and it began to 
look as though they might lose some money on the 
contract. Robert’s associate was one of the worrying 
kind. He began to find fault with one thing after an¬ 
other and finally said to Robert, “The trouble with 
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this job is that you have too many of your own rela¬ 
tives working for you.” 

The charge concerning his relatives was true to the 
extent that he did have a lot of them working for 
him. But he maintained that they were all "doing 
their stuff” and he didn’t want to lay them off as 
skilled labor was not always available when it was 
needed and he thought he would have work for all 
of them on future contracts after the present one had 
been completed. 

As was his custom when in doubt about God’s will 
for him in a situation, he went to prayer. He asked 
God to show him what to do. It is one of Robert’s 
convictions that when a child of God is doing the 
best he can, he has a right to ask the Lord to help 
him; but he does not believe in telling the Lord to 
bring it on a silver platter. Therefore, he prayed 
and things began to happen. 

He got an invitation to bid on another contract 
from a private concern which never sent out public 
bids. The execution of this contract, like the State 
highway job he was handling with his fellow church 
member, would require machinery that he didn’t 
have. He went to his machinery manufacturer and 
asked for credit. He got the credit and entered his 
bid. He and two other contractors were within a few 
cents of one another with their bids, and Robert, 
thinking he was unknown and without prestige and 
therefore hardly in the running, was happily sur¬ 
prised to be awarded the contract. 
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He went back to his State highway construction 
job and transferred every one of his relatives to the 
new contract, appointing his brother-in-law as super¬ 
intendent. They went through with it according to 
schedule and made a nice profit. Not long there¬ 
after the State highway job was completed, and con¬ 
trary to expectations, there was a nice profit on that 
too. With the profits made on both contracts, all 
of Robert's obligations to creditors could have been 
met. But his human “partner” on the State highway 
job had a different idea. 

His idea was that because Robert had made a 
profit on the second contract, all of the profit on the 
State highway contract should go to the “partner.” 
That profit was $40,000, and it was to have been 
split $20,000 to each. 

Stunned by the stark unreasonableness of such a 
proposal from a Christian and fellow church member, 
Robert went to see his lawyer. His lawyer told him, 
“Don’t worry. He hasn’t a leg to stand on.” But he 
did worry—for a different reason. Not because he 
feared he couldn’t collect in court but because the 
man and he, besides being Christians and members 
of the same church, were both on the official board 
of that church. What would happen to the church 
if two of its leading members should engage in a 
lawsuit? He was familiar with the Scripture which 
forbade brother going to law with brother but thought 
he knew how to work it so that the other man would 
be the one to go to law and that he could persuade 
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more people in the church to side with him than 
with his erstwhile “partner.” Robert often says of 
himself at this time, “I was not exactly lamblike of 
disposition. I liked to take the bull by the horns. I 
said, 'Lord, that money belongs to my creditors. Fve 
got to pay them.’ ” Then the Lord spoke to his 
heart: “How much do you love Me? How much do 
you love My people? How much do you love My 
church?” 

Robert did what he has confessed was the hardest 
thing he ever did in his life. He went to that man 
and said: “Brother, we’re not going to have a law¬ 
suit over this thing. If you insist upon having all of 
the profit, you can have it. If the Lord doesn’t want 
you to have it, He can take it away from you. If He 
wants me to have my share. He can give it to me.” He 
thought by saying this it might cause the man to 
change his mind. It didn’t. He took the entire profit 
and Robert let him have it. 

A short time after this incident, that man went out 
and secured another contract. And a short time after, 
Robert secured another contract. On the contract 
which he took the other man lost the entire $40,000, 
while Robert made enough on his contract to make 
up for the profit he had sacrificed. In his own words: 
“I proved that it pays to obey God.” A favorite ex¬ 
pression with him is: “Don’t obey God because it 
pays, for then it won’t pay. But obey Him because 
you love Him, and then it will pay.” 

Another severe testing that came along about this 
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time, and the way in which he met it, was to have 
far-reaching consequences in his business. 

During these Stockton days the business was small., 
employing about a dozen men. A piece of work of 
considerable importance was in the shop and had 
to be completed on the following day. One vital part 
for this machine was needed which had not yet been 
designed. It was not until the end of the day that 
Robert realized his men would have to start on the 
making of that important part the first thing on the 
following morning in order to complete the work 
next day. Unless the design was laid out and ready for 
them when they came to work, it would be impossible 
for them to begin the building of the part. Up to that 
moment, he had not the slightest idea what the de¬ 
signing of the part involved or how long it would 
take him to work it out. There was nothing else for 
him to do but spend the evening over his drafting 
board with slide rule and pencil. 

Suddenly he realized he had another engagement 
for that evening. It was the evening upon which a 
group of young people of the church took charge of 
the meeting in a certain gospel mission of the town 
and he had promised his Lord to accompany them 
and do his part in the service of song and testimony. 
He said, "Lord, I can’t go to the mission tonight. I’ve 
got to figure this thing out.” The still small Voice 
he knew so well said to him, “Did you mean it 
when you promised to serve Me no matter what the 
cost?” 
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The temptation to skip the mission service, more¬ 
over, was intensified by the reflection that he was not 
on the program for any special part in the service and 
that the young people would be able to get along 
very well without him. The struggle was a hard one, 
although, as he said later, it should not have been. At 
length, he said: “All right, Lord; I’ll go. I don’t know 
what I’ll do tomorrow, but I’ll go. I promised I 
would and I will.” 

He went to the mission meeting and returned 
home about ten o’clock. His home was not far from 
the plant. Thinking of the part which had to be 
designed, he began to wonder what he ought to do. 
The thought of trying to design anything that night 
didn’t appeal to him because he felt his mind ought 
to be fresh and alert to work out the thing which he 
wanted to be an original and effective part of the 
machine. Such things are not done, he felt, when 
the mind is half awake. The more he thought of it, 
the more hopeless it seemed. 

Becoming more and more concerned, he went to 
the plant and sat down at his drafting board. He 
hadn’t been there ten minutes before the entire 
design flashed before his mind’s eye, complete and 
perfect. He made his calculations, put them on paper, 
and left his instructions for the men to start the work 
of making the unit when they came to work in the 
morning. Then he went to bed. 

The design which Robert LeTourneau worked out 
in about ten minutes’ time that night after he re- 
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turned from the mission is the vital part of the main 
control unit with which all machines made by the 
company are equipped from that day to the present. 
The far-reaching significance of LeTourneau’s inven¬ 
tion that night is revealed in the following story: 

A number of years after the incident described, 
LeTourneau salesmen from all parts of the world met 
at the company’s annual sales meeting in Peoria. 
Many of them were much concerned over news that 
had just been received that a very large company- 
ten times larger than the LeTourneau company at 
that time—was to be a competitor, having just put out 
a machine similar to the machines made by LeTour¬ 
neau. A long discussion ensued in which some uneasi¬ 
ness manifested itself among the salesmen until a few 
of them, who had seen the competing machine, ex¬ 
plained that its power control unit was in no way to 
be compared with the power control unit of the 
LeTourneau machine. 

At the company banquet that evening, Mr. LeTour¬ 
neau was asked to speak. Knowing of what had hap¬ 
pened at the sales meeting, and thinking to bring 
home to the group, and particularly to those who 
were not Christians, the practical value of faith in 
God to all who accept salvation as it is in Jesus Christ, 
he retold the story of the mission meeting and the 
tangible reward which God had given him in the 
shape of the design of the power control unit. Sev¬ 
eral of the men present were of the group of work- 
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men who had waited for Robert to work out that 
design. There was a hushed silence as he said: 

“You sat around discussing our competitor’s ma¬ 
chine and found out there was one thing about it 
which puts it out of the running with our product. 
I’m here to tell you that the one feature which lifts 
it out of competition is the unit I designed the night 
I returned from the mission. God help us to believe 
and put His will into our hearts.” 

Many practical answers to prayer were vouchsafed 
to Robert LeTourneau during the building up of his 
business in Stockton. From nothing at all the busi¬ 
ness grew steadily to annual sales of hundreds of 
thousands of dollars. His story of how his faith in 
God enabled him to develop that business into na¬ 
tional and then to international proportions, and to 
increase sales to millions of dollars annually, is a 
still more enthralling story, as interesting to the skep¬ 
tic as to the Christian believer. 



VI 


Peoria is Taken 


T HE GREATEST business depression ever experi¬ 
enced in the United States was ushered in by 
the spectacular stock market crash of November 1929. 
About three weeks after this commercial cataclysm 
rocked the country and before the effects of it were 
being felt in California, Robert LeTourneau incor¬ 
porated his business. On November 19, 1929, a 
$100,000 combination manufacturing and contracting 
business was incorporated under the name R. G. Le¬ 
Tourneau, Inc., of Stockton, California. 

In 1929 the company comprised about twenty 
men. Many operations were performed by hand in 
those days, such as the forming of steel disks with a 
fifty-pound sledge. Annual sales of land-leveling ma¬ 
chinery, sold for use mostly in the western States, 
were less than $100,000. Sales and earnings since in¬ 
corporation of the Stockton business are shown on op 
posite page. 

From a shed in 1920 and a small local business to 
annual sales of close to a million dollars in 1934 cov¬ 
ered a period of fourteen years, a sort of coming-of- 
age period in which the enterprise experienced its 
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Year 

Sales 

Net Profits 

i 93 ° 

$110,808.60 

$34,474.92 

1 9 3 i 

155,345.08 

32,507.41 

1 93 2 

207,236.81 

52,055.61. 

1 933 

379,106.53 

113,092.27 

x 934 

929,860.67 

340,275.49 


(Loss) 


‘'growing up” pains. The man at the head of the 
business was now forty-six. 

Glancing backward for a moment, in order to more 
clearly understand one of the important business rea¬ 
sons which led LeToumeau to establish a new plant 
in another part of the country far from the original 
location, the student of industrial development sees 
him first as a “land-leveling contractor.” The record 
says he bought his first tractor but built his first 
scraper, because he wanted a better scraper than the 
market afforded at that time and wanted it at less 
cost. As it has already been pointed out, scrapers then 
on the market were riveted. Robert wanted a welded 
scraper, believing that welded construction was more 
efficient and serviceable. And the only way to get 
what he wanted was to build it himself. 

Robert’s first “factory” was put up and occupied in 
1921, the old Moss Avenue shop, and served the 
steadily expanding business until 1930, when a new 
welded steel plant, 60 by 300 feet in size, was erected 
on Roosevelt Street and Wilson Way. In 1934 this 
plant was enlarged to 140 by 340 feet. Meantime, 
demand for the machines made by the manufacture 
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ing department of the business absorbed all of the 
company’s facilities and the contracting department 
was thereupon liquidated. 

LeTourneau scrapers and dirt-hauling machines are 
for the most part tractor-drawn. LeTourneau did 
not manufacture tractors. Of the various makes on 
the market, those made by the Caterpillar Tractor 
Company, Peoria, Illinois, because of their “track- 
type” design and greater power in hauling heavy 
equipment of the LeTourneau type, were found to 
be as generally satisfactory, and more so in some re¬ 
spects, than other makes. For this and other impor¬ 
tant reasons, Robert decided to expand his business 
eastward and build a factory in Peoria. 

With characteristic enterprise the site was pur. 
chased, freight cars were loaded in Stockton with 
tools and equipment, and the small company of 
pioneers from California descended upon Peoria one 
rainy morning in the spring of 1935. Robert and his 
associates, trudging down the right-of-way of the Rock 
Island Railroad through the rain and murk to gaze 
upon the muddy field which was to be the future 
Peoria factory, must have had plenty of courage, faith, 
and a rare quality of imagination. It rained all week. 
When they arrived there was not even a siding upon 
which to switch their freight cars—not even a shed 
into which their tools and equipment might be un¬ 
loaded. 

To tell a man of Robert LeTourneau’s tempera¬ 
ment, “You can’t do that!” is the surest way to get 
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him into action. The task before him in Peoria might 
have discouraged a man less gifted with his peculiar 
talent for invention, exploration, and accomplishing 
the impossible. A factory had to be planned and 
erected, a railroad siding put in, receiving and ship¬ 
ping facilities provided for, machines and equipment 
purchased and installed, other equipment built, labor 
employed, and a thousand other minor and major 
problems solved. He rolled up his sleeves and said 
to his associates, "All right. Let’s get going!” 

Within a month the siding was in, the foundation 
for a 6o-by-300-foot factory was laid out and building 
started, an “open-air” production system was in oper¬ 
ation, a twelve-ton traveling crane was devised and 
built, steel storage racks, handling equipment, tools, 
jigs, fixtures, and other production equipment was in¬ 
stalled, and in addition to all this, the manufacturing 
force turned out thirteen big scrapers. 

The speed with which Robert LeTourneau works 
is due in large degree to his belief in, and wide-scale 
use of, welding in his manufacturing operations. For 
the past ten years he has not used a casting or a rivet 
in any manufacturing process, and in one year he 
turned out well over 25,000 tons of finished product. 
Another manufacturer of industrial equipment said 
of that remarkable thirty-day accomplishment at Pe¬ 
oria: 

“The work of that spring month in 1935 was by 
no means a flash in the pan. Without changing 
pace, LeTourneau and his organization kept going. 
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During that first month the sparks of the welding 
arc were flying even before the bending brakes, shears, 
templates, and other equipment, were unloaded from 
the siding, and one of the first pieces of equipment 
built was an ingenious unloading crane which Le- 
Tourneau sketched out on a piece of paper one after¬ 
noon at three o’clock, and by the next day it was in 
operation. 

“With LeTourneau, welding is a thinking tool as 
well as a manufacturing and construction tool. It 
simplifies invention. It gives him engineering free¬ 
dom to devise new and valuable design ideas that 
vastly improve existing practices. Many designers are 
handicapped, he says, because they think in terms of 
castings. When they redesign to get the greater 
strength and uniformity of rolled steel, they try to 
convert the old casting into a welding. The most ef¬ 
fective approach is to forget all about former methods. 
To be successful with welding, think in terms of weld¬ 
ing and follow the rules of welding just as the castings 
man thinks in terms of castings and follows the rules 
of castings.” 

The general who knows where the enemy is going 
to be next and “gits thar fust” has a better chance 
of winning. Likewise, the speed with which a ball 
team gets into action often piles up runs and points 
at the very outset which win games. The progress 
made in that first spring month of 1935 set a pace 
that broke records before the year was ended. In the 
winter of that first year the company found it neces- 
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sary to add another 300 feet to the plant in order to 
take care of increasing business. A year later, 600 
feet more were added to make the plant 1200 feet 
long. In 1937 the factory was enlarged to a steel- 
and-glass structure 160 feet wide by nearly a quarter 
of a mile long—a $13,000,000 plant with 1200 men 
on the payroll. At the same time improvement in the 
design and construction of LeTourneau products for 
better service and more economical operation ena¬ 
bled the company to effect economies in its own 
manufacturing operations and lower costs. An in¬ 
teresting by-product of the business is the fabrication 
of all-steel arc-welded houses, designed by LeTourn¬ 
eau as dwellings for the use of officers and employees 
of the company. They were first used for temporary 
offices in Peoria. These houses are of modernistic 
design, attractive appearance, and are convenient and 
comfortable to live in, and inexpensive to build. 
Close to the Peoria plant is a community consisting 
of twenty-three of these steel fabricated houses, each 
completely air-conditioned for winter and summer. 

The record of sales and earnings of the Stockton 
and Peoria plants of R. G. LeTourneau, Inc., for the 
four years from 1935 to 1938 follow: 


Year 

Sales 

Net Profits 

1 935 

$2,004,595.86 

$ 586,377.7; 

1936 

4,392,402.68 

1,364,393.41 

1 937 

5,674,305.24 

1,262,540.87 

1938 

6,246,846.05 

1,412,465.68 
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A “dedication” service marked the opening of the 
new steel-and-glass factory at Peoria in 1937. Robert 
LeTourneau believes that a factory may be dedicated 
to the Lord as truly as a church. Upon the occasion 
of the Peoria plant dedication, he spoke as follows: 

“Some people may wonder what religion has to 
do with business. A number of years ago I asked 
myself the question, 'What’s the use of having a 
religion that doesn’t work?’ The Spirit of the Lord 
spoke to me and I realized that while I professed to 
love the Lord Jesus Christ, my actions didn’t prove 
it. I professed to have a Saviour Who was able to 
help me and at the same time I went worrying along 
in my own strength. 

“I said to myself, 'If God is what I claim He is, 
why not go into partnership with Him?’ I got down 
on my knees and made a deal with God. I feel I 
could have kept my part of the deal much better than 
I have. But this business and its unparalleled growth 
shows that God has done His part. A few years ago 
my creditors were trying to decide whether to give 
us a chance to pay up or take their loss on the Le¬ 
Tourneau account. Now we are dedicating the sec¬ 
ond addition to our eastern factory and doubling our 
production capacity in an effort to keep up with 
orders. 

“You see, we have a personal God, a personal 
Saviour. Isn’t it marvelous that He is willing to 
condescend to make a personal deal with you and 
me, the creatures of His hand? If I did not seek to 
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give God the glory and tell the world that this busi¬ 
ness really belongs to Him, seeking to honor Him in 
the dedication of this splendid new building, I would 
not be fulfilling my part of the deal. 

“On the other hand, I would not seek to lower 
His grace to the level of a bargain. The Lord Jesus 
Christ, in the shedding of His precious blood to 
wash away our sins, has done that which we can 
never repay. The Lord of glory left the ivory palaces 
and came down to this world of woe—‘that though 
He was rich, yet for your sakes He became poor, that 
ye through His poverty might be rich.’ When we 
look at it from that angle, we must admit that no 
mortal would ever be able to repay Him. But be¬ 
cause I believe that God wants business men, as well 
as preachers, to be His servants, I believe that a fac¬ 
tory can be dedicated to His service as well as a 
church, and that it can be the means of saving many 
souls. 

“I believe that the world is looking for a religion 
that really works, and while I realize that success is 
not always measured in dollars and cents, any more 
than true joy and happiness can be measured that 
way, I am certain that if those who profess the name 
of Christ would really put their confidence in Him, 
they would find that God would not fail them.” 

Still another addition to the Peoria plant, size 132 
by 284 feet, was similarly dedicated on March 10-15, 
1940. For the dedication services, the new building 
was used as a temporary auditorium with seats ar- 
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ranged for six thousand people. Many widely known 
speakers were on the program and delivered stirring 
gospel messages. One service was given over to the 
relief of war-torn Finland. Ex-President Herbert 
Hoover, national chairman of the Finnish Relief 
Fund, was the principal speaker. The meetings be¬ 
gan on Sunday and ran through to Friday. The oc¬ 
casion attracted wide attention and representatives 
of the press reported the proceedings in generous 
space, invariably emphasizing the religious aspect. 
One newspaper went so far as to say that were all 
factories dedicated under such auspices, the history 
of America’s commercial civilization might have been 
a vastly different story from what it has been. 

In April, 1941, the buildings of the Avery Farm 
Machinery Co., Inc., adjacent to the LeTourneau 
plant in Peoria, were acquired, and have added 
282,627 square feet to the company’s manufacturing 
facilities in that city. 

It is time to pause for a little while and turn back 
some of the pages in Robert LeToumeau’s career. 
As well might an artist hope to paint a true likeness 
of a person without seeing that person as for a scribe 
to attempt to delineate a man’s character and de¬ 
scribe his accomplishments without telling his read¬ 
ers something about the most important human 
relationship in his life and presenting the person who 
constitutes the second half of that relationship—his 
wife. 



VII 


An Elopement 


R OBERT’S father and mother, with their family 
of five boys and three girls, had moved from 
Portland, Oregon, to Stockton, California, in 1909, 
when Robert was twenty-one. Living also in Stock- 
ton at this time was the Peterson family. They had 
a daughter, Evelyn, who was about twelve years of 
age at this time. They both attended a little Sunday 
school in Stockton and there’s where they first met. 

In course of time a personal interest began to 
grow in the mind of each of these young people 
toward the other. When Robert’s father and mother 
heard of it, not knowing the Petersons, they won¬ 
dered whether the young lady about whom Robert 
was beginning to talk so much was the right sort of 
girl for him. 

"Look here, my lad,” said Robert’s father one day, 
"that girl is not for you.” 

"You’ve got me wrong, Dad,” answered Robert. 
“Pm not thinking seriously about her. I’m an auto¬ 
mobile mechanic and too busy fixing cars all day to 
have time for anything else. We’re just friends.” 

In all probability Robert thought he told his father 
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the truth. However that may be, about a year later, 
Mr. Peterson, Evelyn’s father, showed his confidence 
in and regard for Robert in an unusual way. The 
firm for which Mr. Peterson worked had a strike. 
One day on the street a group of strikers and union 
sympathizers cornered Mr. Peterson and might have 
done him serious physical harm had he not eluded 
them and taken refuge in a near-by house. From this 
haven he telephoned to Robert to come and get him. 
The latter hopped into his racing car, sped to the 
scene, picked up Mr. Peterson and whisked him away 
to safety. For the next succeeding three or four days 
he called for him at his home, drove him to work, 
made sure he got there safely, and brought him back 
at night. Then Mr. Peterson invited Robert to come 
and make his home with the Peterson family. Mrs. 
Peterson seconded her husband’s invitation and Rob¬ 
ert accepted and moved in. Evelyn was about thir¬ 
teen. 

About two years later Robert went to Mr. Peter¬ 
son and told him he wanted to marry Evelyn. No 
objection was offered. As to just when they would 
be married, however, nothing definite was decided 
upon, and matters drifted along for another year or 
more. Then Robert spoke to Mr. Peterson again. 
But the father said he felt that Evelyn was too young 
and that Robert ought to wait awhile. He waited 
as long as he could, which was several months, and 
once again brought the matter up, telling Mr. Peter¬ 
son that in his—Robert’s—opinion, Evelyn was plenty 
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old enough. This time Mr. Peterson definitely said 
‘'No/' 

“I told him I had waited long enough/’ said Rob¬ 
ert, "but he wouldn’t listen to me. So I decided we 
would elope. Evelyn was willing. I felt sure it would 
be all right with Mrs. Peterson and that the only 
reason she had not given her consent to our getting 
married was for the sake of preserving peace in the 
family. 

"So we eloped in my car and started for the Mexi¬ 
can border with Evelyn’s father hot on the trail. 
But not for long. He soon gave up. We reached 
the border and were married in Mexico so that I 
would not have to tell an untruth about Evelyn’s 
age. Her father was very angry because I had taken 
the matter into my own hands; and he tried to have 
the marriage annulled. He took the matter to the 
district attorney but the latter ruled that if our mar¬ 
riage was legal in Mexico it would have to be recog¬ 
nized in this country. Mr. Peterson carried the grudge 
against me for six years, refusing to be reconciled. At 
length he came to me and said, ‘Let’s bury the 
hatchet.’ We did and were good friends till the day of 
his death many years later.” 

The marriage took place in Tia Juana, Mexico, on 
August 29,1917. 

Robert LeTourneau’s Christian testimony has been 
recorded in this history, but how about Evelyn Pet¬ 
erson’s? Writing recently in The Gideon, she had 
this to say: 
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“Although I was saved when twelve years old and 
brought up in a Christian home, the devil had me 
convinced that I couldn’t talk to anybody about his 
or her soul’s salvation. It was easy for me to pat 
myself on the back and to tell myself that I was do¬ 
ing more than anybody else in the church. But all 
this time I wasn’t really satisfied or happy, for in 
those years I had never said a word to a single per¬ 
son about the Lord, or tried in any way to lead one 
to Him. I had always comforted myself with the 
thought that I could take them to church and let 
the preacher talk to them. That was the preacher’s 
job anyway. 

“Then one year as I was getting ready to take my 
four children to a young peoples’ camp at Mt. Her- 
mon, California, it occurred to me that I could take 
my husband’s Sunday school class of boys with me. 
They were a pretty rough bunch, eight in all. Only 
two or three ever came to church, and only one was 
a Christian. Every one said I was crazy to tackle such 
a job. I got another woman to come and help me 
with the cooking. We rented a cabin in the tall red¬ 
wood trees near Mt. Hermon and had a grand time. 
The boys were well behaved and I had no trouble 
at all. We attended the services every morning and 
evening. 

“Every one had a grand time but me. I was mis¬ 
erable. The Lord was talking to my heart. I felt 
that I should talk to these boys about their souls, 
but I was afraid. I didn’t know what to say or how 



AN ELOPEMENT 


75 

to start. I argued that I was doing my part by bring¬ 
ing them there and taking them to church twice a 
day. I shouldn’t have been worrying about it, but I 
didn’t have any peace in my heart. Saturday night 
came, and not one of them had shown the least sign 
of wanting to be a Christian. 

“The conference was closing on Sunday and I 
wanted to see them accept the Lord as their Saviour 
before we went home, but I didn’t see how I could 
do anything about it. Isn’t it too bad we have to 
come to the end of our rope and get desperate before 
we will let the Lord work through us? That night 
as I walked down the trail leading to our cabin, I 
was praying. Before I reached the cabin I promised 
the Lord that I would speak to the first boy I saw 
when I got home if He would give me the strength 
and words to say. I was so frightened, I could hardly 
climb the stairs, but I went ahead. As I stepped on 
the porch, two of the boys came around the cabin. 
I stopped them, but I was so frightened, I can’t re¬ 
member what I said to them. One of them said to 
me, d’ve been wishing you’d say something to me 
all week. I’ve been wanting to talk to you, but I 
didn’t know how to start.’ Just then two more boys 
came around the corner. The five of us sat on the 
porch and talked until late about the Lord. When I 
was alone in my room that night, I marveled at the 
freedom I had in talking to those boys and how easy 
it was to tell them the plan of salvation. Satan had 
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made it seem so hard but when the first word was 
spoken, it wasn’t hard at all. 

“The next morning at the breakfast table all six 
of the boys accepted the Lord as their Saviour. What 
a day of rejoicing that was! The world talks about 
thrills, but there is no thrill in all the world that is 
comparable with the thrill of leading one soul to the 
Lord. Love will win them when everything else fails. 

“And after I had finished, the leader of this mis¬ 
sionary district group, a woman admired and loved 
by everyone, came to me with tears in her eyes and 
said, ‘Mrs. LeTourneau, I don’t know of a single per¬ 
son that I have ever led to the Lord.’ What a tragedy! 
She was spending her time doing church work, or¬ 
ganizing missionary groups, and many other very 
good and necessary works, but she had neglected the 
most important thing in life.” 

That the marriage of Robert LeTourneau and 
Evelyn Peterson was of the Lord the Christian fruit¬ 
age of their lives together offers inspiring testimony. 
Neither Robert’s wisdom, nor any human wisdom, 
could have found a woman more suited to the de¬ 
mands which were to be made upon her as his wife 
in the career lying ahead of him in the providence of 
God than Evelyn Peterson. It was true of Robert 
LeTourneau as it had been true of Adam when God 
said, “It is not good that the man should be alone; 
I will make him an help meet for him.” 

Robert’s first business venture, when he started his 
career as a “land-leveling contractor,” was the erec- 
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tion of the old Moss Avenue shop in Stockton. Here 
he and Evelyn made their home and faced together 
their first great sorrow—the loss of their first-born 
child—a boy of four months. Other children came 
during the years, six of them, one girl and five boys. 
Between that first domestic sorrow and the most re¬ 
cent, twenty years went by. Then they lost their 
second born, Donald, in the first flush of his young 
manhood, leaving his bride of three months and his 
father’s hopes for his future gazing heavenward, until 
that day. 

The zest with which Evelyn LeTourneau assumed 
her role as wife and helpmeet was not to be damp¬ 
ened by personal sorrow or exhausted in domestic 
duties. When her husband’s business needed some¬ 
thing in the way of help within the range of her 
ability or strength, her response to the call was ade¬ 
quate and unhesitating. More than once she took the 
firm-and-family flivver, drove to the boat landing 
some distance away,, steering with one hand and hold¬ 
ing on to her baby with the other, picked up a bar 
or plate of rolled steel, or other material which was 
needed at the plant in a hurry, and drove back with 
it. 

She made another important contribution to the 
success of the business, more or less willingly, and 
under the pressure of stern necessity. A rush order 
for a scraper caught the shop without welding rods 
and the proprietor without money to buy any. 
Bronze was needed—at once. Whether Robert or 
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Evelyn thought first of the curtain rods over the win¬ 
dows in their home doesn’t matter now. Down came 
the curtains and into the melting pot went the rods. 
Evelyn once said of this experience: “I really didn’t 
mind curtainless windows, for I once worked in 
a laundry as a girl and ironed so many curtains that 
I vowed I’d never have curtains in my windows when 
I had my own home.” 

Her interest in her husband’s business burned ever 
more and more brightly with the passing of the years. 
Fifteen years later, when the Peoria factory was es¬ 
tablished, Evelyn LeTourneau asked for permission 
to help in the task of unloading the first shipment of 
steel received at the plant and actually helped to un¬ 
load the first carload by attaching her car to the rails 
and hauling some of them from freight car to truck. 

During the first years of the family’s residence in 
Peoria, the LeTourneau home was a sort of combined 
home and plant dormitory. So absorbingly interested 
is Mrs. LeTourneau in everything connected with 
her family and her husband’s business, and in ex¬ 
tending her Christian ministry to the young people 
who come within the circle of these interests, that 
she is unaware of any dividing line between family 
and workers or friends. 

The author, who visited the LeTourneau home 
shortly after the family moved to Peoria, was sur¬ 
prised to find that in addition to the eight members 
of the family, about thirty young men, employed in 
the factory, were living in the same house and about 
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on the same terms as other members of the family. 
In fact, one gained the impression that it was one 
big family of forty members. And besides that, there 
was at least one extra room for visitors, for I was 
taken in and lodged there with no apparent derange¬ 
ment or readjustment among the others. The din¬ 
ing room contained a long table with places for all, 
even a number of additional dinner guests. The spirit 
pervading the household was markedly Christian,, 
evidenced by an absolute absence of bickering and 
confusion, and the presence everywhere of kindli¬ 
ness, consideration for the comfort of others, and joy 
in the Lord. Throughout all the details of material 
and spiritual ordering, the influence of that home’s 
mother could be felt, leaving its impress most upon 
those who love its appearing, like "the ornament of 
a meek and quiet spirit, which is in the sight of God 
of great price.” 

Evelyn LeTourneau, like the wind that bloweth 
where it listeth, is not to be confined in one place or 
to a few interests. She is president and director of 
Bethany Camp for boys and girls, Winona Lake, 
Indiana, owned by the LeTourneau Foundation, 
where large numbers of boys and girls, under compe¬ 
tent supervision, are given recreational privileges dur¬ 
ing the summer under conditions designed to improve 
health of body and soul. The work of Bethany Camp 
grows in importance year by year. The results which 
have been achieved there in converting boys and girls 
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to lives of Christian service is a tribute to the devotion 
and ability of Mrs. Robert LeToumeau. 

Mrs. LeToumeau took a lively interest in the week¬ 
end Gospel ministry which her husband inaugurated 
in churches and other Christian gatherings through¬ 
out the country some years ago. In the beginning 
and for several years, these trips were made by auto¬ 
mobile, Mrs. LeToumeau often a member of the 
party, which also included a quartet of young men 
called “The King's Messengers." 

One Monday morning in June, 1937, this little 
band of missionaries for Christ was driving along a 
Tennessee highway on their way to a meeting. Al¬ 
though they had been driving all night in order to 
be on time for their appointment, the driver, a mem¬ 
ber of the quartet, a careful and experienced man, 
was wide-awake and alert. The road was straight. It 
was broad daylight. 

Coming toward them at a high rate of speed from 
the opposite direction was another car having three 
Negroes as occupants. Suddenly, when only a short 
distance from the LeToumeau car, the driver of the 
approaching car turned his head to talk to his com¬ 
panions in the rear seat. His car swerved sharply to 
the left. The two cars came together with a tre¬ 
mendous crash. A farmer from a near-by porch saw 
the whole thing. 

Both cars were practically demolished and five per¬ 
sons killed outright. The dead were the three Ne¬ 
groes and two members of the LeToumeau quartet. 
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one being the driver. Four out of nine survived, one 
of them unhurt, the other three cruelly injured. 

Mr. LeTourneau describes the accident in his own 
words: 

“There was no excuse for it. Our driver took the 
shoulder of the road to our right, intending to give 
the other man the road and let him pass, but he shot 
clear over to our side, and we made a head-on colli¬ 
sion. One of our party was unhurt. He dragged me 
out of the wreckage first. Both of my hips were 
driven out of their sockets, my pelvis was broken, a 
piece of bone was broken off the side of the hip 
socket, my chest was crushed, a leg was broken and 
a foot crushed. Strange to say, I did not lose con¬ 
sciousness. He dragged my wife out next. She was 
bruised and bleeding, cut from head to foot. I tried 
to talk to her but she was unconscious. Then the 
third living member of our party was pulled out, 
unconscious, and laid next to the others, his arm and 
collar-bone broken. 

“I looked up to heaven and said, ‘Lord, this could 
not have happened if You had not permitted it, be¬ 
cause I know “that all things work together for good 
to them that love God.” You suffered more than this 
for me. Thy will be done/ 

“I said to our unhurt member, ‘Bill, it looks like 
Evelyn and I are going. I don’t care about the fac¬ 
tories or the money, but promise me you will do 
your best to see that the children are brought up to 
know the Lord and serve Him/ 
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“God was so near that I wasn’t anxious or worried. 
His presence was very real. I could say with Job, ‘I 
have heard of Thee by the hearing of the ear: but 
now mine eye seeth Thee.’ ” 

For the third or fourth time in his life, Robert 
LeTourneau was saved from physical death as by a 
miracle. Both he and his wife survived the accident, 
as did the third injured member of the party, and 
were restored to health, after weeks of severe suffer¬ 
ing, with no souvenir of the accident left on his body 
save a slight limp. When the doctors saw Robert 
they told him he would never walk again. Four days 
after the accident, Mr. and Mrs. LeTourneau were 
back in their home in Peoria, having traveled 500 
miles by ambulance. Robert was flat on his back for 
weeks but had himself pushed around the plant on 
his portable cot so that he was never out of touch 
with plant affairs during the time of his convales¬ 
cence. He said recently: 

“Lord, if sending such hardships is the only way 
to keep me in the place where I can know the fellow¬ 
ship of His sufferings, then help me to triumph with 
Him in bearing such afflictions. 

“Today I stand as a living witness that the Lord 
Jesus Christ, Who intercedes for me at the right 
hand of God, is sufficient for body, soul, and spirit.” 

A year after R. G. LeTourneau and his wife were 
thus saved from physical death by the hand of God, 
an incident occurred that led the business into a still 
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wider field of expansion than any hitherto known 
and Robert and Evelyn LeToumeau into fields of 
Christian ministry greater than anything they had 
ever dreamed of. 



VIII 


Georgia Adventure 


u /~>OD MOVES in a mysterious way His wonders 
to perform/’ wrote William Cowper, the 
English poet. The circumstances which led Robert 
LeTourneau to build a factory in Toccoa, Georgia, 
may be traced to a seed dropped into the productive 
soil of his consciousness by the divine Husbandman 
through the human agency of one of His servants. 
Rev. R. A. Forrest, D. D., a Christian minister and 
also president of Toccoa Falls Institute, Toccoa Falls, 
Georgia, a tiny village situated three miles west of 
the town of Toccoa. Toccoa Falls Institute was 
founded by Dr. Forrest and his wife in 1911 to pro¬ 
vide an educational institution in which the sons and 
daughters of the underprivileged mountain folk of 
that region might receive Christian and missionary 
training along vocational lines for service in the field. 

In the year 1936 Dr. Forrest decided to celebrate 
the twenty-fifth anniversary of the founding of his 
school by making a trip around the world. He 
planned to visit former students of the Institute who 
had gone out as missionaries to foreign lands. On the 
way from Toccoa Falls to Seattle, Washington, from 
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which port his steamer was to sail for Japan, Dr. 
Forrest stopped off at Omaha, Nebraska, to make 
an address before a convention being held there and 
present the work of his Institute. Another speaker 
before this same convention was Robert LeTourneau. 
They both came and made their speeches but did 
not meet. 

After Dr. Forrest left Omaha, a friend of his, Dr. 
R. R. Brown, also a friend of Robert LeToumeau’s, 
spoke to the latter about the excellent character of 
the work being done at Toccoa Falls Institute by 
Dr. Forrest. He had never heard of it. However, 
learning that Dr. Forrest was to speak in Hollywood, 
California, en route to Seattle, he tried to reach him 
there but missed him by a few hours. Arriving in 
Seattle, Dr. Forrest received a special delivery air¬ 
mail letter with a check enclosed for $1000. Hear¬ 
ing that Dr. Forrest was to make a trip around the 
world, the writer of the letter said it had given him 
an idea, namely, that Dr. Forrest would probably 
find on his trip that many former students were hav¬ 
ing a tough time and that a little financial assistance 
might ease the going for them. 

This generous gift was accepted by Dr. Forrest as 
from the hand of the Giver of every good and perfect 
gift. With unbounded gratitude to God for the 
thoughtfulness and generosity of one of His devoted 
servants, Dr. Forrest converted the check into travel¬ 
ers’ checks of $10 and $20 denominations, and, in 
his own words, “left a swath of happiness around 
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the world by gifts to humble folk who had no other 
way of getting help in time of need.” 

For every gift made by Dr. Forrest, a receipt was 
taken showing the reason for the gift and the pur¬ 
pose for which used. These receipts were sent to Mr. 
LeTourneau when Dr. Forrest returned from his 
trip, and the latter, much delighted with the way the 
money had been used and accounted for, invited Dr. 
Forrest to come and see him. Dr. Forrest did so and 
some time after his visit to Peoria he received a check 
for $10,000 for the work of the Toccoa Falls Insti¬ 
tute, with a note saying that anyone who could be 
trusted with $1000 for use on the other side of the 
world could also be trusted with $10,000 for use on 
this side. 

“ 'Where your treasure is, there will your heart be 
also,' ” quoted Dr. Forrest. “Since he made an invest¬ 
ment, Mr. LeTourneau came to see us and appeared 
to be delighted with the Institute, the country, and 
the people. It cannot be said that any individual 
persuaded Mr. LeTourneau to build a factory in 
Georgia. Fie was definitely led of the Lord in this 
matter, I am certain. In less than a year after that 
visit a great factory was erected, hundreds of men 
were employed, and great machines were being manu¬ 
factured. One of the first of the machines built in 
the Toccoa plant was purchased by the State of Geor¬ 
gia for use in a prison camp where first offenders and 
juveniles work on roads. The mechanical training 
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these young prisoners receive enables many of them 
to earn an honest living after their terms expire.” 

On the human and business side, one of the rea¬ 
sons why R. G. LeTourneau decided to build a fac¬ 
tory in Toccoa, Georgia, was that the manufacturing 
facilities of the Peoria factory were overtaxed. The 
decision to build at Toccoa was definitely made dur¬ 
ing the latter part of 1938, in line with the idea of 
decentralization of industry now being practiced by 
many of the larger industrial concerns. 

In November, 1938, a small group of executives 
and workmen set out from Peoria to begin work 
on the construction of a new plant at Toccoa. A 
number of friends and a large audience of towns¬ 
people and country folk gathered on a plot of land 
two and a half miles from Toccoa for the ground¬ 
breaking ceremony. A band from the Toccoa High 
School furnished music. Robert LeTourneau pushed 
a shovel into the earth and turned over the first piece 
of sod on the site for the new factory. Then he and 
Mrs. LeTourneau climbed into a “Tournapull,” then 
a new LeTourneau product, the latest addition to 
the line, and a demonstration was given of the uses 
to which the machine would be put in leveling the 
ground for the foundation of the new building. The 
building soon after erected measures 400 by 400 feet, 
408 employees were engaged in erecting it, in build¬ 
ing steel houses in which to live, and in making 
finished parts and equipment for the Peoria plant. 
Housing facilities in Toccoa were found to be inade- 
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quate for the accommodation of the company’s em¬ 
ployees so that a separate corporation had to be 
formed for the manufacture of products other than 
grading equipment. Twenty steel houses and several 
dormitories were fabricated and put up. 

The new plant was dedicated on July n, 1939. 
The Atlanta. Constitution , a leading newspaper of 
the South, announced the event with a headline 
reading— 

TOCCOA FACTORY IS DEDICATED TO 
PRINCIPLES OF CHRISTIANITY—GUID¬ 
ANCE OF GOD IS IMPLORED FOR A 
$2,000,000 PLANT-BIG GATHERING OF 
FRIENDS AND EMPLOYEES CHEER 
DEDICATION OF POLICY IN REVIVAL¬ 
LIKE ATMOSPHERE 

Part of the story printed by the newspaper fol¬ 
lows: 

“The strangest pact was recorded on a hilltop outside 
this North Georgian mountain city (Toccoa) when a 
multi-millionaire builder of road machinery dedicated his 
new factory to the guidance of God and His Son the 
Saviour of humanity. 

“Between four and five thousand men, women and 
children leaped to their feet again and again to cheer 
while R. G. LeTourneau, America's foremost creator of 
road-building machinery, pleaded with them, his new- 
made friends, neighbors and employees, to join with him 
in helping God to solve the man-made problems of to¬ 
day’s world by the simple means of honest work and 
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brotherly love. They sat in startled bewilderment as they 
saw, for the first time, a type of American they had never 
seen before at close range—a successful captain of indus¬ 
try—confess how he had been won to the cause of Chris¬ 
tianity. 'We need God/ he said. 'I know He is the only 
power that will solve our problems. The biggest step any¬ 
one can take is to give his heart to Jesus Christ. There is 
a sad condition in the world today. Multitudes are starv¬ 
ing. We hear the argument of what we could accomplish 
if we had a man to show us what to do. We have that 
Man—that Man is my Saviour and your Saviour, the Lord 
Jesus Christ! If we would only listen to Him!' 

“The large audience was packed row on row on wooden 
benches built on the concrete floor of the new plant. Le- 
Tourneau was convinced, he said, that a factory in that 
locality would bring him into contact with ambitious 
young Americans eager to earn their own living. Already 
more than two hundred North Georgians are working for 
him at this factory where prosperity has put all the citi¬ 
zens to work. On what was before merely a piece of wood¬ 
land, a city of solid steel is to be built, populated by work¬ 
men enjoying wages rarely known in that section." 

The dedication service was presided over by Rev. 
R. R. Brown, D.D., of Omaha, Nebraska, whose 
name was featured once before in this history—the 
man who first acquainted Mr. LeTourneau with the 
work of Dr. and Mrs. Forrest at Toccoa Falls Insti¬ 
tute. Other speakers who addressed the dedication 
service that day were United States Senator Richard 
B. Russell; His Excellency, the Honorable E. D. Riv¬ 
ers, Governor of Georgia; Preston Arkwright, Presi- 
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dent of the Georgia Power Company; R. W. Wirt, 
Vice President of the Southern Railway System; 
Clyde McClure, City Attorney of Toccoa; W. J. 
Rothell, Chairman of the Stephens County Com¬ 
mission; and Jack Salvador, Superintendent of the 
new LeToumeau factory. 

Telegrams of congratulation poured in by the score. 
One read: 

“As you build machines to lift loads and Temove 
mountains, may you realize your heart’s desire in see¬ 
ing burdens lifted from multitudes of weary, heavy- 
laden souls by the new birth, that blind eyes be 
opened, deaf ears unstopped, and the tongue of the 
dumb sing.” 

Stomach satisfaction for those attending the dedi¬ 
cation service was provided by Mr. LeTourneau with 
the same thoroughness as he had offered soul satis¬ 
faction. A regulation “Southern Barbecue” was put 
on for which the head of the new factory furnished 
twenty hogs, thirty sheep, fourteen hundred pounds 
of beef, and thousands of bottles of soft drinks. 

The feeding of five thousand on this occasion 
from the resources of one person who began his life’s 
career with little save his talent and his faith in God, 
while not a miracle, did not fail to remind many of 
those who heard the story, of the lad who brought the 
little that he had—five barley loaves and two small 
fishes—just a small boy’s lunch—and gave it to the 
Master for the feeding of a hungry multitude. 

Every night for a week following the barbecue, 
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old-fashioned revival meetings were held. Hundreds 
accepted the Lord Jesus as their Saviour. Mr. Le- 
Tourneau could be seen at the close of the services, 
on his knees praying for the salvation of one or a 
number of persons, and for God’s leading in the 
establishment of the new industry. 

An item published in The Toccoa Record read: 

"When Mr. LeTourneau decided to open a plant at 
Toccoa, he did our community its greatest favor. Not only 
does the plant turn a weekly pay roll of over $10,000 into 
our city, but the high moral standards of the LeTourneau 
personnel has added more than we can ever say to Toc- 
coa’s civic development.” 

An article in a North Carolina newspaper of July 
27, 1939, wound up with the following paragraph: 

"We, the Christian laymen of the South, welcome into 
our midst this man of God. He will be a challenge to 
every business man in this section of our land. What 
America needs so desperately is thousands of business men 
who will really consecrate themselves and their businesses 
to God. Peace and brotherly love would naturally follow 
and there would be no strife between capital and labor.” 

As to the success of the Toccoa project on its busi¬ 
ness side, figures for sales and earnings for the busi¬ 
ness as a whole, including the Toccoa operation, are 
as follows: 

Year Sales Net Profits 

1 939 $ 7,731,325.16 $1,816,470.58 

1940 10,740,845.51 1,858,228.58 
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From about 20 employees in 1929, the total num¬ 
ber of people employed in Stockton, Peoria, and 
Toccoa by the end of 1940 was 2003. 

The “Georgia Adventure" of Robert LeTourneau 
was of much practical value, as such undertakings are 
esteemed by the world, in the lives of a large number 
of people and to the community as anything he had 
ever done before. But it was also of far more spiritual 
value to those directly connected with the business 
and to a far larger number not connected directly 
with the business. 



IX 


Toccoa Benefits 


R OBERT LeTOURNEAU’S interest in the work 
of the Toccoa Falls Institute continued after 
the building of his Toccoa factory. One of the 
early results of this interest was the decision on the 
part of Mr. and Mrs. LeToumeau to move their fam¬ 
ily and transfer their home from Peoria to Toccoa so 
that all of the children might profit by the Christian 
influences and educational advantages of the Institute. 
The oldest son, Donald, became a student while the 
family was still in Peoria. He had given his heart to 
Christ before coming to the Institute, and after com¬ 
ing found the surroundings and influences of the 
place conducive to the building up and strengthen¬ 
ing of his Christian life. Shortly after the family set¬ 
tled in Toccoa, the second oldest LeToumeau boy 
entered the Institute as a student. 

Mrs. LeTourneau’s interest in Toccoa Falls Insti¬ 
tute was as enthusiastic as her husband’s. One of the 
first things she did to show the genuineness of her ap¬ 
preciation of the work of Dr. and Mrs. Forrest was as 
thoughtful as it was practical. The Forrests possessed 
an automobile of ancient vintage and uncertain per- 
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formance which was their most-often used means of 
transportation and the source of much trouble to Dr. 
Forrest. Just before one of her visits to Toccoa, Mrs. 
LeTourneau purchased a new LaSalle and drove it 
from Indiana to the Institute. Upon arrival, she 
asked Dr. Forrest what he thought of her new car, 
and how he’d like to swap his for hers. With no 
thought of what she had in mind, he told her he’d 
have to have considerable to boot. She suggested 
he’d better try her car before trading. She got out 
and invited him to sit at the wheel. As soon as he 
did so, she quickly got into his old car and drove off, 
shouting, “Good-by!” 

One very fine evidence of Mr. LeTourneau’s deep 
interest in the work of Toccoa Falls Institute is a 
beautiful new building, recently opened, and con¬ 
taining a gymnasium, a large assembly hall, a dining 
room, and a girls’ dormitory. This building, which 
cost over $40,000, is named “LeTourneau Hall,” and 
is largely the gift of the man whose name it bears. It 
was constructed for the most part by the boys of the 
Institute. As an addition to the school plant it has 
enabled the Institute to accommodate a larger stu¬ 
dent body. Where before the new building was put 
into service, the enrollment was limited to 95 stu¬ 
dents, the number which can now be accommo¬ 
dated is 400. The proximity of the LeTourneau fac¬ 
tory at Toccoa to the Institute, less than five miles, 
engenders advantages beneficial alike to the business, 
the school, and the youth of North Georgia and 



TOCCOA BENEFITS 


95 

North Carolina. Many of the young men attending 
the Institute are preparing for full-time Christian 
service and would have no other means of paying 
their way through school if there was not the oppor¬ 
tunity to obtain employment which has been pro¬ 
vided by the establishment of a factory so close at 
hand. 

At the dedication of the new Institute building, 
senators, congressmen, and other outstanding politi¬ 
cal and Christian leaders, attended the services as a 
mark of honor to the Institute. Over the doorway of 
the new building are the words, "Where Character 
is Developed with Intellect.” 

Putting in an airport at Toccoa is another project 
to which Mr. LeTourneau has given much of his 
time and money. The building of this airport, one of 
the finest between Atlanta and Washington, D. C., 
has been greatly blest of God, as attested by the spir¬ 
itual benefits which have already issued and which 
will continue to issue from it. Through an under¬ 
standing which has been reached between LeTour¬ 
neau and the United States Government, the Na< 
tional Youth Administration has agreed to invest 
funds in starting an aviation school in connection 
with Toccoa Falls Institute, on condition that he put 
up a large shop building and equip it for the training 
of students in aviation courses. In addition to this 
shop he has already built five dormitories, near the 
factory, each housing twenty-four students and an in¬ 
structor. The school, it is clearly understood, is to be 
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run in harmony with the Christian principles which 
prevail at Tococa Falls Institute. 

The dormitories referred to are also a LeTourneau 
product. They are of all-steel construction, hermeti¬ 
cally sealed and air-conditioned, with a six-inch 
insulated space between outside and inside walls, pro¬ 
viding almost perfect protection against the heat of 
summer and the cold of winter. These houses are 
fire, earthquake, termite, and almost bomb proof. The 
walls both outside and inside are painted, and the 
general appearance is modern and attractive. 

One of the local newspapers said of the airport: 

“As he does so many things, R. G. LeTourneau lost 
little time in figuring how to construct an airport in our 
Georgia mountain country, where a hundred yards of flat 
ground is unusual. He merely picked out a small moun¬ 
tain, had his boys scrape off the top with one of their 
giant scrapers, and—presto!—came the airport! It has a 
2000-yard four-direction runway, and a fine hangar. It is 
fully equipped with a beacon, landing field lights, and all 
other features. 

“Many visitors at the LeTourneau plant, as they watch 
‘R. G.' go about the business, come to feel they are see¬ 
ing a man who is developing a new ‘Utopia’ to show the 
entire nation how a Christian ideal can become a concrete 
fact.” 

Mr. R. W. Wirt, Vice President of the Southern 
Railway System, said on the occasion of the dedica¬ 
tion of the Toccoa factory: 

“It is a great pleasure and privilege for me, on be- 




Robert Gilmour LeTourneau, 7,000 feet up. 




pper. Robert's father and mother, Mr. and Mrs. Caleb LeTour- 
neau. 

3wer. Robert's brothers and sisters (Robert, center of top row). 







Upper. Stockton garage, where young LeTourneau started as auto¬ 
mobile mechanic. 

Center. The old Moss Avenue Shop, Stockton. 

Lower. Shop built at Roosevelt Street and Wilson Way, Stockton. 









Upper. First LeTourneau Scraper, the Gondola, 1922. 

Lower. First LeTourneau self-propelled Scraper, forerunner of 
Tournapull, 1923. 







Upper. First cable-operated Scraper, 1928-29. 

Lower. First tractor-drawn Scraper with pneumatic tires, 1932. 
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Upper. The main control unit of all LeTourneau machines, designed 
in a few minutes as the result of inspiration obtained at a meet¬ 
ing of the Stockton mission. 

Lower. Sales meeting at Peoria, addressed by R. G. LeTourneau on 
value of unit in competition. 









Upper. First Peoria plant, erected in 1935. 

Lower. Dedication services in third addition to Peoria plant, March 
1940, ex-President Herbert Hoover speaking to audience of 6,000 
people. 






Upper. R. G. LeTourneau and ex-President Herbert Hoover. 
Lower. Dr. Harold Strathearn and R. G. receiving tribute of flowers. 





Upper. Evelyn Peterson (second from right at top), her father and 
mother, brothers and sister. Top row, left, Ray Peterson, Vice- 
President of R. G. LeTourneau, Inc. (Recently resigned.) 

Lower. Left, Evelyn at 15, on graduation from public school; right, 
at 18, with oldest son, Caleb, age three months, who died shortly 
thereafter. 




Upper. Mr. and Mrs. R. G. LeTourneau and their six children. Ex¬ 
treme right, Donald Philip, oldest son. 

Lower. LeTourneau family's new steel home about two minutes 
from plant and airport, Toccoa. 










Upper. R. G. on scooter, saves time in getting about Peoria anc 
Toccoa plants. 

Lower. Robert, after auto accident, convalesced on portable cot ii 
factory. 




Upper. Dorothy M. Strathearn, known as "The Gospel Nightin¬ 
gale/ 7 who regularly sings on programs with Mr. LeTourneau. 
Lower. Carolina Gospel Quartet, popular colored singers on many 
LeTourneau programs. 




Uppi-:k. LeTomncau I Inll, at Toccoa Falls Institute, Toccoa I alls, 
Ga., 44 Where Character is Developed with Intellect/' 

Lower. First factory building at Toccoa, Ga., dedicated July ]j, 

1 939 - 







I peer. Air view of hotel and auditorium and portion of Lake 
Louise, Toccoa, Ga. 

Center. Hotel and auditorium, shortly after completion. 

Lower. Lake Louise, artificial lake created by damming stream, near 
Lake Louise Conference Grounds, Toccoa, Ca. 










Upper. First of the Louise Farming Co. buildings on 4,500 acre 
farm, at Toccoa, Ga., supplies LeTourneau community with dairy 
and other products. 

Lower. Portion of airport at Toccoa showing hangar, engine shop 
and school. 








Upper. A few of the 32 steel homes for employees on Pine Ridge, 
Toecoa. 

Lower. A closer view of one of the homes. 











Upper. The LeTourneau Empire in Georgia, comprising 5,500 acres 
previously idle. 

Lower. Two years progress, LeTourneau plant and other buildings, 
employing 1,150 and still growing. 





Upper. Steel dormitory accommodating 40 machinist apprentices, 
Toccoa. 

Lower. Radio station, WRLC, fully equipped, up-to-the-minute 
commercial radio station, LeTourneau owned, Toccoa. 













Upper. Gospel meeting in Peoria shop. 

Lower. Another shop meeting. Noon meetings arc repealed at mid¬ 
night for benefit of night shift. 
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Upper. Dedication of new offices, Peoria; speaker—R. G. 
Lower. Two action shots of R. G. 





Upper. R. G. LeTourneau and Pilot Bill Retts, with new Waco, 
5-place plane. 

Lower. R. G. (left) with party and Lockheed 7-passenger plane. 







Upper. Welding scene, Peoria plant. 
Lower. Welding crew, Toccoa plant. 








Upper. Tournapull in action on Hansen Dam, near San Fernando, 
Calif. 

Center. Tournapull and Pushdozer leveling runways on Des 
Moines airport. 

Lower. Scraper stripping top soil for industrial project near Brent¬ 
wood, Calif. 





Upper. Logging contractor uses Bulldozer for building truck and 
skid roads. 

Center. Rooter tearing up concrete slabs of old roadbed. 

Lower. Angledozer building construction road on All-American 
Canal in California. 









Upper. R. G. and the 700-ton press, designed and built in 35 
working days. 

Lower. R. G. and son Donald in consultation on 700-ton press. 




Upper. Mr. and Mrs. Donald Philip LeTourneau, married on the 
day of Donald's graduation from Toccoa Falls Institute, May 28, 
1 94 °- 

Lower. Father and son, a few days before the fatal accident. 






Upper. Dedication of Don LeTourncau Memorial Hall, Labor Day, 
1941, Canandaigua Lake camp; speakers and guests. 

Lower left. The LcTourneau family in front row of procession. 
Lower right. The bronze memorial tablet. 











Upper. R. G. LeTourneau, as International President of The 
Gideons, participates in Bible dedication. 

Lower. Addressing annual missionary service in The Gospel 
Tabernacle, New York, October 12, 1941. 

















BUT HOW MUCH Of GOD'S MONET DO I KEEP FOR MYSELF." 



Upper. Motto. 

Lower. A rare view — R. G. at his desk, dictating. 





Missing nephew, Harlan LeTourneau, son of J. W. LeTourneau, 
President of Ace Motors, Inc., Indianapolis, Ind. 

Upper, as he looked when last seen; lower left, when married; 
lower right, as a boy. 






Quick changes of mood characteristic of Board of Directors’ meet¬ 
ings, R. G. LeTourneau, Inc. At extreme right, Mr. and Mrs. 
LeToumeau. 
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half of the Southern Railway System, to welcome this 
splendid new industry to Toccoa. What a blessing 
it is to this community that this intensely religious 
business man, who is our guest of honor, was, I sin¬ 
cerely believe, led by the Spirit to become acquainted 
with Dr. Forrest and learned of the great work he is 
doing at the Toccoa Falls Institute. 

“The immediate results of the location of this new 
industry are now being seen on all sides. Think of 
the new money already put, and to be put, into circu¬ 
lation here by reason of the construction of this 
plant—new homes for workers, new stores, new serv¬ 
ice stations, and so on. Money spent in building al¬ 
ways means more work and more business for all- 
labor, material dealers, and transportation companies 
—to name only a few. 

“But the crowning purpose of the location of this 
industry here is that the Toccoa Falls Institute will 
provide a source from which to draw intelligent, well- 
educated young men for employment in this plant; 
and, more important, these young men can find em¬ 
ployment here and will not be under the necessity of 
having to look for jobs elsewhere—perhaps in vain. 
Mr. LeTourneau, Sir, what a blessing to you that you 
have been enabled to provide a livelihood for hun¬ 
dreds of these young men and their dependents! 

“People of this part of Georgia, and especially those 
in the mountain region, are nearly one hundred per 
cent native born. They are Americans of the type 
that has contributed more than any other factor to 
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the wonderful industrial development in the territory 
served by the Southern Railway since its organization. 
Wage earners drawn from this great reservoir of na¬ 
tive Americans, with generations of American ances¬ 
try behind them, are dependable and capable, and 
have shown their efficiency and adaptability in a wide 
variety of industries. 

“The South has been termed the ‘Nation’s Num¬ 
ber One Economic Problem.’ But knowing the re¬ 
sources and opportunities of this territory, and the 
character of the people, we believe that the territory 
which our railway serves is the ‘Nation’s Number 
One Economic Opportunity .’ ” 

That R. G. LeTourneau’s business motives in lo¬ 
cating his factory in the mountain country of 
Georgia were uninfluenced by any considerations 
other than the hopes born of his Christian faith is the 
testimony of Mr. Preston Arkwright, President of the 
Georgia Power Company, one of the biggest busi¬ 
ness enterprises in the State: 

“There is no kinder philanthropy than the estab¬ 
lishment of a useful business enterprise of this type. 
This man is not starting a sweatshop. He pays better 
wages than the average employer. He works his la¬ 
borers reasonable hours. His employees need no pro¬ 
tection. He came to our State with this magnificent 
industry of his own accord. No chamber of com¬ 
merce inveigled him into building his plant in 
Georgia. Not a railroad ticket was spent to lure him 
into coming here. He received no land grant. He 
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selected this property and bought it himself. He re¬ 
ceived no Reconstruction Finance Corporation loan. 
He received no PWA grant. All we see here today is 
individual enterprise. This is brand new wealth, 
adding to the wealth of our State. We were not 
charged a dollar to benefit from this added wealth. 
If it’s a failure, you and I, the citizens of Georgia, 
don’t lose a red cent. It’s his risk. This man brings 
us the opportunity to earn our own way. This man 
gives these men from the mountains of North 
Georgia an opportunity to earn something worth 
while, to produce something useful. He will learn, as 
he gets to know the North Georgians better, that 
they will be one hundred per cent loyal to every one 
who treats them fairly. He will learn that these are 
the most generously responsive people in the world. 
I congratulate you on your new industry. We have 
had nothing like it in Georgia. Mr. LeTourneau, we 
want it to be profitable!” 

On the occasion of the dedication of the Toccoa 
factory, one of the speakers was His Excellency, the 
Honorable E. D. Rivers, Governor of Georgia. The 
speech Mr. Rivers made on this occasion was widely 
quoted in the newspapers because of the reference it 
contained to the use Mr. LeTourneau had made of 
Christianity in his business, and the statement that 
such a use, if more widely practiced by other business 
men, would have a tendency to do away with the mis¬ 
understandings between capital and labor which 
result in strikes and the unrest produced by the 
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teachings of Communism. Part of Mr. Rivers’ speech 
was quoted in the newspapers as follows: 

"Mr. LeTourneau had the means to go anywhere 
in the nation with his business. He would have been 
welcomed anywhere. But after looking the whole 
country over, he has come here to Georgia and the 
Southland. He is not going to find Communists and 
sitdown strikers in the South. (Loud cheering.) If 
we had more religious meetings like this in business, 
we wouldn’t have so many strikes over the nation— 
neither would there be any development of ‘Alien¬ 
ism.’ (Louder cheering.) I think the greatest thing 
the country needs is the old-time religion and family 
altars in the home. I think that if we will go back to 
the old religious ways that the country will be better 
off. I firmly believe the business world of today needs 
a return to old-time religion. A spiritual revival is 
needed if America is to climb out of the present 
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crisis. 

The question is often asked of the head of the 
LeTourneau business, “Just how does Christianity 
work out actually, and what is the effect on your own 
people and your relations to the unions?” 

No subject is of deeper interest to many people, 
Christian as well as non-Christian. The practical 
value of the teaching and practice of Christianity in 
changing the attitude of factory workers for the bet¬ 
ter and its usefulness in the amicable adjustment of 
labor differences is worth thinking about. 
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Christianity in the Shop 


W HEN Robert LeTourneau built the 1937 addi¬ 
tion to his Peoria factory he dedicated the 
plant to the service of God, as has already been de¬ 
scribed. A series of evangelistic services ran from 
Sunday to Friday. On that occasion a newspaper man 
took him aside and asked: 

“I have to write this up but I don’t just get the 
idea. What connection is there between this revival 
and building machinery? Do you feel it will build up 
the morale of your organization?” 

Mr. LeTourneau answered: “Not only the morale 
but also the morals. We’re trying to get men to be¬ 
lieve in Jesus Christ, and better morale is only a by¬ 
product which is thrown in free.” 

Gospel meetings are usually held once a week in 
all LeTourneau plants. Attendance is voluntary. 
There is a meeting for the day shift at the lunch 
hour and another for the night shift at eleven o’clock. 
Mr. LeTourneau is a frequent speaker. On other 
occasions it is a visiting evangelist, or a factory em¬ 
ployee. A quartet of workmen in overalls sing gospel 
hymns. The meetings are invariably crowded. 
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An idea spread that the way to get ahead in the 
LeTourneau business was to “be a Christian." Pro¬ 
fessing Christians, it was rumored, had the edge over 
those who were not Christians or who preferred not 
to make the claim openly, even when they were less 
efficient than non-Christian workers. Hearing of the 
humor, Mr. LeTourneau made it the subject of a 
talk to his factory people in which he said: 

“I want it understood that while I believe a genu¬ 
ine Christian is apt to be a better workman than one 
who is not, we do not judge the work done by our 
workmen on this basis. There are plenty of people 
who claim to be Christians who haven’t the real 
thing, and plenty of others who make no profession 
or claims and yet display more Christian graces than 
those who make the loudest claims. 

“I make no apologies for the gospel meetings we 
hold in our plants. Their purpose is to promote the 
honor of our Lord Jesus Christ. Christianity is the 
essence of fair and square dealing. If there is any¬ 
thing done here in the name of Christianity which 
fails to give the same break to the man who does not 
profess to be a Christian as it gives to the man who 
does, then it is not Christainity. Don’t you see that 
the minute you become partial or unfair, you violate 
the principles of Christianity? 

“If you accept the Lord Jesus Christ as your 
Saviour, I feel you will make a better man and a bet¬ 
ter workman than if you do not have Jesus Christ in 
your heart. But you will never have that belief forced 
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on you in this shop. Nobody is going to cram re¬ 
ligion down your throat, because if they did, you’d 
throw it up about the second day. Unless you accept 
that belief of your own free will, nobody can make 
you believe it. 

“We must have fair dealing here. I would be 
departing from the principles of Christianity if I 
favored one employee above another.. Every fore¬ 
man in the shop who professes to be a Christian must 
act impartially. 

“Word has come to me that this shop is made up 
of nothing but Christians. I only wish that were true. 
But if it were true, do you know what I would do? 
I’d bring in a lot of men who were not Christians, so 
we could give them the message of salvation and 
show them a living example of how to live Christ. 
It was reported to me the other day that a foreman 
saw two or three fellows idling during working hours 
and reproved them for it. One of them made the 
excuse, ‘We’re talking about the things of the Lord/ 
If they made that an excuse for loafing, it was no 
excuse. If you want to talk to a man about the Lord, 
say to him, ‘Let’s ride home together/ If he is an 
unbeliever and is fighting against God in his heart, 
such an invitation would disarm him more quickly 
than a sermon forced on him during working hours. 

“I don’t care who you are or where you come from, 
as long as you get your bread and butter here, you 
ought to be loyal to us. We would like to see you 
all loyal to Jesus Christ, but if you are not, we cannot 
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demand it. If anyone is dismissed for disloyalty to 
the firm, he must not say that it was because he is not 
a Christian. Don’t come to me when you are laid off 
and tell me that you have been treated unfairly be¬ 
cause you are not a Christian. It will be your work, 
not your belief, that will be the deciding factor. Let 
Christ touch your life. He knows how. With His 
power within you, your service will become effective. 
You and I have only one life to live. We ought to 
make the most of it. 'Now is the accepted time; be¬ 
hold, now is the day of salvation!” 

Demonstrations of the power of the Gospel of 
Christ to change the hearts of men have not been 
lacking in the LeTourneau organization. A notable 
example occurred during a time of agitation among 
the men on account of certain efforts at unionization. 
As a result the employees formed an organization 
called the "LeTourneau Employees’ Union.” The 
man elected president was one who had been with 
the company for several years. He was liked by every¬ 
body, was a devoted Christian, loyal to his fellow 
men, and loyal to his employer—one of the self- 
sacrificing kind who would give the shirt off his back 
to any one in need. He served as president of the 
LeTourneau Employees’ Union for a couple of years, 
then one day was taken sick and shortly thereafter 
died. 

The vice president of the Union who then stepped 
into the presidency was about as different from the 
former president as it was possible for a man to be. 
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In plain language, he represented the saloon element. 
Christian members of the Union did much praying 
at this time, for all the signs pointed to trouble ahead 
and plenty of rough weather in the running of Union 
affairs. 

A memorial service for the former president was 
held and an evangelist who had known and loved 
him was invited to conduct it. The service was held 
during the noon hour and a large gathering turned 
out. The new president, however, did not show up, 
probably because he was on the night shift, and also 
because in all probability he was not interested in 
spiritual things. Gospel meetings at the plants are 
always held twice, once at noon for the day shift 
and again at night for the night shift. The noon 
program is repeated at night, if possible. At the night 
meeting the new president was there but did not take 
charge. He sat with the others in the audience. 

The evangelist gave a short message, and brought 
it to a close with an invitation to those present to 
indicate by the raised hand their desire to have prayer 
made for them. To the amazement of every one 
present, the new president raised his hand. And be¬ 
fore the meeting broke up, he had given his heart to 
Jesus Christ. Of this incident, Mr. LeTourneau said: 

“You can rest assured that that man did not make 
any trouble for anybody because of the change in his 
heart. He was a new creation in Christ Jesus, born 
again by the grace of God. He found a new teacher 
in the Lord. There was nc worry after that among 
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the Christian members of the Union as to whether 
they were going to get a square deal from that man/' 

During a series of Gospel meetings conducted by 
Evangelist Marion Reynolds in June, 1940, at the 
Peoria plant,, a labor crisis occurred. The company’s 
attempt to comply with the rules of the National 
Labor Relations Board caused the men to strike. Mr. 
LeTourneau asked Evangelist Reynolds to attempt a 
settlement. He settled the strike in one day. Confi¬ 
dence in the honesty of the man they work for, re¬ 
spect for his Christian beliefs by those who do not 
share them, and a high personal regard for him as a 
man and an employer, are among the factors which 
have reduced labor troubles at all LeTourneau fac¬ 
tories to a minimum. 

In another talk to his own people, Robert Le- 
Toumeau had something to say on Communism 
and un-American activities which has been widely 
quoted in the newspapers. The important point he 
never fails to make in all his addresses on this subject 
is the difference between Communism and Chris¬ 
tianity and the value of the latter in every human 
and business relationship: 

“Few people realize how much organized propa¬ 
ganda there is in America today. I believe in free 
speech, but I wish they would take every one that 
doesn’t believe America is the finest land under the 
sun, that doesn’t like our Government, that doesn’t 
like our way of doing business, and wants to teach us 
a new social order, and pick up every one of them 
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by the seat of the pants and set him on a boat bound 
for the land he does like. 

“Communism is a doctrine of hatred. Christianity 
is a doctrine of love. They are as far apart as day is 
from night. Communism teaches us that we are not 
getting what is coming to us and we ought to fight 
for it. Christianity teaches us to love God and to 
love our fellow man and try to help him. I believe 
in that kind of practical Christianity/' 

On another occasion he said: 

“I meet many folks who are seeking things that 
are not of the Kingdom of God. I get stacks of let¬ 
ters every day and thousands of people come to me 
seeking something for themselves. But so few come 
to me and say, ‘I want to be saved—I want the King¬ 
dom of God/ Nearly every one of them seeks some¬ 
thing material. One man said, ‘You know. Brother, 
we’re told to come boldly/ I said, ‘Yes, but you 
come to the wrong throne/ ” 

However, when the sincere seeker after the truth 
that is in Jesus Christ comes to R. G. LeTourneau, 
he finds one eager and ready to point the way. 



XI 


Personal Evangelism 


R G. LeTOURNEAU takes a personal interest 
♦ in every one with whom he comes in contact 
and especially in those employed by the company 
who show the slightest interest in spiritual things. 
A man who had been with the company for a num¬ 
ber of years came to him one day and said: 

“I heard you say you’d be willing to talk to any of 
us at any time about the things of God.” 

“Yes—always.” 

“You have young men working here who seem to 
enjoy their Christianity. I’ve been trying to live a 
Christian life but I don’t feel anything like what they 
talk about. Why is that?” 

“Probably because you have never yielded your life 
to God in full surrender. Let’s talk to the Lord 
about it,” and they knelt in prayer—in the president’s 
office. 

He got up from his knees, a born-again believer, his 
face radiant with a new-found joy. 

The next day, on his way to join a group who were 
holding a special prayer meeting on the bank of the 
river not far from the factory, Mr. LeTourneau saw 
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this man kneeling in prayer under a tree by himself. 
When he later joined the meeting, he gave his testi¬ 
mony, telling the story of his recent conversion, and 
his joy in the Lord. He prayed that his fellow work¬ 
men in the factory might have the same joy in the 
saving power of Jesus' love which he had found. 

There are men, like this one, who realize their 
need and take the initiative in seeking a remedy. 
There are others who stubbornly deny their need and 
avoid the help offered to them. Another employee of 
the company, a born mechanic and skilled workman, 
who had been with the firm for several years at the 
Peoria plant, was one of the class who seem to take 
special satisfaction in letting the world know that the 
moral standards of decent and law-abiding citizens 
mean nothing to them. This man was openly an¬ 
tagonistic to every form of Christianity. His influence 
upon his factory associates was demoralizing. He was 
discharged for drunkenness several times. Yet Mr. 
LeTourneau, determined not to be discouraged in his 
efforts at finding some way to put this man in the 
way of regeneration if possible, kept him on, and 
when after being discharged and out of work for long 
enough to become hard up, the man would apply for 
work again, he would take him back and give him an¬ 
other chance. 

After the opening of the new factory at Toccoa, the 
idea occurred to Mr. LeTourneau that a fresh start in 
other surroundings and among new associates might 
be the means of arousing this man's better nature to 
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a perception of what a new opportunity amidst the 
Christian surroundings and influence of the Toccoa 
Falls Institute might mean to him. He sent for him. 

“I believe/' he said when he had the man in his 
office, “that your only hope of keeping straight is to 
make a genuine surrender of your life to Jesus Christ. 
However, I can't force any man to become a Chris¬ 
tian. But if you will promise me that you will attend 
church regularly and listen to the gospel messages, 
I’ll give you a ticket to Toccoa and a job in the fac¬ 
tory so that you can go down there and make a clean 
start. How about it?” 

The man accepted the offer and went. It was just 
at the time of the dedication of the Toccoa plant. 
During the evangelistic meetings in the week that 
followed, the man was converted, and from that day 
to the present he has been a new creation in Christ 
Jesus from whom the old things are passed away. 

People who do not believe in Christianity or the 
new birth, ascribe the claimed results of Christian 
believers to natural causes. A favorite explanation of 
the skeptic is, “It’s just psychology, and the way you 
tell the story. A man reforms and the world says he 
turned over a new leaf; the Christian says he was bom 
again. A man like Robert LeTourneau gives the 
credit for the results he achieves to his faith in God. 
But the world says it’s merely personal ability and 
opportunity—in conjunction.” 

A man told Mr. LeTourneau that it was all very 
well for him to say that his success was the Lord’s 
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doing, but he—the man—didn't believe it. He said, 
“You just figured it out and figured it out right, and 
that is why you succeeded.” To which he replied, 
“All right; but you’ll have to give the Lord credit for 
giving me the brains to figure it out with.” 

A newspaper reporter who interviewed him printed 
the following description: “He’s a big man, over six 
feet tall and more than two hundred pounds in 
weight. Except that his pockets are full of dough, 
he’s a typical evangelist. When he witnesses for God 
at his meetings he waves his arms and shouts in a 
loud voice, 'My sins are gone, gone, gone! The more 
time I spend serving God, the more my business 
grows. Amen, Brother!’ He lives on his salary, is 
anything but a snappy dresser, belongs to no country 
clubs, plays no golf. He has fits of temperament, but 
never swears, drinks or smokes.” 

Many of his business associates and the older men 
in the plants call him “Bob,” and whether they agree 
with him or not, they find it neither helps them to 
agree or hurts them not to. His office—which visiting 
evangelists may use at any time—has in it a desk, and 
a couch, on which he sleeps when too busy to leave 
the plant at night. His bookshelves reveal his inter¬ 
ests—the Bible, books on Christian missions and 
similar subjects, volumes on welding and aeronautics. 
On his desk is a sign which reads, “Jesus Never Fails,” 
and a framed motto near it says, “Not how much of 
my money do I give to God, but how much of God’s 
money do I keep for myself.” 
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Robert LeToumeau’s passion for winning souls to 
Jesus Christ derives its zest and joy from the memory 
of those sixteen years of unfruitfulness in the Lord 
which followed his conversion. For it was during 
those years that he had tried and failed so often to 
witness for his Lord—that caused him at last to cry, 
‘'Give me the backbone that I need and fill me with 
Your Spirit so that I can witness for You, and I’ll do 
whatever You ask me from this day on.” That God 
heard and answered this prayer needs no other proof 
than the record which he who runs may read, skeptic 
or unbeliever. He put himself and his human de¬ 
ficiencies in God’s hands. He was a rough-neck to 
begin with, as he often says, and got his theology at 
mission meetings, and as for his education, it was 
knocked into him the hard way. “I attended a meet¬ 
ing in New York awhile ago,” he said. “There was a 
gang there from the universities and they all had tags 
on them showing what college they belonged to. I 
had to have a tag so I wrote on mine, ‘The School of 
Hard Knocks/ ” 

The Gordon College of Theology and Missions of 
Boston made him a director. A breakfast in his honor 
was held at the Parker House to which were invited 
a number of outstanding Christian leaders. Mr. Le- 
Tourneau was asked to speak and complied by telling 
the gathering how he was led into his week-end 
evangelistic ministry. 

At the outset of his Christian experience, he said, 
he had no ability at all as a public speaker and always 
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stepped out in front of an audience with much diffi¬ 
dence. However, he was very fond of young people 
and often accompanied them when they conducted 
the services at the downtown mission in Stockton. 
He usually gave his personal testimony at these meet¬ 
ings and was always willing to talk with those who he 
felt might be benefited by the inspiration he had 
experienced in his own life. Those downtown mission 
meetings, he said, were his seminary and the training 
ground where he acquired whatever ability he pos¬ 
sesses as a public speaker. 

Later, he continued, his week-end campaigns of 
speaking before Christian groups in far-away places 
grew out of an incident which transpired after his 
business was established at Peoria. Soon after the 
opening of the factory there, the Peoria Association 
of Commerce held its annual banquet. He attended 
as a new member of the business community. Fol¬ 
lowing the address of the principal speaker of the 
evening, he was invited to tell the Association why 
he had chosen Peoria as the location for his factory. 
This opportunity appealed to him as an excellent one 
for giving the influential citizens of Peoria his witness 
as to God’s leading in his business affairs. So he took 
full advantage of it. The story he told that group that 
night was probably a surprise that many of them were 
wholly unprepared for. He told them first some of 
the things they expected to hear about what a fine 
city Peoria was and then he told them about his own 
business and why it had become a success. His 
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business was a success, he said, because years before 
he came to Peoria he had made God his business 
partner. On that occasion he surrendered his business 
affairs to God's guidance, and God had blessed him 
and his business had prospered. 

Naturally, such a speech by a successful business 
man attracted wide attention and caused a great deal 
of comment. As a result, he received several invita¬ 
tions to speak in the churches of Peoria, and in a 
short time he found himself spending his week-ends 
filling these speaking engagements. Soon calls began 
to come from churches and institutions outside 
Peoria, and, convinced that the Lord was leading him 
into a new and fruitful field of personal evangelism, 
he made this speaking ministry the subject of earnest 
prayer, and rejoiced to find the Lord kept opening 
new doors. Thus without giving up his business, or 
depriving it in any vital way of the benefits it derives 
from his inventive and managerial ability, he has be¬ 
come, without planning it that way in the beginning, 
a unique figure among Christian laymen. Instead of 
turning his business over to others to manage and 
devoting his full time to Christian service, he chooses, 
under God, to remain the head of his business and 
spend the time which other business executives gen¬ 
erally give to recreation in telling as many people as 
possible about the Gospel of the Son of God and its 
power to save sinful men. 

The LeTourneau business was established in 
Peoria in 1935 and from then until the fatal automo- 
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bile accident of June, 1937, when five persons lost 
their lives, and Mr. and Mrs. LeTourneau, with two 
members of their quartet, were saved by God’s mi¬ 
raculous intervention, as he truly believes, trips to 
and from the week-end meetings were generally made 
by car. Not long after their physical restoration, two 
considerations led them to seek a better mode of 
transportation than the automobile—the opportunity 
of attending a larger number of meetings by making 
better time in traveling and the ability to get to the 
far-away places. First, one airplane was purchased as 
an improved means of transportation over the car, 
and now five are in service for these week-end Gospel 
excursions. Mr. LeTourneau travels an average of 4000 
miles a week and last year flew more than 200,000 
miles—not to sell earth-leveling machinery, as some¬ 
one has said, but to preach the Gospel. Still, he 
generally carries a portable drafting board with him 
on his flying trips with the help of which he sketches 
designs for equipment and machines while several 
thousand feet up in the air. Not much has been said 
in this narrative about Robert LeTourneau’s accom¬ 
plishments as an inventor. This may be the proper 
place to record the fact—since many people have 
wondered when he finds the time—that he has to his 
credit about fifty basic patents which have played 
their part in the successful operation of his plants and 
their products. 

Two of Mr. LeTourneau’s planes are transport 
ships, large enough to accommodate himself and 
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Mrs. LeTourneau or Dr. Harold Strathearn, Mrs. Dor¬ 
othy M. Strathearn, known as "The Gospel Nightin¬ 
gale/' whose beautiful soprano voice has thrilled 
thousands; and at other times, a quartet of singing 
workers from the factory, a couple of violinists, or a 
group of Negro singers called “The Carolina Gospel 
Quartet." Sometimes a plane will be used to carry the 
basketball team from Peoria to Toccoa, or vice versa. 
LeTourneau's speaking engagements are booked ahead 
for two years. If he were to comply with all the re¬ 
quests received, he would have to speak three times a 
day throughout that period. As it is, he often works 
sixteen hours a day, uses a gasoline scooter to get 
around his plants, and sleeps on the couch in his office 
instead of going home to go to bed. 

A typical week-end schedule of speaking engage¬ 
ments is: 

Huntington , W. Va. 

Saturday, 

7:45 p. m.—Huntington City Mission. 

6:00 p. m.—Business Men's Banquet. 

Sunday, 

10:45 a. m.—Fifth Avenue Baptist Church. 

2:30 p. m.—Union Service, City Auditorium. 

7:30 p. m.—First Methodist Church. 

Chattanooga, Tenn. 

Monday, 

6:00 p. m.—Second Presbyterian Church. 
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Chicago , Ill. 

Tuesday, 

8:oo p. m.—Moody Bible Institute, Found¬ 
er’s Week Conference. 

Corpus Christi, Texas. 

Sunday, 

10:00 a. m.—Central Baptist Church. 

11:00 a. m.—First Baptist Church. 

3:00 p. m.—First Presbyterian Church. 

7:30 p. m.—First Baptist Church. 

To get to Huntington, West Virginia, in time for 
the Business Men’s Banquet at six o’clock on Satur¬ 
day evening, he would fly from Peoria on Saturday 
afternoon, stay in Huntington over Sunday, and go on 
to Toccoa after the service Sunday evening. This 
would enable him to work at the plant almost the 
whole day Monday, flying over to Chattanooga in 
time for the six o’clock meeting that evening. Tues¬ 
day morning he would be in Peoria and after working 
the day, reach Chicago for the eight o’clock meeting 
that night at the Moody Bible Institute. 

That traveling by plane is not without its thrills 
and uncertainties—on the human side—the following 
introduction to one of LeTourneau’s talks will illus¬ 
trate: 

“I am glad to be here all in one piece. I suppose 
you all heard about how we got hung up in the sky 
the other day and could not get down. Everything 
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came out all right, but it was a funny feeling circling 
around for two hours watching the folks down on the 
landing field as they gathered the doctors, the ambu¬ 
lances, and the fire wagons, and about two hundred 
spectators, while we waited for our gasoline supply 
to run out. We reached Toccoa about eight o’clock 
in the morning. When we tried to let down the land¬ 
ing wheels and found they wouldn’t go down, we 
decided that we just wouldn’t say anything to the 
folks below, and fly to Anderson, South Carolina, 
where the field is wider. But the folks at Toccoa 
were too smart for us. They saw us circling the port, 
and then sail off. So they tuned their radios in on our 
frequency and heard us telling Anderson about our 
predicament. Then a bunch of them jumped into 
their cars and came over to meet us. We appreciated 
the spirit of concern for our welfare shown by every 
one. When we finally landed, we came down as 
smooth as anybody could wish. Well, it broke the 
monotony in Toccoa for a few hours anyway.” 

In 1935, shortly after the LeTourneau family 
moved to Peoria, the author visited the home. When 
the family moved to Toccoa in 1939, he was invited 
to visit them there. The circumstances under which 
this visit was made bore a striking contrast to the cir¬ 
cumstances surrounding the Peoria visit. I will at¬ 
tempt to describe them. 

Mr. LeTourneau was speaking on Saturday in 
Bridgeport, Connecticut. He had spoken six times to 
six different audiences that day, including a mass 
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meeting in the largest auditorium in town. I was in¬ 
vited to accompany him back to Toccoa in his twin- 
motored Lockheed plane—a nine-hundred-mile flight 
by night. 

As we glided skyward the innumerable lights of the 
city below us seemed to be a reflection of the stars 
above. Automobile headlights looked like tiny fire¬ 
flies going in all directions. Lighted railway trains 
seemed like Christmas toys. We passed, in a few 
minutes, over New York, sighting Rockefeller Cen¬ 
ter, the Empire State Building, the Statue of Liberty. 
As we passed Washington, we saw the Lincoln Me¬ 
morial and the Washington Monument. 

Four and a half hours of flight brought us to Toc¬ 
coa, Georgia, after stopping at Washington, D. C., 
and Greensboro, North Carolina. It was an experi¬ 
ence never to be forgotten because one of the won¬ 
ders of the age in which we live. Shortly after 
landing at the airport in Toccoa we reached the Le- 
Tourneau home, still not too late for a good night's 
rest. 

On the morrow it was my privilege to observe sev¬ 
eral new aspects of the Toccoa work not only in the 
way of Christian benefits but also much that was in¬ 
teresting and significant in the way of social and civic 
improvement. 



XII 


Of Farms and Conferences 


B UILDING a factory in the mountain country of 
North Georgia does not mean what building a 
factory would mean near a large city like Chicago, or 
even Peoria, where there is an already established 
community. Toccoa has about five thousand popula¬ 
tion. Stephens County, which includes Toccoa, the 
village of Toccoa Falls, three miles away, and numer¬ 
ous other towns and villages, has a total population of 
only twelve thousand. So that building the LeTour- 
neau plant two and a half miles from Toccoa meant 
establishing a community to go with it. The factory 
is east of Toccoa, the Institute west of it. 

About four hundred employees were engaged in 
building the factory. They had to be housed, not in 
Toccoa, but in the immediate vicinity of the plant, 
with food and other necessities within reach. One 
of the immediate needs was good milk for the chil¬ 
dren and mothers. Milk in that region was scarce 
and not of the best quality. Mr. LeToumeau organ¬ 
ized a new company, called the Louise Farming 
Company, Inc., having a capital of $15,000, and 
named after his only daughter, Louise LeTourneau, 
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formerly an office worker in the Toccoa factory and 
now married to a young man employed in the plant. 
The purpose of the company is to give employees low 
cost housing, transportation and food. The interests 
of the company include a 4500-acre farm, stocked 
with registered cattle and farm animals, a dairy, a bus 
line between Toccoa and the factory, and a small 
canning factory. For the housing of employees, the 
“Tournapull Housing Corporation” was organized in 
1941. The erection and renting of LeToumeau steel 
houses to employees is carried on at cost. 

This farming enterprise is as efficiently managed 
as all the other LeTourneau projects. The purpose 
underlying its operation is the supplying of milk and 
other food to the families of employees at the lowest 
possible prices and not to see how much money can 
be made. Visitors to Toccoa are always interested in 
visiting the farm and asking questions about how the 
farm is operated. However, the farm is only one of 
many original features connected with the Toccoa 
adventure which were wholly unforeseen when it was 
first proposed to build a factory there. 

By far the most spectacular development at Toc¬ 
coa is the “Hotel and Auditorium” which forms the 
central feature of the “Lake Louise Conference 
Grounds,” again named after Mr. LeTourneau’s 
daughter. This beautiful building, constructed from 
plans designed by Mrs. LeTourneau, was erected pri¬ 
marily to meet the needs of the Christian Business 
Men's Committee International, a world-wide organi- 
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zation of which Mr. LeTourneau was recently elected 
president. When the building was completed, he in¬ 
vited the committee to hold its meetings in Toccoa. 
This great all-steel structure consists of a dome-shaped 
auditorium at the center, one hundred and twenty feet 
in diameter, with seating capacity for 1,686 persons, 
and is made without central supports. The hotel office 
and bookstand are also located in this section. From 
the circumference of this circular auditorium radiate 
seven wings, like the spokes of a wheel, each 110 feet 
long by 32 feet wide, in which are rooms for guests 
ranging from those with private bath to dormitories ac¬ 
commodating twenty-two persons. One of the wings 
houses a modern kitchen, and a dining room in 
which two hundred people can be seated and served 
at one time. 

Lake Louise Conference Grounds, with its beau¬ 
tiful hotel and auditorium building, is offered as a 
meeting place for evangelical Christian gatherings 
and organizations. That Toccoa may become a great 
center from which the light of the Gospel of Salva¬ 
tion may stream to the far places of the earth is the 
hope of its founders, Robert and Evelyn LeTourneau. 
To make the conference grounds still more attractive, 
Mr. LeTourneau, skilful in the building of dams, saw 
where he could create an artificial lake with a shore 
line of twenty-five miles and a depth in many places 
of seventy-five feet by throwing a fifteen-hundred- 
foot dam across the lower end of the large stream 
which ran conveniently near the property. The dam 
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was built, the lake came into being and was promptly 
named “Lake Louise," and boating, canoeing, fishing, 
swimming, surf-board riding, and other water sports, 
are at the pleasure, in season, of those attending con¬ 
ferences. Mr. LeTourneau himself is fond of every 
kind of water sport and is an ardent patron of the 
facilities offered at Lake Louise during the summer. 

The development of Lake Louise Conference 
Grounds at Toccoa has an intimate relationship with 
the Christian welfare of employees at the LeTour¬ 
neau factory and a strong but less direct relationship 
with the work of Toccoa Falls Institute. Along with 
this interest in the workman’s and student’s Chris¬ 
tian welfare there is a corresponding interest in his 
mental, vocational, and industrial welfare. One 
thing Mr. LeTourneau aims at in all his plants is year- 
round employment, even though demand for the 
company’s products is seasonal. This consideration 
receives special attention at Toccoa because of the 
necessity of providing work for Institute students who 
must pay their own way, or most of it. 

The policy of the company is to encourage em¬ 
ployees to advance themselves and seek positions of 
more and more responsibility and higher compensa¬ 
tion in the company. Merit, loyalty, and ambition 
are therefore recognized and rewarded. To help them 
fit themselves for doing their work more efficiently 
and become eligible for advancement, a program of 
vocational and industrial training was inaugurated 
in 1938 and has been continued. 
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This educational program started with a home- 
study course in elementary mathematics. By the end 
of 1940 over fifteen hundred certificates had been 
issued for completed courses in leadership, mathe¬ 
matics, blue-print reading, welding, and machine-tool 
operation. 

Early in the summer of 1941 the Peoria school was 
greatly expanded. Lectures and class study replaced 
the home-study program. Initial courses offered in¬ 
cluded shop mathematics, blue-print reading, ma¬ 
chine-tool operation, flame cutting, and arc welding 
and welding symbols. Additional subjects are added 
when requested by ten or more workers. Foremen and 
specialized workmen provide trained, experienced in¬ 
structors. All courses are open to the general public. 
Each subject requires student attendance two nights 
a week for three hours. All work is done in classroom 
periods. No outside study is expected. Courses are 
completed in ten weeks. 

This educational program is organized under the 
Defense Education Act at the request of the Peoria 
Advisory Committee for National Defense Educa¬ 
tion, and in accordance with the LeTourneau com¬ 
pany’s policy of giving its employees the best oppor¬ 
tunity possible for study and self-improvement. 

The educational program being followed at the 
Toccoa plant has already been approved by the 
Georgia Department of Industrial Vocational Educa¬ 
tion and the County Board of Education. Certificates 
recognized throughout the State are offered. Class 
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work and thoroughly organized courses are available 
in a wide variety of subjects, from elementary mathe¬ 
matics, to physics, chemistry, metallurgy, business 
law, marketing, and electricity. 

R. G. LeTourneau’s career has been a living dem¬ 
onstration of one of his favorite Scripture texts, 
namely, “Seek ye first the kingdom of God, and his 
righteousness; and all these things shall be added unto 
you.” Speaking on this text to audiences in all parts 
of the country, he never fails to acknowledge his grati¬ 
tude to God for the success of his business and to 
show that God has never permitted him, His servant, 
to outgive Him. Exactly how God has prospered him 
since he made God his business partner, and how 
much of this wealth he has given away to others, is 
brought out strikingly in a radio interview arranged 
between Robert LeTourneau and Robert Ripley. 

Ripley, of “Believe-it-or-not” fame, invited Mr. 
LeTourneau to appear on his radio broadcast of Sep¬ 
tember 27, 1940, and among the many interesting 
questions Mr. Ripley asked and Mr. LeTourneau 
answered were the following: 

Ripley: Tell us what happened after you made 
God your partner. 

LeTourneau: The minute I started that partner¬ 
ship, business boomed. The next year my sales were 
over $100,000. The second year over $150,000. The 
third year over $200,000. Then we hit almost $400,- 
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ooo. It kept going like that, in leaps and bounds. In 
1939 our sales were over $7,000,000. 

Ripley: All because of your partnership with God! 
What was God's share in your business? 

LeTourneau: I set aside 90 per cent of the stock 
for God's use. 

Ripley: Then actually 90 per cent of your personal 
wealth goes to Christian activity? I understand that 
in the last year $1,200,000 of your profits went to 
God's work. 

LeTourneau: Yes. To date more than $10,000,000 
has been God's share. 

Ripley: Then you keep very little money for your¬ 
self? 

LeTourneau: Yes. You see, I don't feel that my 
brain made this money. I believe that the Lord made 
it possible for me to make it, and I'm only returning 
to God what belongs to Him. My motto is: "Not 
how much of my money do I give to God, but how 
much of God’s money do I keep for myself." 

Ripley: What do you do with God’s share of the 
money? 

LeTourneau: I established a foundation which 
supports a number of foreign missions and employs 
twelve evangelists, who travel over the country and 
speak in churches. We send out 1,500,000 pamphlets 
every month. And we have a publication called 
NOW which is mailed, free for the asking, to 80,000 
people weekly. (NOW has since grown to 175,000 
circulation weekly.) 
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Ripley: And of such is the working of Faith. 

LeTourneau: My philosophy is very simple, Mr. 
Ripley. There are two things I like to do. One is to 
design machinery, turn on the power, and see it work. 
The other is to tell people about the power of the 
Gospel and see it work in their lives. Jesus was willing 
to become poor, that we, through His poverty, might 
become rich. So, for any success I have had, I humbly 
thank God. 

Ripley: In conclusion, I can think of nothing more 
appropriate to say than to quote to you from the 
greatest sermon ever given, “Let your light so shine 
before men, that they may see your good works, and 
glorify your Father who is in heaven." 

The questions and answers which have been 
quoted in the foregoing interview are quoted from a 
leaflet which Mr. LeTourneau published by special 
permission of Robert Ripley and Believe It Or Not, 
Inc. The broadcast was nation-wide through the fa¬ 
cilities of the Columbia Broadcasting System. As a 
result of the broadcast, many people have wanted to 
know more of the “Foundation" which Mr. LeTour- 
neau referred to in his interview with Mr. Ripley. 



XIII 


The Lord's Treasury 


C OMPLETE absorption in the task at hand, it 
was recorded on an earlier page of this journal, 
is one of Robert LeTourneau’s characteristics. As a 
boy he loved to play checkers—and win. Once, after 
a companion had beaten him, he lay awake all night 
planning how at their next meeting he might be able 
to outmaneuver him and come off victorious. At 
another time, with equal ardor, he loved to play 
‘'Give Away," the object of the game being not to 
win but to lose, and he probably derived as much sat¬ 
isfaction from one as from the other, judging by the 
pleasure he derives now from winning at the larger 
game of “Give Away,” which he has since learned to 
play with God as his partner. But when he tries to 
outgive the Lord, he says, he loses every time; for he 
receives from God far more than he is able to give 
away. 

In 1935 Mr. LeTourneau organized what he 
called “The Lord’s Treasury.” Its official title is “The 
LeTourneau Foundation.” R. G. LeTourneau, Inc., 
is a California corporation, the corporate office of 
which is in Stockton, California, and the executive 
office of which is in Peoria, Illinois. A subsidiary is 
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the LeTourneau Company of Georgia. The Louise 
Farming Company, Inc., is a Georgia corporation, 
the shares of which are owned by the LeTourneau 
Company of Georgia. On October 14, 1939, under 
an option agreement made late in 1938, R. G. Le¬ 
Tourneau, Inc., took over the entire investment of 
the Georgia company from The LeTourneau Foun¬ 
dation at cost, making the LeTourneau Company of 
Georgia a wholly-owned subsidiary of R. G. LeTour¬ 
neau, Inc. 

Of the 450,000 shares of issued capital stock of 
R. G. LeTourneau, Inc., 317,641 shares are held by 
The LeTourneau Foundation. The other 132,359 
shares are held as follows: 


Number of 

Number of 
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Shares Held 

Shareholders 

Shares Held 

'S 0 . 

760 

19,5 10 

5 1_ 99 . 
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Earnings per share for 1940 were $4.13 as compared 
with $4.03 for 1939 and $3.13 for 1938. The profit 
dollar is divided 24 cents for dividends, 40 cents for 
increased manufacturing facilities, and 36 cents for 
increased miscellaneous and working capital. LeTour- 
neau common is currently quoted on the New York 
Curb, 28 bid, 30 / z asked; preferred over-counter 101 
bid, 102 asked. 

The company increased its manufacturing facilities 
during 1940 through the expenditure of $1,104,000 
for machinery, equipment, and plant expansion. Ap¬ 
proximately 110,828 square feet of floor space were 
added in Georgia and 94,920 square feet of floor space 
were added at the Peoria plant. 

The LeToumeau Foundation, which is the twelfth 
largest in this country, and the largest religious foun¬ 
dation, has a net worth of over $13,000,000. The 
Foundation increased its holdings during the year 
1940 from 303,800 shares to 317,641 shares, which is 
equal to 70.6 per cent of the 450,000 shares issued 
and outstanding. It is a non-sectarian membership 
corporation organized “To teach, promulgate and 
disseminate the Gospel of Jesus Christ throughout 
the world, and also to unite in Christian fellowship 
the large number of consecrated Christians in the 
various evangelical churches, and for such purpose, to 
appoint and engage ministers, evangelists, mission¬ 
aries, and others, to actively pursue and accomplish 
the foregoing purposes.” 

The gifts The Foundation dispenses are made pos- 
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sible from the dividends it receives as a stockholder 
of R. G. LeTourneau, Inc. In view of Mr. LeTour- 
neau setting up The Foundation with 99 per cent 
of his personal wealth, it is interesting to note that 
he now owns only one thousand shares of LeTour- 
neau stock. Before he gave the bulk of it to The 
Foundation and made the rest available for purchase, 
he owned it all. 

Actual contributions made to outside organizations 
by The Foundation from the time of its inception in 
1935, total $1,067,000. Substantial gifts have been 
made to Bible-believing schools, faith missions carry¬ 
ing on an evangelical program, and to deserving, faith- 
believing persons. These contributions are in addition 
to the activities carried on directly by The Foundation, 
such as tracts, publication and distribution of NOW, 
Bethany Camp of Winona Lake, Lake Louise Camp, 
of Toccoa, and the LeTourneau Christian Camp, 
Canandaigua, New York. 

The LeTourneau Evangelistic Center, Suite 607, 
Rockefeller Center, 1270 Sixth Avenue, New York 
City, co-ordinates the work of The LeTourneau Foun¬ 
dation and its many interests. A fuller description of 
these interests and activities forms the concluding 
chapter of this history. 

In the matter of giving, R. G. LeTourneau con¬ 
siders himself merely a steward of the money God 
has placed at his disposal. His oft-repeated statement 
is that he gives away 90 per cent of his .earnings to 
the Lord’s work and that to date this adds up to 
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$12,000,000. He contributes large gifts to Christian 
causes wherever he is assured they are worthy. His 
missionary interests are far-reaching, in fact, world¬ 
wide. Many colleges and schools have been saved 
from the sheriff’s hammer as the result of Mr. Lc- 
Tourneau’s vision and generosity. The cost of his 
time and the expenses of his week-end evangelistic 
trips by aeroplane are borne by The LcTourneau 
Foundation and are therefore wholly without cost to 
the churches and institutions he visits. 

Disseminating the Gospel by means of the printed 
word is also one of the important activities of The 
LeTourneau Foundation. Nearly three million tracts a 
month are distributed through the LeTourneau Evan' 
gelistic Center, in addition to the weekly pamphlet 
NOW. 

Presidents of large corporations follow the custom 
of making an annual report to their stockholders and 
circulating this report in printed form so that all who 
own stock in the corporation may see for themselves 
what their officers and directors have been doing with 
the business in which the stockholder has an interest. 
One of the strangest documents ever to be presented 
by a corporation president to his stockholders was 
the annual report which R. G. LeTourneau handed 
to his stockholders for the year ending December 31, 
1939. It was entitled, “A Decade of Progress from 
1929 to 1939.” Not many commercial corporations 
organized for profit have presidents who address their 
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stockholders as Mr. LeTourneau did. His personal 
message introducing the report read as follows: 

“I am trying to keep my eyes on a star and my feet 
on the ground. I am sorry for those who are so 
materialistic that they can’t see God. On the other 
hand, I have little patience for those who expect the 
Lord to bring them everything they ask for on a silver 
platter. If we love the Lord, we will work for Him. 

“In view of this, my week-ends are occupied in 
flying to all parts of the country giving the Gospel 
message to many different denominations and creeds. 
As a result, many definite cases can be pointed out 
where those contacted through the week-end visits, 
as well as those in our shops who hear the message, 
have had their lives transformed and lifted to a higher 
plane, with a resultant higher efficiency and loyalty. 

“Someone has said, 'If a workman continues his 
work steadily and faithfully eight hours a day and 
doesn’t worry, some day he will get to be the boss and 
then he can work sixteen hours a day and have all 
the worry/ I can work sixteen hours a day, but I 
do a minimum amount of worry, because I am en¬ 
deavoring to accomplish what I believe God wants 
me to do and this eliminates any necessity for worry. 

“Just as in the redesigning of a machine that is 
giving trouble, I try to analyze the cause of the strain 
and get at the root of the trouble which may develop 
in some other part of the machine. So in studying 
our Christian life I am confident that the root of the 
trouble is our heart attitude toward God. If our heart 
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is right toward Him and we fit into His program, we 
can depend upon Him when the problems get be¬ 
yond our control.” 

Only those who know the man who wrote these 
words are able to appreciate the depth of his sincerity 
and the reality of his faith. Long before there was 
enough to the business to warrant incorporation- 
back in 1920, when the harvests of the present Lc- 
Tourneau business were seeds just being planted— 
God had been definitely and decisively taken into 
partnership. Is it any wonder that the divine Partner 
is mentioned by name and at length in the president’s 
introduction to his annual report to stockholders? 

Equally interesting is the “President’s Personal 
Message” in his 1940 annual report: 

“The law of 'survival of the fittest’ is a hard, cruel 
law. We don’t like it, but it is one of nature’s laws 
we have to deal with. That’s why this nation is 
traveling full speed ahead in a preparedness program. 
Our factories are co-operating with our Government 
in assisting to solve many of the mechanical prob¬ 
lems, and the Georgia plant has contracted to do 
about six million dollars’ worth of machining on 
forgings which will be produced at the Birmingham 
steel mills. 

“I believe in preparedness, but it seems a shame 
to spend so much time and energy on instruments of 
destruction when we should be making useful instru¬ 
ments of construction. It only goes to show that the 
world needs a manager—one who would be smart 
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enough, fair enough, good enough, and have confi¬ 
dence enough placed in him, so that he could handle 
the situation with complete control. The only one 
capable of handling this job is my Saviour, the Lord 
Jesus Christ. I have asked Him to become my man¬ 
ager. 

‘‘In making this report to a world that is bleeding 
and torn with hatred, strife, and selfishness, it might 
be well to remember that spiritual things are worth 
more than material things. Jesus said, ‘Lay up for 
yourselves treasures in heaven.' 

“I love Him because He suffered for me, and I am 
trying to serve Him, not just so He will take me to 
heaven when I die, but because I have caught a vision 
of His marvelous program, and I want to take part in 
that Program both here and hereafter." 

What sort of a business is this business of LeTour- 
neau’s anyway? Is it important in an economic sense? 
Does it contribute to national as well as local well¬ 
being? About three thousand people are employed at 
the three plants, and many others are directly and in¬ 
directly benefited in a financial way. But how do the 
manufactured products of the concern help in light¬ 
ening human labor and improving the material con¬ 
ditions of our social and industrial life? 

One way to answer these questions is to name the 
machines manufactured by R. G. LeToumeau, Inc. 
But land-leveling machines—scrapers, haulers, exca¬ 
vators, rooters, tractor-cranes, rollers—are not interest- 
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ing for what they are so much as for what they can 
do. Therefore, in what way have the use of these 
machines added to the country’s industrial wealth? 

Few people realize the long list of different kinds 
of private and public works going on all the time— 
everywhere—in connection with which dirt—enor¬ 
mous quantities of it—has to be moved from one 
place to another with great speed. Highways, dams, 
railroads, playgrounds, reservoirs, housing and factory 
sites, airports, levees and sea walls, are the kinds of 
projects referred to. Moving dirt was formerly ac¬ 
complished by hand, and still is in many places on 
smaller projects. Groups of men with shovels fill a 
wagon, then wait for it to pull out while another pulls 
in. And so on for days and weeks. Today dirt is 
hauled by tractor-drawn machines. The use of ma¬ 
chines in place of hand labor has created jobs for vast 
throngs of men by accelerating the whole program of 
public works construction throughout the entire 
world. Motor transportation demands more and bet¬ 
ter highways all the time—to mention one class of 
project only—and the way these projects are multiply¬ 
ing in number is giving employment to thousands in 
every locality where, before machines were used, only 
a few men could be employed. Providing ways to 
haul more dirt in less time is the job for which—in 
the hard language of business—LeTourneau products 
are manufactured. When they fail to drag more 
cubic yards of dirt faster and at less cost than ma¬ 
chines of competitive make, then the business now 
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being run by R. G. LeTourneau won’t be so profitable 
as it is now. However, the man now running the 
business seems to have resources which have been 
very effective up to the present. Not only are im¬ 
provements being made in present machines, but 
new types of machines are being added to the line 
from time to time. Not only does the company con¬ 
tinue to sell its products to contractors and govern¬ 
mental agencies for use on highway, dam, airport, 
and similar projects, for which such products were 
originally designed and which projects still constitute 
the bulk of the work done, but new uses for LeTour¬ 
neau machines are coming along all the time, such as 
sales to logging companies for cutting logging roads 
through the woods, to mines for removing overburden 
material, and for use in pits and quarries, oil fields, 
brick and clay plants, power plants, coal pits, and 
military establishments. 

The business is twenty-one years old, as these words 
are written. From 1920 to 1929 it learned to take 
nourishment and exercise, and gather experience. 
Then it was incorporated. From 1930 to 1940 it grew 
from sales of $110,808.60 to $10,740,845.51. The 
sales and distributing organization in the United 
States consists of about two hundred agencies, and 
about two hundred in foreign countries up to the 
start of World War No. 2. Of the total sales, 
5.2 per cent were made directly to the United States 
Government; 23.8 per cent went into foreign terri¬ 
tory; 71 per cent were domestic. Some of the more 
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notable projects for which LeTourneau machines 
were used in this country are the Golden Gate Bridge 
(north approach) San Francisco; Boulder Dam, 
Grand Coulee Dam, Trans-Florida Ship Canal, All- 
American Canal, the Pennsylvania Turnpike, Amer¬ 
ica's finest military road; the Des Moines Airport, 
and innumerable others. England used LeTourneau 
equipment in building all types of public works- 
reservoirs (the famous Chingford Reservoir), play¬ 
grounds, sea walls, housing projects, airports, and in 
recent defense preparations. Canada is using scores 
of LeTourneau machines in its gigantic air-training 
program. France, before the German conquest, built 
fourteen airports using LeTourneau machines. They 
have been and still are used extensively for similar 
work in Mexico, Brazil, Argentina, Trinidad, Bel¬ 
gium, Russia, Italy, Iraq (the Kut Barrage), Cape 
Province, Dutch East Indies, Kenya Colony, Singa¬ 
pore, Malaya, Cuba, and the Hawaiian Islands. Al¬ 
together Mr. LeTourneau's machines have been pur¬ 
chased for use in eighty-six foreign countries. Sales 
to foreign countries for 1940 increased 10.8 per cent 
over 1939—42 per cent of the increase being sales to 
France and England. 

To supply the demand for LeTourneau products 
in Australia, New Zealand, Dutch East Indies, and 
India, a new factory, 50 by 150 feet, known as R. G. 
LeTourneau (Aust.) Pty., Ltd., was erected fifteen 
miles from Sydney, Australia, in the summer of 1941. 
Seventy-five per cent of the cost was financed by R. G. 
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LeToumeau, Inc., and twenty-five per cent by C. E. 
Bryant, an Australian engineer. 

The line of products is described as “The World’s 
Most Complete Line of Modern Tractor-Drawn 
Earthmoving Equipment.” Calling them by their 
trade names, they are “Tournapulls,” in four sizes; 
“Angledozers” and “Bulldozers,” for all size tractors; 
“Carryall Scrapers,” in a range of sizes; “Toumatrail- 
ers,” in a range of sizes; “Rooters,” in three sizes and 
various depths; “Tractor Cranes” and “Tourna- 
cranes,” in three boom lengths; “Sheep’s Foot Roll¬ 
ers,” in two sizes; and “Power Control Units,” for 
operating all LeToumeau mechanical tools, available 
in single, double, and four-drum units. 

Some people, when informed that selling prices for 
LeToumeau machines range from $300 for a single¬ 
drum Power Control Unit to $9,840 for a Model W, 
Single Bucket, Carryall Scraper with Model T Double 
Drum Power Control Unit, wonder where the saving 
comes in for those who have to buy them, especially 
when several sizes and varieties need to be purchased 
for a single project. The saving comes in, in reducing 
labor and time and in lowering the cost of the work 
to the taxpayers. In former days the high cost of 
human labor made public works on a large scale al¬ 
most prohibitive. The need for better highways, 
dams, playgrounds, and other modern developments, 
made it imperative to find cost-reducing ways to 
build them. 

Visitors to the factories at Peoria and Toccoa in- 
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variably want to make a trip through the plant. Be¬ 
lieving that the reader is not contemplating an early 
visit either to Peoria or Toccoa, and yet would like 
to get some idea of what these factories look like 
on the inside—and what the men who work in them 
look like on the outside—an armchair journey through 
the Peoria plant will now be made. 



XIV 


Trip Through the Plant 


S OME time after the Peoria factory had been built, 
a couple of students from the Bible Institute of 
Los Angeles (Biola), having heard of R. G. LeTour- 
neau’s work, decided they would like to see it for 
themselves. While on a trip east they made their 
plans accordingly and arrived in Peoria one morning. 
They telephoned the LeTourneau factory office about 
eight o’clock and were informed that Mr. LeTour¬ 
neau was in the plant, had been there since about 
seven, and would probably be there until nine or ten 
that evening unless he had a speaking engagement to 
take him away. Did they wish to talk with him on 
the telephone, or would they call? 

They decided to call. The plant is on the outskirts 
of town and is by no means easy for a stranger to find 
on his first visit. In those early days—the factory had 
been built about a year—calling at the plant was like 
a descent into Mudhaven, especially in late spring or 
during a wet week. Sidewalks have since changed 
all this. But the two Biola students could not have 
been discouraged if the LeTourneau factory had been 
located in the center of Dismal Swamp. 



142 GOD RUNS MY BUSINESS 

They arrived and asked to see Mr. LeTourneau and 
were introduced to the brother of the one they came 
to see. He looked just enough like the one they 
wanted to warrant a stranger in making a mistake— 
that is, a stranger working from a photograph. The 
brother is J. W. LeTourneau. He said, “You want 
to see Bob. I am Bill. Bob is out in the plant some¬ 
where. If you care to walk through the shop with me, 
we’ll probably find him.” They eagerly assented, he 
equipped each with a pair of dark glasses to protect 
their eyes from the glare of the acetylene torches, 
and they started out. 

The account these two young people gave of their 
experience that day was later published in The King's 
Business , official Biola publication. It makes stirring 
reading, even today. 

“We followed him into a blast of heat, a glare of 
sputtering blue flames. Six hooded men bent over 
a thick piece of steel, all welding at once. The steel 
is a reversible scraper blade, hot out of the furnace. 
On our left are the furnaces. On our right we stop 
to watch an automatic cutting torch—or three work 
ing in unison—hissing as they bite three circles simul¬ 
taneously out of heavy steel plate. We turn left to 
watch the battery of saws behind the furnace, singing 
their way through heavy rounds and bars, slicing off 
predetermined lengths. Beyond, two carloads of steel 
are being unloaded. The shop, as far as the eye can 
reach, is a forest of jib cranes. ‘There’s Bob,’ shouts 
our guide, and we see a big man, waving his arms, 
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giving his instructions to a group of workmen. He 
does not see us. He is trying out the first of his new 
Type U 2-bucket 18-yard Carryalls. 

“The try-out is over. We meet R. G. LeTourneau. 
He takes us through the long shop, past men perched 
high on upturned scrapers, kindling little blue fires 
with their electric torches, and at last we stand at the 
far end of the great plant. Over our heads, across 
the end of the plant stretches a banner, reading, 
"United Crusade for Christ/ in big capital letters, and 
beneath them in smaller letters, "Believe on the Lord 
Jesus Christ and thou shalt be saved/ The sight of 
that banner gave us a jolt. It is such an extraordinary 
thing to see in a big industrial plant. What can we 
say? Here is a man with a vision—one that unmis¬ 
takably is being honored of God. We find it a bit 
difficult to say anything. This man definitely chooses 
to put God first, in life and in business, not because 
of any material benefit he might reap from the rela¬ 
tionship, but because he loves God with his whole 
heart, and believes He is worthy to be honored and 
fullv trusted. 

j 

“He tells us: ‘One matter must be kept clearly in 
mind. The preaching of the Gospel in this plant is 
not used as a wedge for entrance into the favor of the 
Almighty. It is not a clever scheme for the increasing 
of efficiency and the doubling of output. The Gospel 
is preached solely for the purpose of honoring God 
and making the employees acquainted with the Lord 
Jesus Christ. Whatever business successes have ac- 
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companied this plan—and there have been many— 
are merely by-products/ 

“We are impressed with his clear thinking, his 
energy. He knows what he is talking about! 

“ ‘When hiring a new man, I very seldom ask 
whether he is a Christian/ continued Mr. LeTour- 
neau. ‘If he can do the work we require, or if he 
can learn to do it, he is employed. No record what¬ 
ever is kept of a man’s religious connections. We 
have found that twenty-four years of age is the aver¬ 
age for our personnel as a whole, first, because every 
man must learn a trade, and our methods are differ¬ 
ent; and, second, because young men have years be¬ 
fore them and if won for the Lord Jesus Christ in 
their youth, they may spend a lifetime of service for 
Him/ 

“A whistle blows. ‘Come on!’ Mr. LeTourneau 
says, ‘it’s meeting time.’ He lopes ahead of us down 
the shop yelling as he goes, ‘Shop meeting, men!’ 
There is no formal seating arrangement. Many of the 
men sit atop of the big machines, on bins, or stand. 
Mr. LeTourneau introduces the speaker of the day. 
Up steps ‘The King’s Messengers’ quartet, four gradu¬ 
ates of Biola who visited Peoria one day to fill a sing¬ 
ing engagement in the town, and when Mr. LeTour¬ 
neau heard them, he found jobs for them in the shop 
so that he could have them handy for singing. They 
now present a message in song. After several selec¬ 
tions, enthusiastically received, the speaker of the 
day, a visiting evangelist, delivers a simple, straight- 
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forward Gospel message followed by a clear-cut in¬ 
vitation. Prayer is offered and the quartet sings again. 
Any who respond to the invitation, and often some 
do, have the way of salvation made plain to them. 
The meeting is over. The men scatter in all direc¬ 
tions and resume their tasks. Welding torches re¬ 
sume their sputtering; blue flames begin to blaze; 
machines start drumming, humming, thumping; 
lathes and drills and presses are whirring; the hook- 
tender’s whistle shrills for a clear path for seven or 
eight tons of scraper high in air. The factory is itself 
again—pandemonium without demons, uproar and 
disorder controlled and directed by a purpose. 

“We wanted to meet the members of the quartet 
—we were from Biola too. ‘These boys/ said Mr. 
LeTourneau, when he introduced them to us, ‘have 
a burning desire to win souls for Christ. They live 
their Christianity and the men in the shop know it. 
Their assistance is invaluable in dealing with those 
who raise their hands for prayer. They often travel 
with me when I am asked to speak in churches and 
conferences and their singing is a great attraction. 
All have work in the plant, suited to their abilities/ 

“One of these men was the leader of the shopmen’s 
chorus, about forty in number, all men employed in 
the plant, which received many invitations to sing 
in Peoria churches and elsewhere. Their leader told 
us, ‘For the last six months I have been foreman of 
a department. I began to pray that every one of the 
twelve men in my department would come to know 
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my Saviour. I am happy to tell you that all but one 
have taken that step and are rejoicing in the Lord. A 
Christian, working in an industrial plant, rubbing 
shoulders with unsaved men, has greater opportuni¬ 
ties for soul winning than a mere visitor would ever 
have/ ” 

The visit to the Peoria factory which was described 
so graphically by the two Biola students, from the 
printed record of which quotations have been taken, 
was made during the summer of 1936. A visitor to 
the Peoria factory today, five years later, will find 
everything as it was then only “bigger and better”— 
meaning more effectively administered. 

Still more interesting is a visit to the Toccoa fac¬ 
tory. The Toccoa plant is now as large as the Peoria 
plant. Besides the factory, there are the farm and 
the conference grounds—not to mention Toccoa Falls 
Institute a few miles away. All of which multiplies 
and intensifies the visitor’s interest. 

Recently a newspaper announcement stated that 
the big Toccoa factory of R. G. LeTourneau, Inc., 
had accepted a contract from the Government to 
make one million steel shell forgings. How does Mr. 
LeTourneau, asked a newspaper man, reconcile serv¬ 
ing God and producing war materials? The reporter 
asked the question and received the following answer: 

“Scripture clearly teaches Christians,” said Mr. Le- 
Toumeau, “to be loyal to the powers that be—to 
their Government. There is a place for meekness, 
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but that doesn’t mean that to be a Christian a man 
has to be a coward. 

“The pacifist position doesn’t hold water. If a 
robber came into your house and started abusing your 
wife and children, you'd fight. It’s just a question of 
whether you want to wait until he gets into your 
house, or meet him at the front gate. 

“We did not seek this work. It is for defense, not 
aggression. And don’t ever forget—the aggressor na¬ 
tions would stamp out Christianity if they ever got 
control.” 

Early in his industrial career R. G. LeTourneau be¬ 
came convinced that welding, as a manufacturing 
process, would revolutionize manufacturing in many 
lines. He applied himself to a study of its possibili¬ 
ties with characteristic energy and thoroughness. To¬ 
day he is widely quoted as an authority on welding. 
In the present world emergency, he sees welding as 
a powerful ally in speeding up national defense. 
Never was time more valuable. To show how weld¬ 
ing saves by simplifying design and engineering, by 
eliminating pattern drawings and pattern making, and 
by reducing machining time, Mr. LeTourneau re¬ 
cently gave an- industrial publication called Timely 
Ideas a detailed technical description, and permitted 
them to make photographs of important operations, 
of the building of a seven-hundred-ton press which 
his company turned out in thirty-five working days. 

The first photograph showed Mr. LeTourneau in 
the cabin of his airplane, 7000 feet up, sketching the 
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first designs. This was on July 2. By July 15 the 
engineering department had drawn complete plans 
and the standard structural shapes were cut and ready 
for fabrication. On August 21, just thirty-five work¬ 
ing days from the sketching of the first designs, the 
press was finished. 

Two days before this press was completed, on 
August 19, a great personal tragedy occurred in Mr. 
LeTourneau’s family. His oldest son, Donald, for 
whom he had a great affection, lost his life in an air¬ 
plane crash near Canton, North Carolina, while he 
and a companion were traveling to Morristown, Ten¬ 
nessee, to deliver some machinery parts. 

The sudden death of these young men was a great 
shock to their many friends and to their families. To 
Mr. and Mrs. LeTourneau, whose plans were so com¬ 
pletely centered about a future with Donald taking 
a prominent part in all their business and Christian 
interests, this tragedy was a staggering blow. When 
the sad message was brought to Mr. LeTourneau, he 
was stricken with such grief as only one of a nature 
deep as his could feel. Friends who came and put 
their arms about him, while burning tears coursed 
down his cheeks, could find no words to allay the 
first passionate outbreak of that grief. Human com¬ 
fort avails nothing at such times. That he was not 
long in finding the only source of true comfort was 
soon apparent to those about him. Six days after the 
accident he filled an annual speaking engagement at 
the Winona Lake Bible Conference, addressing an 
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audience of several thousand people gathered in the 
Billy Sunday Tabernacle. 

From the time Mr. LeTourneau made the original 
sketches for the 700-ton press, which was completed 
two days after the death of Donald LeTourneau, he 
had given Donald full charge of engineering and con¬ 
struction of the press. Therefore, the successful exe¬ 
cution of the task, in record-breaking time, stands as 
a memorial to the son. 

Less than three months before his death, Donald 
married Miss Wilma Morris, of Hartwell, Georgia, a 
student with Donald at Toccoa Falls Institute. The 
young widow, a born-again Christian believer, sent 
this message to all who wrote to her in her sorrow: 
"The Lord has wonderfully sustained us all with the 
consciousness of His abiding presence and the knowl¬ 
edge that one day we too shall be like Him when we 
see Him face to face/’ 

The portrait here presented of R. G. LeTourneau 
would not be complete without the mention, just 
made, of the effects of Donald’s death upon him. 
We get to know a person by seeing him in various 
situations, at different stages in his development, and 
by talking with friends about him, and sometimes by 
talking with his enemies. But true Christian believers 
have no enemies in the worldly sense. There are 
worldly people who count them queer if they are un¬ 
successful in a financial way, or "crazy like a fox” if 
they are successful in a financial way, by which they 
mean there’s method in their madness. But saneness, 
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discernment, and soundness of judgment, characterize 
R. G. LeTourneau. His attitude toward life is 
friendly—openly so. He has a happy disposition, 
buoyant optimism, and a lively sense of humor. He 
enjoys his home, his work, his friends, and, above 
all, his Christian privileges of presenting the Gospel 
of the Lord Jesus Christ to everyone who will listen 
to him. He has a contagious laugh and punctuates 
his public addresses with chuckles—in the right places. 
He once said, “My principal planks in life are Speed, 
the Welding Torch, and the Bible.” He likes to say 
that he came up from bankruptcy four times, first, 
moral bankruptcy, when he was saved; second, spirit¬ 
ual bankruptcy, when he became God’s business man; 
third, financial bankruptcy, when he gave the Lord 
the first fruits of his financial increase; and fourth, 
physical bankruptcy, when the Lord restored him to 
health after the automobile accident in which five 
others lost their lives. Today he stands, he says, “a 
living witness that the Lord Jesus Christ, who inter¬ 
cedes for me at the right hand of God, is sufficient for 
body, soul, and spirit; and finances, too!” Whatever 
he has to say on the subject of the faith that is in him, 
he says with irresistible conviction. 

One thing more: He’s a man’s man—big and 
husky, hale and hearty. He has the bluffness of the 
outdoors and the roughness of the shop about him. 
Coat off, sleeves rolled up, hat pushed back, he 
thoroughly enjoys his physical tasks. He likes to get 
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around and know people. Maybe that’s one reason— 
among many others—why they wanted him for in¬ 
ternational president of the Gideons. 

But that’s a story of itself. 



XV 


President of the Gideons 


AT THE Forty-first Annual Convention of The 
JTx. Gideons held at Hollywood, California, July 
25, 1940, R. G. LeTourneau was elected Interna¬ 
tional President He served the organization in that 
capacity for one year, and then resigned because of 
the pressure of business and other duties. 

While the ballots were being counted, Mr. LeTour¬ 
neau said, “When someone first mentioned my tak¬ 
ing this position, my thought was ‘No/ Then I said 
I would do anything that God wanted me to do. I 
would like to see this layman's organization get Christ 
in its heart. I believe that the day has come when 
God is going to bring a revival through the laymen 
and not the ministers. I do not know just how I ain 
going to do this job. You are going to have to help 
me and we will do it." 

Every Christian traveling man, and many Christian 
business men, know about The Gideons—and many 
other people, Christian and non-Christian, know 
about them too. In the autumn of 1898 the Holy 
Spirit brought two Christian traveling men together 
for the first time in a crowded hotel in Boscobel, Wis- 
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consin. Each discovered the other to be a Christian 
and they had their evening devotions together. The 
next time they met was in Beaver Dam, Wisconsin, 
on May 31, 1899, on which occasion they arranged 
to meet again a month later in Janesville, Wisconsin. 
They met in Janesville on July 1, and a third Chris¬ 
tian traveling man joined them. The three formed 
an organization for “mutual recognition on the road 
and the winning of other traveling men for Christ.” 
They knelt in prayer and asked the Lord to give them 
a suitable name for their organization. One of the 
men arose, read Judges 6 and 7, and said, “We will 
be called 'The Gideons/ ” 

From 1899 to 1908 five men served The Gideons 
as president, and nine annual conventions were held. 
At the 1908 convention the distribution of Bibles 
in hotel guest rooms was started. In the next eighteen 
years three men served for varying terms as president, 
and 750,000 Bibles were distributed. In 1925, at 
the annual convention in Columbus, Ohio, during the 
presidency of Mr. Samuel R. Boggs, head of the 
Model Mills Company, Rug Manufacturers, Phila¬ 
delphia, The Gideons became international, and the 
name was changed to “The Gideons International.” 
A descriptive subtitle reads, “The Christian Commer¬ 
cial Men’s Association of America.” An office is 
maintained at 202 South State Street, Chicago. In¬ 
ternational presidents following Mr. Boggs, now de¬ 
ceased, have been Mr. Samuel A. Fulton, President 
of The Fulton Company, West Allis, Wisconsin; Mr. 
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Paul A. Westburg, Western Manager of the Western 
Electrical Instrument Company, Chicago; and Mr. 
W. L. Hardin, Building Contractor, Atlanta, Georgia. 
Mr. Hardin was succeeded in 1940 by Mr. LeTour- 
neau. 

At the present time The Gideons have a member¬ 
ship of about five thousand regular members and an 
equal number of associate and contributing members. 
The purpose of the association is to place Bibles in 
hotels, hospitals, penal institutions, and public 
schools. More than 1,800,000 Bibles have been dis¬ 
tributed to date, with thousands going out each 
month as rapidly as funds are procured. Permission 
has recently been granted The Gideons to distribute 
Testaments and Psalms to the Armed Forces; a spe¬ 
cial edition to sell at twenty-five cents each is now 
in distribution. It is estimated that 1,300,000 copies 
will be distributed during the first year and about one 
million each year for the next four years. 

As to how he became a member of The Gideons, 
Mr. LeTourneau has an interesting story which he 
tells: 

“When I lived in Stockton, California, some of the 
boys who were members of The Gideons used to call 
on me when they were in town. One regular caller 
was a man I had known from boyhood—Plarry 
A. West (of Portland, Oregon; now a trustee). 
Whenever he was in town he'd call me on the tele¬ 
phone and say, 'Bob, you ought to take out a life 
membership/ I'd say, 'Yes, I guess I will/ but I 
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never did, and it went on that way from year to year. 
Then came a bad year for me, when I didn’t know 
from one day to the next whether the sheriff was 
going to put a lock on the door or not. Just about 
that time another brother Gideon came to town— 
Sam Fulton (of West Allis, Wisconsin; later in¬ 
ternational president). He telephoned me, ‘Bob, 
we’ve rounded up a few Gideons and want you to 
come to the hotel and join us.’ I think my member¬ 
ship had been dropped. I hadn’t been able to keep it 
up. I said, ‘All right,’ and we had a meeting with 
about a dozen others who were interested. We talked 
about getting organized in our town. Then God 
spoke to my heart—‘How about that life membership 
you said you were going to take out and didn’t?’ I 
said, ‘Yes, Lord, but this year is the worst year of 
all.’ Again I heard the still small Voice, ‘You know 
why you are in this condition.’ I said, ‘All right, 
Lord, I don’t know how I am going to get by, but I’ll 
dig up the money somehow.’ Well, friends, I dug it 
up and I never missed it.” 

That’s the story in his own words as to how and 
when R. G. LeTourneau ceased being an in-and-outer 
as a member of The Gideons and became a life mem¬ 
ber. Many distinguished business men, distinguished 
both for their business ability and their Christian vir¬ 
tues, have served as president of The Gideons. No 
former president ever qualified on both counts more 
fully than R. G. LeTourneau when he was elected 
International President at the Forty-first Annual Con- 
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vention. Upon this occasion he made an address to 
which he gave the title, “Let’s Have a Sixth Column,” 
which had as its theme text the singularly appropriate 
words, because of the Association’s great central pur¬ 
pose, of Hebrews 4:12. Part of the address follows: 

“Is not the hour overdue for the mobilization of 
the Christian forces of the world? Should not the 
battalions of believers marshall their forces to lead 
the nations back to God? Should not our sword be 
the Word of God—the Bible—which has a double 
edge?—‘The Word of God is quick, and powerful, 
and sharper than any two-edged sword!’ 

“Just as God called the men of old to do certain 
things, I believe He is today making that call more 
especially to commercial men to witness that the Gos¬ 
pel is still the power of God unto salvation. We 
commercial men have no conflict with the preachers 
who are preaching salvation through the blood of 
Christ. But when we lavmen who rub shoulders with 

j 

people in the world every day tell them that Jesus 
Christ is the solution to all our problems, they sit up 
and take notice, for they can’t say of us as they some¬ 
times say of the preachers, ‘They get paid for it.’ 

“When we sell machinery, we have to demonstrate 
to the contractors that it will do the job. So in order 
to get the Gospel over to this unbelieving world, we 
laymen are going to have to be demonstrators, both 
by our lives and with our lips. The people of the 
world think the Gospel is only a theory like other re¬ 
ligions; it is up to us laymen to show them that it is 
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practical. Many of us are proving daily that Chris¬ 
tianity and business will mix. That God is daily call¬ 
ing more and more business men to witness to the 
power of the Gospel is one of the most encouraging 
signs of the times. 

“The first thing we must give out is the Bible. It 
is the backbone of our civilization. As Gideons we 
first organized for Christian fellowship. Then we had 
a broader vision, to put the Bible in every hotel room 
throughout the land. Later came another vision, to 
put the Bible in the schools, where it is needed most 
of all. This is our big task today. Let us ask God to 
help us and go at it in earnest. If each one of us 
would ask God what He wanted us to do, and if we 
would do it, we’d get these Bibles into the schools 
‘in nothing flat.’ 

“I sometimes wonder if we really grasp what it 
means to believe in God. One time, when I was in 
financial difficulty, I sat talking to my banker, who 
had loaned me a lot of money and was worried. Sud¬ 
denly he turned to me and said, ‘Bob, we believe in 
you!’ I never heard a business man say that to an¬ 
other business man before. But I knew what he 
meant. Ever since that day, John 3:16—‘Whosoever 
believeth in him’—has meant more to me. This 
banker was willing to trust me with his money, and 
I am in business today because he was. If we believe 
in God, we will trust him. 

“I am traveling over the United States and Canada 
every week-end, and several nights during the week. 
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trying to give out this message. The need of the na¬ 
tions is a Blitzkreig of the Bible.” 

In his Peoria speech before The Gideons, which 
has already been referred to, Robert LeTourneau went 
more fully into what has always been a favorite theme 
with him when speaking to business men, “Bridging 
the chasm between the secular and the divine.” lie 
delights to point out that Christianity and business 
will mix, if given the chance, and that too many peo¬ 
ple think they must keep their work and their Chris¬ 
tian life as far apart as possible. It is his conviction 
that God has special work for every one to do right 
where they happen to be, whether it is as head of a 
business, working in an office, or out on the road 
selling—that the layman has opportunities for pre¬ 
senting the Gospel which the preacher does not have. 

His speeches are profusely illustrated with his per¬ 
sonal experiences. Here are a few examples, taken 
from his first Gideon address: 

“One day I took a man through our plant, gave him 
a history of the progress we have made, and showed 
him some of the machines. When we got back to 
the office, he said, This certainly is a testimony of 
what a man can do/ I said, ‘No, brother; you’ve got 
it all wrong. It is a testimony of what God can do 
for a man/ 

“When we put the last few additions on to our 
Peoria factory—a building 160 by 600 feet—we de¬ 
cided that before we put in the machinery, it would 
be a good place to have a revival—plenty of open 
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space. Some of you preachers ought to have a taber¬ 
nacle that size. We put in seats for about 3000 peo¬ 
ple. I’m not much of a promoter. I’m just a mechanic 
whom the Lord has blessed. But I’ve got some fel¬ 
lows in that factory who know how to promote things, 
and all I’ve got to say is, 'Let’s get going!’ and they 
go. I said, 'Boys, get busy and advertise this thing 
and see if you can’t get the town in here.’ 

"We had that place nearly full. When the time 
came for the meetings to begin in the evening, we 
shut down the other part of the plant and had the 
men take seats and listen to the message. There were 
several hundred on duty at the time. 

"We probably have a thousand men working in 
our two factories (Stockton and Peoria). I some¬ 
times say, 'If I could get every one of those men to 
come to work with the desire in his heart to see the 
firm succeed, regardless of who got the credit for good 
work, or who’ll get a raise—if they didn’t care about 
anything else but the firm’s success, no competition 
could get within forty miles of us.’ I say to you to¬ 
night that I believe God is looking for a bunch like 
that. My Bible says, 'Cast all your burdens on the 
Lord.’ It’s a sin to worry. Folks come to me with 
problems, and I listen to them, but sometimes I won¬ 
der. One man said to me, 'Brother, I’ve lost all my 
backing. I have nothing back of me but God.’ Poor 
fellow! Some people claim the Lord has sent them 
to me for help. Maybe He has, but He didn’t tell 
me about it. Perhaps He will. What we need is a 
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realization of the power, the glory, and the majesty 
of God. 

“A man said to me, 'Brother, I’m going to lose my 
home if you don't help me/ Now, I want to be ten¬ 
der, reachable, like the Master. I know I’m inclined 
to be hard and sharp, but I don’t mean to be. I want 
to show the love of God in my own life. But do you 
know the thought that strikes me when I get a pica 
like that? I think, 'Who knows but what God might 
take that home away from him and give him two 
better ones in place of it?’ Do you see what I mean? 
Are we seeking the kingdom of God? I wonder if it 
is the home we are seeking instead of God’s kingdom, 

"Not long after I told the Lord I would try to be 
His business man and serve Him in that way, I was 
employed by a big contractor in California. Having 
turned things over to the Lord, the work seemed to 
go better. I was trying to secure a large job on which 
I thought I could make a lot of money, but hadn’t 
got the final decision. I said to myself, ‘The Lord 
can touch that fellow’s heart and convince him that 
I’m the right man to do the work.’ So I began to 
pray, ‘Now, Lord, convince that fellow that I’m the 
right man. He will give me the job. I’ll make some 
money and get this thing going/ It is wonderful how 
much faith we have when what we want is almost in 
our hands. I really prayed about that thing. My wife 
says she likes to hear me tell of this experience be¬ 
cause she has never forgotten how down in the dumps 
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I was when I came home that night and told her I 
didn’t get it. 

“I went out with my tractor the next morning won¬ 
dering what to do. A fellow came along and said, 
‘I’m pulling up some stumps on my farm. I believe 
you could pull them cheaper and better with that 
tractor than I could.’ Well, I wasn’t much interested. 
It was a half-day’s job. I wanted a big job. I wanted 
to make a lot of money. I didn’t want to fool around 
with a little job and I turned up my nose at it. But 
he was insistent. I thought, ‘Maybe the pickings will 
be kind of slim this winter. Better take what I can 
get.’ I put a price on it that was plenty high. He said, 
‘All right, let’s go.’ So I moved the tractor up and 
started pulling out stumps. In spite of the high price 
I charged him, he was satisfied, because he was still 
ahead of the game. 

“I hadn’t finished with him before another farmer 
came along and said, ‘I’ve got about the same job on 
my farm. How about coming over?’ I said, ‘I can’t 
afford going from one farm to another without charg¬ 
ing for the time lost.’ He said, ‘All right.’ So I moved 
over to his farm and did his job. To make a long 
story short, I kept going like that from one farm to 
another, with never more than a few days’ work at a 
time, and didn’t lose a single hour for four months. 
And the profit I made was double what I would have 
made from the job I prayed so hard to get, and lost. 

“A lady wrote me a letter saying, ‘Brother, I heard 
your testimony of how you gave your business to the 
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Lord. I decided it was a good idea, so I did the same 
thing. Now my business is on the rocks. What am 
I going to do?’ I wrote back to that lady and said, 
‘Sister, from the tone of your letter I judge you are 
quite perturbed. If you gave your business to God, 
what are you worrying about?’ I don’t mean to be 
rude, but you see what I mean. Sometimes God has 
to take the things of earth away from us in order to 
get our hearts and our affections set on things above. 

“I say to folks who are continually crying, ‘Oh, if 
I didn’t have to worry about clothes to wear, and food, 
and shelter—if I could just take a rest!’ I say to them, 
‘Why don’t you go to jail?’ My idea of heaven is a 
place where we go to do something. I don’t know 
what God has for me to do. God is trying to train us 
down here in life for what He wants us to do in 
heaven. He has lots for you to do if you will say, 
‘Lord, here I am. Take me and use me and send me 
out to do Thy will.’ 

“I want to throw this suggestion out to some of 
you men who have factories. Preach the Gospel to 
your people. Don’t be afraid. God will see you 
through.” 

On January 19, 1941, the largest single distribution 
of Bibles ever made by The Gideons—twenty thou¬ 
sand Bibles to the schools of Georgia—was dedicated 
at a special service at the Atlanta Civic Auditorium. 
Many notables participated in the exercises and Mr. 
LeTourneau’s company built a special display in the 
form of an immense red cross, 13 feet wide by 18 
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feet high, composed of the red edges of 1380 Gideon 
Bibles. The framework of this cross was fabricated of 
steel in the company's Toccoa plant, and weighed 
1200 pounds. Mr. LeTourneau made the principal 
address. What he said in that address is best sum¬ 
marized in a brief statement which he wrote for the 
March, 1941, number of The Gideon monthly maga¬ 
zine, and printed on the inside front cover of that 
issue: 

“I stood on the platform of the City Auditorium at 
Atlanta, Georgia, before a fine audience. Behind me 
was a great wall of Bibles, some of them standing out 
in relief to form a cross nearly twenty feet high- 
twenty thousand Bibles being dedicated to the schools 
of Georgia. 

“I spoke of the power of the Gospel, for I have 
proven that it has not lost its transforming power, 
and I made a statement that sounded a little fantastic, 
but the more I think of it, the more sure I am that 
it is true. I said, ‘There’s enough power in one page 
of one of these Bibles to stop Hitler’s army if only the 
truth contained therein could be soaked into hearts/ 
What a power! Bloodshed and strife, misery and 
massacre, selfishness and hatred, cannot be stopped 
by the great engines of mechanical power that man 
has devised. It takes the power of the Gospel. 

“A steam engine converts only six per cent of the 
heat units in the fuel it uses into actual power. A 
gasoline engine does better than this. It turns about 
sixteen per cent of the potential power of the fuel into 
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power. But the Diesel engine can get approximately 
thirty-three per cent efficiency from its fuel, and that 
is one reason why the Diesel motor is coming to the 
front so fast. 

“How many of us are steam-engine Christians? 
One of the great hindrances to mechanical efficiency 
is friction, and even though we overcome a lot of its 
effects by the use of oil and other lubricants, it still 
exists. Friction between groups and individual Chris¬ 
tians steals the power from them! Let us ask God to 
reduce this loss with the ‘oil’ of His blessed Holy 
Spirit filling our lives.” 
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Business Mans Message 


T O SAY that a man writes his character in his 
work, is another way of saying that a tree is 
known by its fruit. R. G. LeTourneau has built up a 
business which during 1940 totaled $10,740,845.51 in 
sales. The visible evidence of his work as an indus¬ 
trialist is represented by three factories at Stockton, 
California; Peoria, Illinois; Toccoa, Georgia and Syd¬ 
ney, Australia; by nearly 3000 employees; by the 
manufactured products made by these employees and 
three factories, which are to found throughout this 
country and various parts of the world. Or, because 
the visible things do not always reveal the uses to 
which they are put, it can be said that Mr. LeTour- 
neau’s work is to be found in our highways, dams, 
playgrounds, reservoirs, and in many other public 
works where land-leveling machines facilitate the mov¬ 
ing of dirt quickly in vast quantities. He plays an 
important part in the industrial panorama of these 
present days. 

Human nature is perverse. In one breath people 
say, “It’s not so much what a man is that counts, as 
what he does,” and in the next, “I’d rather be right 
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than President.” Each individual’s point of view is 
apt to be obscured by the amount of money he 
possesses or does not possess. 

R. G. LeTourneau is a successful business man. He 
is also a successful Christian. These two statements 
seem like a contradiction. Why? Because a success¬ 
ful business man must sell at a profit if he hopes to 
keep on selling at a profit. And a Christian is told to 
“do good, and lend, hoping for nothing again.” How¬ 
ever, the contradiction is no greater than “what things 
were gain to me, those I counted loss for Christ.” If, 
therefore, the visible evidences of LeTourneau’s work 
as a business man are the tangible results in buildings, 
employment, and the general usefulness to society of 
LeTourneau products, then the visible evidences of 
his work as a Christian should be something similarly 
tangible, such as number of souls saved, sick people 
visited and healed, poor people fed and clothed, the 
Gospel preached to those who sit in darkness, and a 
list of gifts to men and causes. 

No such inventory could ever be compiled—“Paul 
planted, Apollos watered, but God gave the increase” 
—wheat and tares must grow together until the har¬ 
vest—“not of works, lest any man should boast.” At¬ 
tempts to catalog the results of an evangelist’s work, 
even one whose ministry was as universally acknowl¬ 
edged to be successful as D. L. Moody's or Billy Sun¬ 
day’s, would show nothing conclusive or satisfactory. 
Any attempt to catalog the results of a Christian lay- 
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man’s ministry would be as repugnant and as mean¬ 
ingless as applause at prayer meeting. 

But his witness and testimony! That’s different. 
What does he say when he walks out there before the 
people? This man has a name that he made God his 
business partner and because of it the business has 
become a business of multimillions, 90 per cent of 
the earnings of which have been given away. He is 
being invited by church groups and luncheon clubs of 
business men to come and tell them about it. Every 
week-end finds him at some place far away from his 
own direct business interests, giving his simple testi¬ 
mony on God’s dealings with him. He speaks as 
many as seven times every week-end before as many 
different groups, from the time he steps into his air¬ 
plane on Friday night or Saturday morning until he 
returns to business Sunday night or Monday. He 
averages three addresses a week between week-ends. 
He is dated up for two years. 

What does he say? His testimony is intensely per¬ 
sonal. He has a simple direct style. He speaks about 
practical everyday things out of his own experience. 
He has a few familiar texts, which most Christians 
committed to memory when they were very young ol 
when first converted, like Matthew 6:33 and Romans 
1:16. Other of ten-ref erred-to verses are 2 Corinthians 
8:9; Acts 16:31; Job 42:5; and the one after which 
the plant publication Now is named, 2 Corinthians 
6:2. He talks on the platform as he talks in the shop, 
using words anybody can understand. His style is as 
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clear as crystal, his voice is loud and carries far. A 
newspaper reporter said of it, "It has the sound of a 
boulder bounding down a granite mountain." 

The quotations which follow are taken from many 
talks. His illustrations give interesting pictures of im 
cidents in his factory life and show the intimate re¬ 
lationship between his work in the world and his 
faith in God. 

"I want to talk to you about the power of God- 
Romans 1:16. I like something that's got power. I 
haven’t much use for this half-hearted Christianity. 
The Gospel that the Apostle Paul is talking about is 
something real. We each take to our vocations—one 
man is a preacher and talks about the power of God 
as a theory, and another man who is a layman talks 
about the practical side of it. It’s all right for the 
preacher to talk to you about the theory of how it 
ought to work, but it is up to us laymen to tell you 
how it does work. I would like to talk to you about 
the power of the Gospel. 

"One reason for that is because I deal with power 
in machinery. We build a heavy class of machinery. 
We recently brought out a new machine which is 
perhaps the most powerful thing that runs on wheels. 
It has a 165 horse-power Diesel engine. That’s the 
largest that has been built. A machine of 165 horse¬ 
power doesn’t mean much to the ordinary man, but 
it is a lot of horses—a lot of power. This machine has 
pneumatic tires that stand away up above your head. 
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This machine will open its mouth and pick up eighty- 
thousand pounds of dirt. When you have a machine 
that will take a weight like that and move it around 
at about thirty miles an hour—that’s power. 

“I like my machines and they work. And the Gos¬ 
pel of Jesus Christ works too. When it comes to 
speaking about the power of the Gospel, I am like the 
Christian who had an argument with a man who was 
not. The man who was not said he was going to beat 
up the Christian the next time he saw him. The 
Christian decided that the best way to avoid that was 
to keep out of the other fellow’s way. He did it suc¬ 
cessfully for a time and then one day he ran right 
into him on the street. He saw that it was no use 
trying to escape, so he stepped up to him and said: 
'Say, would you mind if I do a little praying before 
you start in?’ The other said, ‘You’d better be doing 
some praying and you’d better be doing it now.’ The 
Christian dropped on his knees and prayed: ‘Oh, 
Lord, help me to give this fellow the worst beating he 
ever had in his life!’ When he opened his eyes and 
looked up, the man was gone. Later a friend asked 
the man who ran away, ‘What was the matter—you’re 
not yellow, are you?’ He replied, ‘No, I’m not yellow, 
but I wasn’t going to fight him and God too.’ ” 

“I believe the secret of the power of the Gospel is 
to be willing to go all the way with the Lord. I be¬ 
lieve a man who is on the fence cannot enjoy the 
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things of God. I believe when he tries to get betwixt 
and between, he gets into an awful mess. 

“We had an experience at Boulder Dam that illus¬ 
trates this point. A group of powder men had been 
working all night drilling holes in the mountain side 
to blast away the rock. They wanted to make the big 
shot before the day crew came on. At last the holes 
were all dug, the dynamite was in, the wires con¬ 
nected with the power line. The man who was to set 
off the blast was short of wire and there wasn't time 
to send to camp for more. What wire he had wasn’t 
long enough to let him get beyond the danger zone 
of falling rocks. He saw a little cave in the mountain¬ 
side and thought he’d push the button and jump in 
there. So he pushed the button, the blast went off, he 
jumped in the cave—and there was a rattlesnake! He 
was betwixt and between. He couldn’t go in on ac¬ 
count of the snake and he couldn’t go out on account 
of the falling rocks. What could he do? He saw a 
huge rock at the cave entrance. In less time than it 
takes to tell it, he picked up that rock, dropped it over 
the snake and jumped into the cave. The snake rat¬ 
tled and rattled but couldn’t reach the man because it 
was pinned down by the rock. 

“I wonder sometimes whether some folks who say 
they are Christians really believe in the Lord or not. 
I don’t know whether they have been bom again. 
They’re on the fence. They’re betwixt and between. 

I want to say that you’re like that man in the cave 
and you’ll have to do something about it. If you get 
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hold of the rock Christ Jesus, that will save you. He 
can hold Satan down.” 

“When temptation gets hold of you young folks, 
you feel that you just can’t resist. That’s the power 
of sin. But the power of God is bigger than the power 
of sin. When you feel yourself slipping, say, ‘Lord 
help me! God help me!’ And something will happen. 
There will be a victory right then and there. He can 
change our hearts, He can change our lives, He can 
change our dispositions, He can change our desires. 
That’s the power of the Gospel. That’s what we 
mean when we say, ‘Ye must be born again.’ 

“I had an experience that shows how simple it is. 
We were building a dam in the Sierra Nevada Moun¬ 
tains. It was up in a very remote region which was 
hard to get to. We had three tractors, which had to 
be driven up under their own power from the railroad 
siding up a steep and tortuous mountain road to the 
dam site. Two of these tractors started out and al¬ 
most made it—scraping and tearing and pulling. But 
the third didn’t seem to have the power. We started 
the motor and listened. I heard something in that 
motor. I stopped it. I pulled a pair of pliers out of 
my hip pocket and set the magneto ahead one turn 
of the nut. We started the motor again, got into gear, 
and up that road we went. When we got up to where 
the other two tractors were, we found they couldn’t 
get any further, while our tractor made it. 

“What I want you to understand from this story 
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is that all it takes to put power in our lives is one 
touch of God. It isn’t a matter of education. The 
moment you and I say, 'Lord, here am I. Put that 
power in my life,’ that moment God will do that very 
thing for us.” 

“God loves us just as I love my children. I have a 
boy about seventeen. We had a hard time bringing 
him under control. I used to take him out on con¬ 
struction jobs when he was nine years old. We had a 
car which we used on these jobs and one day one of 
the men came to me and told me he had seen this 
boy driving the car alone. He said, 'I met him on the 
construction road, and I said to him, “I’ll run you a 
race,” but the fellow with me said, “ ‘Don’t say any¬ 
thing to that boy about running him a race because 
he’ll run you a race.” ’ That’s how much he needed 
to be kept under control. 

“It wasn’t long before he wanted his own auto¬ 
mobile so he could go places. He probably thought 
to himself many a time, ‘I wonder why my dad can’t 
afford to give me a big high-powered automobile with 
plenty of gas in the tank and let me rush around and 
have a good time.’ But I haven’t seen fit to do it. I 
might have ruined him if I had. But when he will 
come to me and say, ‘Dad, I’d like to have the car 
tomorrow. I want to bring a lot of my buddies to 
church and Sunday school,’ why I’ll let him have the 
car and don’t you forget it. When he takes that atti¬ 
tude he’ll find that nothing is too good for him. Folks, 
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when we take that attitude toward the Lord, we'll 
find there's nothing too good for us." 

“I may not know too much about theology—maybe 
my grammar ain't very good—but I am glad I know 
a little about the power of the Gospel. I was over to 
Niagara not long ago and they told me as I viewed 
those Falls, 'You haven’t got an eye for beauty,' be¬ 
cause I got my pencil out and figured how much 
power was going to waste. How much power there 
would be in an audience like this if we harnessed just 
a little of the power of God that’s available for each 
one of us. I saw a tractor working on a big construc¬ 
tion job. The operator on the tractor wasn’t very 
much experienced, and as he left the excavation pit 
the scraper that was hooked behind the tractor broke 
loose and he didn’t know it and rode up to the fill 
with nothing to fill, and it looked silly—that big 
powerful tractor with nothing hooked up to it. I 
wonder if the trouble with a lot of us isn't that we are 
unhitched from God and don’t know it." 

“I want to talk to you about some of the things 
that the Lord has done for me, not as a preacher, but 
as a business man. A colored man said to his pastor, 
1 done got saved last night.' The pastor said, ‘That’s 
fine. You gonna quit your sinnin'?’ He said, Tse 
done quit already.' ‘Fine/ said the pastor. ‘You 
gonna pay up your debts?' ‘Now wait a minute, par- 
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son/ said the colored man. 'You're not talkin' religion 
now. You’re talkin’ business.' 

"Some people say that religion and business won’t 
mix. Well, they used to say that oil and water won’t 
mix either, but in our manufacturing plants where 
we operate a lot of machine tools we use thousands of 
gallons of oil and water for cooling the tools as they 
run at high speed. It is a white mixture that looks 
like milk, but actually it is oil and water with a third 
ingredient added that causes the oil and water to mix. 
Religion and business will mix when the Lord Jesus 
Christ enters the human heart." 

"Some people say you can't be a Christian and 
stay in business. I say I couldn’t stay in business if I 
wasn’t a Christian. Some of you may have seen my 
annual report to the stockholders of our company. A 
friend said to me, 'Didn’t it take a lot of courage to 
write that report?’ I said, ‘No, it doesn’t take any 
courage if you believe it.’ I said some things in that 
report about flying to all parts of the country to give 
the Gospel to many different denominations and 
creeds, to churches, to schools, to radio audiences. 
We preach the Gospel also to our people in the fac¬ 
tory because we believe that Christianity makes men 
better mechanics, better accountants, and better su¬ 
perintendents. 

"We in America have enjoyed the highest standard 
of living of any country on this globe. I firmly believe 
it is because our forefathers came here seeking free- 
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dom to worship God, and God has blessed our land. 
But I wonder if we haven’t been getting away from 
the God of our forefathers. I wonder if we haven’t 
been worshiping the almighty dollar more than 
Almighty God, Who made this world and all the dol¬ 
lars that are in it. I wonder if what this country needs 
isn’t to go back to the God of our forefathers and 
seek Him first. 

“Go to any industrialist and ask him and he will 
tell you that there is enough raw material in our land 
from which to provide plenty for every one, and it 
doesn’t take anything but labor to produce it. We 
could have the finest of food on our tables. We could 
all have the finest automobiles and electric refrig¬ 
erators, air-conditioned steel homes, radios, and the 
best of clothes—even the poorest of us—if we would 
follow the principles that our Lord Jesus Christ laid 
down. If we would seek first the kingdom of God and 
His righteousness, He would add all of these things.” 

“Some people think we are doing God a favor by 
doing right, but we are really doing ourselves a favor. 
Sin carries its own punishment. In these days, when 
Communism is sweeping the land, one does not know 
what the young people will have to face. Commu¬ 
nism is the doctrine of hatred; Christianity is the doc¬ 
trine of love. 

“I was brought up in a Christian home and knew 
the theory of salvation. I could quote chapter after 
chapter of the Bible by heart. But I did not want to 
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talk about God. After I was saved I wanted to talk 
about Jesus and how wonderful it is to be saved. 

“God is not like a policeman trying to punish us 
for what we have done. I had an experience which 
made a lot of things clear to me. Several years ago, 
when my children were small, my wife had to go away 
one evening and left me alone with the children. A 
maid came in to prepare supper and either my wife 
hadn't told this maid, or had told her and the maid 
had forgotten, but there at my place was a dish of 
raw tomatoes. Now, all the children knew I didn’t 
like them and never ate them and consequently they 
were never offered to me at meal time. 

“The difficulty was that we had been doing some 
disciplining of the children. They would say they 
didn’t like certain things. I don’t believe in being too 
tough about it, but I insisted that at least they ought 
to taste them before refusing to eat them. Well, here 
we were, and there were the raw tomatoes at my 
place, and the children knew I didn’t like them, and 
they were all watching me. I was in a bad fix. I had 
to do something and do it quickly. Do you know 
what I did? I picked up my knife and fork and 
started eating those tomatoes, smacking my lips as if 
I really liked them. The children didn’t know what 
to think. Not a word was said. Do you know that 
from that day I like raw tomatoes—especially if you’ll 
put a little mayonnaise on them?” 


“We’re living in a day when there seems to be so 
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much of the spirit of hatred and strife in the very 
atmosphere that I sometimes wonder what we’re com¬ 
ing to. They are even teaching it in some of our col¬ 
leges. Not long ago I was speaking in a little country 
churcn. A home-town boy had just come home from 
college and was saying a few words to the audience 
before I spoke. He said, 'People are worried about 
Communism in America. We don’t need to worry 
about that. What we need in America is higher taxes 
and a redistribution of wealth.’ Did I smell some¬ 
thing? Yes, sir! Nobody believes in a redistribution 
of wealth and the putting of men on an equal footing 
with each other more than I do. I wasn’t born with 
a silver spoon in my mouth. I had the least education 
of the eight children in our family. I am not so far 
away from the pick and shovel myself. A man who 
introduced me to an audience the other day said, 
'This man is not allowing his wealth to accumulate 
and spoiling his family with it.’ Somebody may say 
to me, 'How about that $50,000 Lockheed airplane 
you have?’ In answer to that, I’ll say this: I’ll give 
that plane to anybody who will do the job with it that 
I am trying to do. One man suggested I stay home 
and let him make the next trip. Then he found out 
I had three speaking engagements to fill and he 
backed out. I am like the lady that got on the street 
car with twelve kids and the conductor said to her, 
'Are they ail yours or a picnic?’ She said, 'They’re all 
mine and it’s no picnic.’ 

''I said they are teaching it in our colleges. They 
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don’t call it Communism but that’s what it is. I was 
reading a speech by the president of a college who 
said that machinery was to blame for our difficulties. 
He said, 'When they built the pyramids of Gizeh two 
thousand years before Christ, we are told it took ten 
thousand men thirty years to build one pyramid. 
Today, engineers tell us, one hundred men could 
build it in a year with modern steam derricks. Look 
at all the men that puts out of work.’ Think of the 
president of a college making such a statement. I can 
show it to you in black and white. If all we want to 
do is to put men to work, why don’t we build two or 
three hundred of these pyramids? I don’t know what 
anybody would want a pyramid for. Airports would 
be more useful. 

"What is wealth? It is nothing but the product of 
labor. I made this statement down South the other 
night and a newspaper man took me to task for it. 
He said, 'But we haven’t got the wealth down here; 
you’ve got it up North.’ I decided to have a little 
argument with him. I said, ‘You’ve got all the raw 
material that your heart can wish right here in the 
South. You’ve got plenty of men out of work that 
know how to convert that raw material into different 
products—buildings, machinery, automobiles. Right 
over here at Birmingham the Lord put the iron, the 
limestone, and the coal, the three ingredients of steel, 
all in the same mountain. All they had to do was roll 
the raw materials out of the mountain into the fur¬ 
nace and you have your own steel right here in your 
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own Southland. Why then can’t you have your fin¬ 
ished products?’ He said, 'But we had to get Northern 
capital to build those steel mills.’ I said, 'You don’t 
have to do anything of the kind. I have been through 
those mills. I am familiar with their construction. 
Those mills are made out of the very iron taken out 
of that mountain and all you had to do was put men 
to work to build the mills and then put more of your 
unemployed men to work to raise crops to feed them.’ 

"There is something wrong, but it isn’t the Lord’s 
fault. We are digging an insulating material out of 
the ground not more than fifty miles north of our 
Toccoa factory in Georgia to insulate the steel houses 
we’re building there. For the houses we built at 
Peoria we used a good many tons of that spun glass 
they call rock wool, a manufactured product. But 
the insulating material we found in Georgia is a better 
product and easier to handle and all you have to do 
is dig it out of the ground. If the Lord had put it in 
the ground all ready for our use without our having 
to do some work on it, that is, in its light and ex¬ 
panded form, it would have been very expensive to 
transport to the factory. But He put it in the ground 
in the form of a solid rock, which is small of bulk and 
inexpensive to transport, so that when we get it to 
the place where we want to use it, all we have to do 
is run it through a furnace and it pops like popcorn 
and expands to ten times its normal volume. 

“If there’s anything wrong it isn’t the Lord’s fault. 
My mother used to tell the story of a man who was 
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too lazy to eat. So his neighbors decided they might 
just as well bury him alive, and the man was too lazy 
to offer any resistance. On the way to the graveyard 
they met a man who wanted to know what was up. 
They told him the man was too lazy to eat. He said, 
‘I’ve got a bushel of corn IT 1 donate/ The lazy man 
raised his head and said, ‘Is it shelled?' ” 

“I am going to tell you of a little experience that is 
very close to my heart, but it carries a truth that I 
want to get over to you tonight. I have a brother who 
is just a little older than I am. He had a son. This 
boy worked for us on construction jobs from his earli¬ 
est years. He was bright, and very clever around ma¬ 
chinery. He was congenial and likable and everybody 
thought the world of him and would do anything for 
him. He was able to run a big Diesel engine when 
hardly old enough to raise the lever. When we quit 
construction work and went into manufacturing, this 
boy became a service man for the company. He went 
around fixing trouble on construction jobs and was 
doing a wonderful job for us. 

“There was an operation going on in the logging 
country. They had one of our machines. Something 
went wrong with it and they sent for this boy, who 
was then twenty-two years old. He started out and 
drove to within a mile or two of the job, when the 
road became impassable. A team and wagon were 
there to meet him and take him the rest of the way. 
They unloaded the equipment from the car and put 
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it on the wagon. Just as they were ready to start, he 
said, ‘I’ll cut across the bottom of this hill and meet 
you on the other side at the turn of the road.’ 

“He had a gun, and thinking he might run across 
a rabbit or a squirrel, he took it with him. He had 
been bom and raised in that country and knew it like 
a book. They saw him start out. 

“That was over five years ago and not a sign of that 
young man has ever been found. The locality has 
been scoured by scores and scores of people. Large 
rewards have been posted for information and evi¬ 
dence of what happened to him. He had nothing to 
run away from as far as we know. We found out 
sometime afterward that there was a certain thing 
which happened the night before that he probably 
saw. If he saw it, it may have broken his heart. In 
that case, he had a broken heart that morning. But 
what did he do to himself? If he had done away with 
himself, there would surely have been evidence left. 
There were no lakes in the vicinity, or nothing else 
that he could have fallen into. Every clue was run 
down. We don’t know whether he is alive or dead. 
I think he is alive. My brother has waited day in and 
day out, year in and year out. His hair is turning gray, 
waiting in hopes that some day his son will show up. 

“Where is he tonight? Only God knows. I have 
often thought that sometime I am going to meet him 
at one of these services. I sometimes think I might 
see him in the audience and I’ll run down and grab 
him by the shoulders, and take him to the nearest 
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telephone, and call up his father and say, 'I have found 
him! Here he is!’ 

“He knows we love him. Why should he stay 
away? I can’t explain it. Neither can I explain why 
it is that when the God who made you gives you the 
opportunity, you don’t go to Him and give Him the 
chance to prove His love for you and let Him put the 
power of the Gospel into your life. 

“That’s what He is saying to you tonight, and yet 
you don’t come. Oh, I beg of you, don’t put it off 
until it is too late. Will you say to the Lord, ‘Lord, 
what do You want me to do?’ And will you do what 
He tells you to do? God bless you.” 
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Gospel Headquarters 


T HE STORY of R. G. LeTourneau would not be 
complete without a concluding chapter on the 
work of the LeTourneau Evangelistic Center, located 
at 1270 Sixth Avenue, New York City. 

There at the heart of Rockefeller Center—famous 
all over the world as '‘Radio City”—which is itself the 
heart of the world’s greatest city in many fields of 
human endeavor, including that of Christian evangeli¬ 
zation and missionary enterprise, is the control room, 
so to speak, and the directing center of Mr. LeTour- 
neau’s many Christian interests and activities. 

The demand for his presence and the inspiration of 
his testimony as a speaker before all kinds of Chris¬ 
tian gatherings brought invitations in increasing num¬ 
bers from churches, young peoples’ societies, Bible 
conferences, and missionary rallies in widely scattered 
places. The number of these invitations outran Mr. 
LeTourneau’s available time for the giving of such 
talks. Without any intention on his part of making a 
business of public speaking on a national scale, he 
shortly found himself faced with so many invitations 
as to leave no time, had he accepted even a small, 
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number of them, for managing his business, which 
was growing in size and complexity at an embarrassing 
rate of speed. 

The story of how Mr. LeTourneau became a 
speaker is told in Chapter 11, “Personal Evangelism." 
He began by giving his personal testimony at the 
meetings conducted by the young people connected 
with the church he belonged to in Stockton, Califor¬ 
nia, when they took over the services at one of the 
downtown missions about once a month. A few 
years later, when the LeTourneau business built its 
Peoria factory and the Peoria Association of Com¬ 
merce held its annual banquet, Mr. LeTourneau was 
invited to attend. After the principal speaker of the 
evening had made his address, Mr. LeTourneau was 
asked to tell the company assembled for the banquet 
how he had chosen Peoria as the location for his fac¬ 
tory. This opportunity appealed to him as an ex¬ 
cellent one for giving the influential citizens of Peoria 
his witness as to God's leading in his business affairs, 
and he took full advantage of it. 

What he said on this occasion made such an im¬ 
pression that, following the meeting, he received sev¬ 
eral invitations to speak in Peoria churches. Before 
long he found himself spending his week-ends filling 
these speaking engagements. Other churches and 
groups heard of his testimony and calls began to come 
in from audiences and institutions outside of Peoria. 
Convinced that the Lord was leading him into new 
fields of Christian evangelization, Mr. LeTourneau 
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made this speaking ministry the subject of earnest 
prayer, and rejoiced to find the Lord opening new 
doors. Instead of turning his business over to others 
to manage, he has chosen, under God, to remain the 
head of the LeTourneau business and spend the time 
which other business executives generally give to rec¬ 
reation to preaching the Gospel of the Son of God. 

He fills, on the average, seven speaking engage¬ 
ments over a week-end. Once in a while, necessity 
compels him to interrupt his working schedule with a 
midweek flight to some far-away city. These midweek 
calls now average three a week. The need for cen¬ 
tralizing his Christian activities in order to avoid 
wastefulness of time and money, and the desirability 
of conserving his health and strength, were brought 
home to Mr. LeTourneau not long after that memo¬ 
rable automobile accident of June, 1937, in which he 
and Mrs. LeTourneau, and two others, were seriously 
injured, and in which five persons were killed. Two 
considerations led Mr. LeTourneau to seek a better 
mode of transportation than the automobile for his 
gospel journeyings—the necessity of filling a larger 
number of speaking engagements by making better 
time in traveling and the ability to reach far-away 
places in the week-end and midweek periods. 

First, one airplane was purchased, a Waco, cabin- 
type, five-place, 330 horse power, speed 150 miles 
per hour. Other airplanes now include a Lockheed 
12, Executive Model, seven-passenger, twin motors, 
430 horse power, speed 190 miles per hour, range 1200 
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miles; a three-place cub plane, 80 horse power; and a 
two-place cub plane, 40 horse power. The last two 
planes are used for short flights where airports are too 
small for the larger planes to land. 

The necessity referred to of keeping a long list of 
speaking appointments which must be made a long 
time ahead, of avoiding duplication, that is, finding 
himself committed to speak in two or more widely 
separated cities on the same day, or returning to a city 
to speak to a group after having spoken in Ihat city a 
short time previously before a different group; of 
making sure that those who invite Mr. LcTourneau 
to visit them do not forget the time of his visit, which 
is apt to happen when the date is promised a long 
time ahead—these and other considerations brought it 
home to Mr. LeTourneau that an operating center, so 
to speak, was needed at which could be centralized 
and co-ordinated the handling of his personal appear¬ 
ances before Christian audiences in various parts of 
the country and where the many other interests and 
activities connected with The LeTourneau Founda¬ 
tion could be supervised and directed. 

Associated with Mr. LeTourneau at the LeTour¬ 
neau Evangelistic Center, in Rockefeller Center, New 
York, is a man who for twelve years has been the head 
and front of a work known to a constantly growing 
circle of Christian people as the “Interstate Evan¬ 
gelistic Association/' This man is Dr. Harold Strat- 
hearn, Executive Secretary of this Association. The 
story of how Dr. Strathearn and Mr. LeTourneau 
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were brought together in the Providence of God is 
the record of a significant episode in the present his¬ 
tory and is of much interest: 

During the summer of 1938, when Mr. LeTour- 
neau’s mind was taken up more or less with the build¬ 
ing of a new factory at Toccoa, Georgia, he happened 
to be one day in the city of Buffalo, New York. 
There he discussed with Dr. J. Palmer Muntz, pastor 
of the Cazenovia Park Baptist Church, of that city, a 
friend, various matters of general interest to them 
both, and one of particular interest to Mr. LeTour- 
neau, namely, the management of his speaking activi¬ 
ties, which just at that time were a considerable prob¬ 
lem to him. Dr. Muntz, who had been associated 
with Dr. Strathearn for many years in the work of the 
Interstate Evangelistic Association, suggested that he, 
Mr. LeTourneau, get in touch with Dr. Strathearn 
and discuss the matter with him. He was sure, he told 
him, that Dr. Strathearn was in a position to help in 
the solution of the problem. 

Not long after, on a week-end in November, 1938, 
Mr. LeTourneau and Dr. Strathearn met in Cleve¬ 
land, Ohio, at the Christian and Missionary Alliance 
Church, where Mr. LeTourneau was filling one of his 
speaking engagements and giving his Christian testi¬ 
mony. The two men talked together for not more 
than fifteen minutes. So completely did they mu¬ 
tually comprehend what each could do for the other, 
that with no other basis of agreement or any subse¬ 
quent exchange of correspondence that could be 
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called a contract, they entered into a relationship 
which is nothing other than a bond of Christian fel¬ 
lowship and faith. It is worthy of note that no busi¬ 
ness arrangement, strictly speaking, was ever entered 
into between them, and none exists to this day. For 
several years Dr. Strathearn and his organization, the 
Interstate Evangelistic Association, has directed the 
affairs of the LeTourneau Evangelistic Center. 

The work of the Interstate Evangelistic Association, 
founded in 1929 in Rochester, New York, by Dr. 
Strathearn, has gone steadily forward under his leader¬ 
ship. For years the Association’s offices have been 
located in Rochester, at 1403 Temple Building. In 
March, 1940, these offices were moved to 1270 Sixth 
Avenue, New York City, and united with those of the 
LeTourneau Evangelistic Center. 

The Interstate Evangelistic Association was started 
by Dr. Strathearn to fill Baptist pulpits with sound, 
Bible-believing Baptist preachers, and to check the 
spread of Modernism in Baptist churches. This 
unique ministry has been singularly honored of God 
and during the past twelve years 675 ministers and 
churches in fifteen States have been helped. The As¬ 
sociation gives away over one hundred thousand tracts 
yearly and maintains a large “Book Room” in which 
only sound, Fundamental Christian literature is 
handled. 

Another work of the Interstate Evangelistic Asso¬ 
ciation which has grown to large proportions and 
wide effectiveness under Dr. Strathearn’s direction is 
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that of the LeTourneau Christian Camp, which was 
established seven years ago at Canandaigua Lake, Can¬ 
andaigua, New York, under the name of '‘The 
Tabernacle on the Lake,” and which was named after 
Mr. LeTourneau as an expression of appreciation for 
his generosity to the camp. 

The camp has become one of the most popular in 
the country. Each summer large groups of Christian 
young people spend their vacations there, combining 
Bible study and healthful recreation, under consecrated 
supervision and direction. During the summer of 
1941 approximately twenty-four hundred young 
people spent a week at the camp, and over four hun¬ 
dred boys and girls professed acceptance of Jesus 
Christ as Lord and Saviour. Scores of others reconse¬ 
crated their lives to God’s service, and many have an¬ 
nounced their determination of entering Bible schools 
and seminaries for preparation for full time Christian 
work. 

The Board of Trustees of the Interstate Evangelis¬ 
tic Association consists of Rev. Howard C. Fulton, 
D.D., Chairman; Rev. John Muntz, Bayonne, New 
Jersey; Rev. Arthur F. Williams, New York, New 
York; Dr. J. Palmer Muntz, Buffalo, New York; Mr. 
Matthew Weimar, Orchard Park, New York; and Dr. 
Strathearn. 

The LeTourneau Evangelistic Center was organ¬ 
ized in September, 1939, for the purpose of bringing 
all the evangelistic interests of R. G. LeTourneau 
under one head. Mr. LeTourneau is President; Dr. 
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Strathearn, Director; Rev. R. W. Neighbour, Associ¬ 
ate Director; and George R. Ives, of Binghamton, 
N. Y., Treasurer. 

The LeTourneau Foundation, under which the Le- 
Tourneau Evangelistic Center operates, has been en¬ 
dowed by Mr. LeTourneau for $13,000,000. Besides 
the interests already named in the present history, 
Mr. LeTourneau is actively interested in The 
Gideons, serving as International President for 1940- 
1941; he is President of The Evangelical Clubs; Presi¬ 
dent of the Winona Lake Christian Assembly, Inc., 
where the 47th annual session was held during the 
summer of 1941; and heads, with Mrs. LeTourneau, 
the work of the Lake Louise Bible Conference 
Grounds, Toccoa, Georgia. 

Through the LeTourneau Evangelistic Center ap¬ 
proximately 25,000,000 tracts and pamphlets were 
given away last year to churches and individuals. 
From ten to twelve evangelists are regularly em¬ 
ployed by the Center to serve churches located in 
fields unable to support missionaries of their own. 
As a result of the labor of these evangelists, more than 
half a million people have heard the Gospel; over 
4600 have found Christ as their Saviour, over 6900 
Christians have been awakened and have consecrated 
their lives to God, and 374 who had drifted away 
from God have been restored to Christian fellowship. 

Other activities carried on by the Center are the 
distribution of fifty thousand Scripture Calendars 
yearly direct to homes; the publication of an Evan- 
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gelistic Song Book, edited by Arthur W. McKee, of 
Winona Lake, Indiana, nationally known song leader; 
the sponsoring of evangelistic programs over the radio 
in strategic spots throughout the country; the promo¬ 
tion of children's Bible Clubs in the Northwest sec¬ 
tion of the United States by one of the ablest chil¬ 
dren’s workers in America, as a result of which 
hundreds of children from irreligious homes have 
found Christ as their Saviour; and interest in and sup¬ 
port of the work of the Intercollegiate Gospel Fellow¬ 
ship in organizing Christian students attending col¬ 
leges in the New York metropolitan area and helping 
them carry on a progressive program of work in pre¬ 
senting Christ to the student bodies of these colleges. 

Dr. J. Palmer Muntz, the man through whom, 
under God’s leading, R. G. LeTourneau and Harold 
Strathearn were brought together in their present 
association, made the following statement just as this 
volume went to press: 

“When I suggested to Mr. LeTourneau the ad¬ 
visability of having someone arrange his speaking 
itinerary and co-operate with him generally in his 
Christian activities, and recommended Dr. Strathearn 
as the one most perfectly qualified to render such 
service, little did I dream that the LeTourneau 
Evangelistic Center with all of its manifold activities 
would be one of the splendid results of that associa¬ 
tion. 

“I believe R. G. LeTourneau, because of Dr. Strat- 
heam’s intelligent management in the direction of his 
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speaking appointments, has spoken and is speaking to 
more people in more churches, large and small, of 
more denominations, from coast to coast, from Can¬ 
ada to the Gulf, than anyone else has ever been able 
to do. 

“Business men flock to hear him because of what 
God has done for him in his business. Such men bv 
the thousands have been influenced by his life and 
testimony, and many of them have been led to a 
deeper consecration of their time and talents to Jesus 
Christ. 

“I know these things because he has influenced our 
church as no other man has. He has done me more 
good than anyone I know. Every time I hear him, he 
thrills me anew. I have traveled hundreds of miles 
to hear him speak, and his message has always inspired 
me with deeper consecration to the cause of Christ. 

“Those of us who know Bob LeTourneau best, love 
him for what he is and not for what he has, and our 
earnest prayer is that our heavenly Father may keep 
and guard him, bless and sustain him, and use his life 
and voice to draw men everywhere to 'follow the 
Lamb withersoever he goeth/ ” 



